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time I get a man to spend part of his increased income for 






family protection, I’m rendering that man a real service—and 





helping the country, too. Not only that, of course, but I’m 





building my own business for the present and the future!” 





LIFE INSURANCE COMPANY 


OF Boston, MASSACHUSETTS 
GUY W. COX, President 
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Annual Report of The Prudential 


Company Increased Its Insurance in Force $921,000,000, 
Total Outstanding Being More Than 1914 Billions; 
Company Has $1,211,840,376 U. S. Government Bonds 


In his annual report to the board of 
directors President Franklin D’Olier of 


The Prudential said that the —— ‘¢ 
total insurance in force at end of last 
year was $19,549,000,000, an increase over 
the year before of $921,000,000, largest 
gain made by Prudential in any single 
year since 1930. Consistent gains were 
made in the production of new business 
over the year 1940 as follows: 








Industrial (Weekly 1941 1940 
Premium) ...... $ 679,698,000 $ 664,243,000 
*Intermediate 265,616,000 262,153,000 
Ordinary .....00. 834,531,000 774,610,000 
IUD oe ccarcectaccas 109,864,000 84,275,000 
Totals......$1,889,709,000 $1,785,281,000 


“9 acludes Monthly Industrial. 





The company had 31,960,286 
in force on December 31, 1941. 

During the year The Prudential paid 
to rolicvholders and beneficiaries a total 
of $406,314,000. Payments to policyhold- 
ers, including dividends, were $259,228, - 
000 and to beneficiaries $147,086,000. Dis- 
ability claim payments showed a decline, 
those for 1941 being $15,456,000 as against 
$16,488,000 in 1940. 


Company’s Assets 


The company’s assets at end of the 
year are shown below. 


policies 


The company’s income for 1941 was 
me 817,938. That was divided as fol- 
lows: From insurance premiums and 


$683,724,381 ; 


considerations for annuities, 


Moreage: Loans On Real BStAle) pucvce bose tawesaone nceeomeuceesees $1,122,320,359.68 
Bonds and Stocks: 

United States Government Bonds.............. $1,211,840,376.00 

Canadian Government Bonds..........c.c0.s0. 42,964,529.00 

State, Provincial, County and Municipal Bonds  240,021,486.00 

MATROAG SOMOS, Givadiocnincicy eed we cacelee ialouee ce 365,417,243.00 

Boble Utility Bonds iio. esccvket iascdvncdedte 438,550,019.00 

Industrial and Miscellaneous Bonds............ 298,677,710.40 

Railroad, Public Utility and Miscellaneous 

Stocks (all Preferred or Guaranteed, ex- 

REDE: So SEOUL Sia crslinueatidcite xeon eaere wtetes 69,695,046.00 — 2,667,166,409.40 
POA ae ORMUKOMCIOS? Moxy 20ias bcm hoe one eles ae Weel ode a lao eater es 331,030,468.28 
GAMES NO. cece He shasta c wa tic seine tee nase aac a oman k nnemaee ue ee tene ae 176,500,626.35 
Cash in Banks, Trust Companies and in Office..............c0ceees 120,890,882.31 
Interest-and Rents due and acctned).... «<ccccsies sc ccaeeccavewswoes 45,509,424.73 
Net Premiums secured by Policy Reserves (Semi-Annual, Quar- 

terly and Monthly Premiums not yet due, and Premiums in 
COURSE” Ok LCONCEUOIDS sora seine ls ea sold rc Codon ue deine eee 92,667,074.09 





$4,556,085,244.84 








HOWARD S. DUDLEY 


Howard S. Dudley, for many years 
Vice-president and treasurer, Pacific 
Mutual, has been elected secretary as 
well, He succeeds Russell Harriman, 
resigned to enter the general agency 
field for the company in Pasadena with 


RUSSELL HARRIMAN 


the firm of Harriman-Moore & Co. Mr. 
Harriman has been in the legal depart- 
ment and has been secretary for eight 
years. 

The Harriman-Moore agency will be 
in addition to the company’s other rep- 


from investments (after deducting in- 
vestment taxes and expenses, $142,093,- 
556. 

In furnishing the policyholders with 
a condensed account of the company’s 
figures Colonel D’Olier said in part: 

“In these eventful times particular 
emphasis has been placed by the com- 
pany on maintaining the security of its 
contracts against any eventuality, and it 
should be a source of satisfaction to pol- 


icyholders to note that the figures reflect 
a further strengthening of the company’s 
financial position. 

“Mortality rates have been satisfactory 
and every effort has been made to hold 
expenses to a minimum consistent with 
adequate service to policyholders. 

“However, the trend of the past few 
years toward lower interest rates has 
continued and, as in past years, many 
securities owned by the company yield- 
ing interest rates higher than those now 
current were called for redemption and 
replaced. In 1941 an increased propor- 
tion of our available funds was invested 
in Government bonds at low rates of 
return. 

“These circumstances and uncertainty 
as to the extent of claim and security 
losses due to the war have made it ad- 
visable to reduce the dividends payable 
to policyholders in 1942. This step is in 
the direction of conservatism and we 
believe you will recognize that, partic- 
ularly at the present time, the continued 
ability to meet contractual obligations 
under all conceivable conditions must be 
the first and fundamental consideration 
of the company.” 


* 


Morale in General Agencies 
By Ralph W. Hoyer 
General Agent, John Hancock, Columbus, O. 


Seven years ago the Hoyer agency 
of the John Hancock in Columbus, O., 
attained third position in production with 
the company, being topped only by Bos- 
ton and New York City. It has held 
that position often since. Agency morale 
has a lot to do with this success. Every 
man in our organization feels that it 
would be breaking tradition if we per- 
mitted any John Hancock agency to 
pass us in the position we have won. 
They are unanimously in earnest that 
the tradition shall not be broken. 

Someone has said that “business is 
the most serious practical discipline that 
modern life has to offer.” It is the 
only decisive test of our ability because 
it forces a definite, specific valuation of 
our skill. 

Couldn’t we say the same thing of 
building morale in an agency? Isn’t it 
the only test of our ability as leaders 
of men? 

Various methods of building 
are discussed today—and all of these 
form the foundation upon which we 
build morale through cooperative agency 
enterprise. 

We must go a step further, however, 
in building agency morale—the leader 
and the men must have a common ob- 
jective, and the attainment of that ob- 
jective is entirely a cooperative enter- 
prise. 


morale 


Basis of Morale 


The basis of morale is spirit, and you 
could no more make anyone in our or- 
ganization feel that his agency is not 
the best in the country, than you could 
have broken the spirit of those great 
football team coached by the immortal 
Rockne. 

Every one of our men, even though 
he produces only $75,000, is made to feel 
that his contribution is just as impor- 
tant as that of the Million Dollar Round 
Table fan. They are not jealous of the 





resentative in the same area, the Rex- 
ford M. Truesdale agency. Members of 
the new firm are Mr. Harr’man, Peyton 
Harriman and John S. Moore. 

Another appointment is that of Oscar 
Swenson, assistant actuary, to the newly 
created position of comptroller. Mr. 
Swenson has been with the company 
for nearly twenty years. 

Laurence W. Morgan, vice-president 
in charge of new issue is hereafter to 
be entitled vice-president in charge of 
underwriting. 


join our organizatign. 





RALPH W. HOYER 


agency leaders—they are proud of them 
—they bask in their reflected glory. 

Morale building starts with recruiting. 
We are all talking about quality men 
these days, and it is, of course, the aim 
of every general agent to obtain only 
the men who can be classed as such. 
Who should set the standard on which 
we determine whether a_ prospective 
agent is a quality man? In our agency 
it is the agents who set that standard. 
We are constantly looking for quality 
recruits, and unless a man has the abil- 
ity to rise to the level they set, we do 
not take him. 


Vote of Agents in Recruiting Counts 


A short time ago a half-million dol- 
lar producer here in Ohio wanted to 
When I discussed 
the matter with some of the leading men 
in our group, however, they said, “If 
you want him we will accept him in the 
organization and work with him, but if 
you leave it to us, we would say ‘no,’ 
because we don’t like the way he oper- 
ates.” We passed him by. 

In our outfit we regard successful men 
as “All-Americans.” I got this idea 
from that great football coach, Fielding 
Yost, who carried with him on his trips 
when he was looking for new material, 


(Continued on Page 12) 
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Home Life Appoints 
Two Managers in Ill. 


PART OF THE EXPANSION PLANS 


Paul A. Hazard, Jr. at Chicago, Geo. C. 
Driesbach in Rockford; Replace 
J. F. Ramsey, Resigned 








Two new branch managers have been 
appointed in Illinois by the Home Life 
of New York as part of that company’s 
1942 expansion plans for the Chicago 
metropolitan area. Paul A. Hazard, Jr. 
has been made branch manager at the 1 
LaSalle Street Building, Chicago and 
George C. Driesbach will head the Rock- 
ford office. These two offices were 
formerly under the direction of James 
F. Ramsey, CLU, resigned. 

Mr. Hazard has been in life insur- 
ance since 1934, and with Home Life 
since 1938. He has been a successful 
personal producer, consistently achieving 
membership in the President’s Club, 
while at the same time, assuming super- 
visory duties. He was appointed home 
office agency field assistant in Sep- 
tember, last year, assisting in the re- 
cruiting, training and direction of agents. 

Mr. Driesbach entered life insurance 
with Home Life in 1935, and has also 
been a consistent member of the Presi- 
dent’s Club. In February, this year, 
he was the leading producer for the 
company, not only for the month, but 
for the year to date. He began his 
career in the personnel department of 
one of the large rubber companies, re- 
signing in 1922 to begin administrative 
and executive work in the Boy Scout 
movement. He continued in this activity 
until entering the life insurance busi- 
ness with the Home. 





ONTARIO REPORT 





In-Force Totals $3,252,147,913; Issued in 
1941 Was $276,659,803; All- 
Over Gains Made 


Premium income for forty life com- 
panies licensed during 1941 in Ontario, 
Canada, totaled $96,179,111 including 
Ordinary, Industrial, Group and Annui- 
ties, compared with $94,157,134 from 
forty-one companies in 1940. Insurance 
issued amounted to $276,659,803 compared 
with $274,578,462. Insurance in-force ag- 
gregates $3,252,147,913, an increase from 
the 1940 figure of $3,132,854,556. 


R. L. Mishler 50 Years 
With Penn Mutual Life 


Robert Lynne Mishler of Penn Mutual 
Life’s home office agency in Philadelphia 
has been fifty years with the company. 
He began as a clerk. In the actuarial 
department he learned about life insur- 
ance, sold part-time, and sign his full- 
time contract in 1897, the company’s first 
home office clerk to leave his desk for 
the field. It wasn’t long before he was 
leading the home office agency, and there 
have been years when he was the Penn 
Mutual’s leading producer. 

In 1905 he organized the home office 
agency association and five years later 
the agency’s Ten-Year Club, of both of 
which he has been president. On his 
anniversary the company presented Mr. 
Mishler with a silver tray and the agency 
placed large bouquets of flowers in his 
office. 





Aurora Endorses Stumm 


As Nat’l Ass’n Trustee 


The Aurora Association of Life Un- 
derwriters has endorsed for nomination 
as a trustee of National Association of 
Life Underwriters, Bernard J. Stumm, 
Northwestern Mutual general agent in 
that city. He has been in the insur- 
ance business more than a quarter of a 
century and all the time with one com- 
pany. After being a large personal pro- 
ducer and a district agent in Aurora, 
Ill, he became general agent there 
eleven years ago, his agency ranking 
fourth in size with the company. 

Mr. Stumm was first president of the 
Aurora association. He has been its 
national committeeman since its organi- 
zation and has been a consistent at- 
tendant at life underwriters’ association 
conventions. He was president of the 
Illinois association and is a past presi- 
dent of the District Agents Association 
of the Northwestern Mutual and is im- 
mediate past president of the company’s 
Association of Agents. 





HONOR PILOT LIFE PRESIDENT 


Pilot Life agents staged the most 
successful sales campaign in the com- 
pany’s history during the first week 
of this month when they wrote more 
than $1,000,000 new Ordinary in honor 
of President E. C. Green’s birthday. 
J. M. Waddell, vice-president and agency 
manager, was in charge of the campaign. 





WANTED: A General Agent 


A General Agency franchise for a Life Insurance company 
with more than a Billion Dollars of insurance in force, 
writing both Participating and Non-Participating, is avail. 
able for the City of PHILADELPHIA, PENNSYLVANIA. 


Some capital is required, and a record of success in 
the Life Insurance business is essential. 


Substantial earnings are possible for the man selected. 
If your company cannot now offer you the opportunity 
you desire, investigate this. If an inquiry should come 
from one of our own men, it would be most welcome. 


Address Box 1425, The Eastern Underwriter, 
41 Maiden Lane, New York 





Colonial Life Assets 
Total $22,621,058 


SHOWS AN INCREASE OF $995,873 





Insurance In-Force Increases by $9,339,- 
131 to New Total of 
$131,404,467 





Colonial Life assets as of December 
31, 1941, totaled $22,621,058, according to 
Judge Ernest J. Heppenheimer, presi- 
dent, addressing the recent annual meet- 
ing of the board of directors. This fig- 
ure represents an increase of $995,873. 
Reserves and other policy liabilities 
gained $1,257,930, the total for 1941 be- 
ing $20,969,777. 

Insurance in-force increased during 

the year by $9,339,131 to a new total 
of $131,404,467 under 530,606 policies. 
Benefit payments in the forty-four years 
of the company’s existence total $45,- 
124,884. 
- Assets include stocks and bonds, $9,- 
354,812; mortgage loans, $8,203,087 ; cash, 
$869,552. Total income during 1941 was 
$5,963,108. 





RHODES CLUB IN FLORIDA 

The Rhodes Club of the Berkshire 
Life is holding a three-day meeting this 
week at the Miami Biltmore Hotel, 
Coral Gables, Fla. 
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FEBRUARY VOLUME UP 1069, 





Life Presidents Also Report Gain of 
38.4% for First Two Months; 
Total $650,649,000 

New York, March 13.—New paid-for 
life business for February increased 
10.6% over February last year. The 
volume for the first two months of this 
year was 384% greater than for the 
corresponding period 1941, according to 
report of the Association of Life In- 
surance Presidents. 

For February the new business of the 
thirty-nine companies listed in the re- 
port was $650,649,000 against $588,359.00, 
New Ordinary amounted to $473,926,000) 
against $408,953,000, an increase of 
15.9%. Industrial was $126,492.00 
against $136,166,000, a decrease of 7.1%. 
Group was $50,231,000 against $43,240- 
000, an increase of 16.2%. 

For the first two months of this year, 
the new business was  $1,606,002,000 
against $1,160,802,000 for the correspond- 
ing period of 1941, gain of 38.4%. New 


Ordinary amounted to  $1,260,383,000 
against $819,875,000, an increase of 
53.7%. Industrial was  $246,312,000 


against $262,624,000, a decrease of 6.2%. 
Group was $99,307,000 against $78,303,000, 


an increase of 26.8%. 





Los Angeles Supervisors 


Hold New Elections 


New officers for the Life Supervisors’ 
Association of Los Angeles have been 
elected recently for fourteen months. 
The elections were made necessary by 
complete disruption of the staff due to 
enlistments or promotions to general 
agencies. The new officers are presi- 
dent, Don Behling, Northwestern Mu- 
tual; vice-president, Harold Kaye, Equtt- 
able Society; Secretary-treasurer, Wal- 
ter Hoefflin, Jr., Connecticut Mutual. 


STONER MANAGER AT SO. BEND 

Joseph W. Stoner has been appoint- 
ed manager of the Connecticut Gener- 
al’s newly established office at South 
Bend, Ind. A native of Indiana and a 
graduate of Manchester College, Mr. 
Stoner came to the company in | 
after five years in educational work. He 
was appointed district agent in South 
Bend in 1940, succeeding his brother, 
Ben, when the latter became manager 
at Cincinnati. 


WM. C. OLSEN ANNIVERSARY 

William C. Olsen, attorney, Travelers 
at Forty-second Street office, New York 
City, will have completed thirty years 
of service with the company on March 
25. A graduate of the University 0! 
Maine, he was admitted to the New 
York bar in 1911. He came with the 
Travelers in 1912 and has remained i 
the New York branch ever since. 


LIFE CASHIERS MEET MARCH & 
Life Agency Cashiers’ Association 0! 
New York City will hear a talk by 
G. R. Crecraft, New York Telephone 
Co., at its dinner meeting March 25. 
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Colonial Life Elects 
Six New Officers 


JOHN L. HARRIS, TREASURER 





J. G. Bruce, Actuary; G. A. Huggins Is 
Consulting Actuary; W. R. Gannon 
Now Counsel; Other Elections 





The Colonial Life board of directors 
last week elected several new officers. 
John L. Harris, with the company since 
1902 and assistant treasurer since 1926, 
has been made treasurer, succeeding 


Eliphalet C. Wise. 

James G. Bruce, who was on the Pru- 
dential actuarial staff before joining the 
Colonial Life, April, 1939, as assistant 
actuary, has been promoted to actuary, 
succeeding George A. Huggins. Mr. 
Huggins becomes consulting actuary. 

William R. Gannon, legal adviser and 
a member of the board, has been elected 
counsel. Franklin B. Muller, in the 
treasurers department since 1926 and 
more recently serving as cashier, is now 
assistant treasurer. 

R. I. Jacobson, formerly with Pruden- 
tial actuarial department, has _ been 
named assistant actuary. He is a Fel- 
low of the Actuarial Society of America. 

Richard B. Evans, second vice-presi- 
dent and Charles F. Nettleship, Jr., sec- 
retary, were elected to the board of 
directors, at a recent meeting of the 
stockholders. 





Charles F. B. Richardson 
Asst. Actuary of Mutual 


Charles F. B. Richardson has been 
appointed assistant actuary of Mutual 
Life of N. Y. For the past three years he 
has been manager of the insurance de- 
partment of the Union Central. 


Born in England in 1907 he was edu- 
cated in Scotland; received his early ac- 
tuarial training with the Scottish Life 
Assurance Co. in Edinburgh, and in 1931 
came to Canada where he joined the 
Confederation Life in its actuarial de- 
partment. From 1934 to 1937 he served 
the Confederation Life in England as 
actuary for Great Britain. He resigned 
from Confederation in 1938 to become 
associated with Union Central Life in its 
home office in Cincinnati. 

Mr. Richardson is a Fellow of the 
Actuarial Society of America, American 
Institute of Actuaries; is a member of 
the Costs Committee of the Life Office 
Management Asscciation, and from 1935 
to 1937 served on the Foreign Committee 
of the British Life Offices’ Association, 
dealing with tax and legislative matters 
affecting life insurance in all countries 
where British life companies are licensed. 
Mr. Richardson holds the diploma in 
Actuarial Mathematics of the University 
of Edinburgh. 





NAME KINGSLEY AND BLOSSOM 





Two Insurance Men Among OCD’s Na- 
tional Coordinators for Sports 
and Exercise 

The Office of Civilian Defense has 
named a number of national coordi- 
nators for practically every type of sport 
or exercise. Among the coordinators 
named is Darwin P. Kingsley, Jr., of the 
New York Life, for squash racquets, 
and George W. Blossom, Jr., of Fred S. 
James & Co., as one of the golf national 
coordinators, 


GAIN FOR EQUITABLE OF IOWA 
New business of the Equitable of Iowa 
or February, including annuities, to- 
taled $4,379,431, a gain over the same 
month 1941 of 27.2%. For the first two 
ee. the aggregate was $7,509,513, a 
3.9% increase. These gains plus an 
€xceptionally low lapse rate, according 
‘0 an announcement. by Ray E. Fuller, 
Superintendent of agencies, resulted in 
an increase in insurance in-force to a 


Hew total of $620,989,253. 


ont Worry 


She’s too young to think about the 
future. 


But even if she were older, she would 
be just as undisturbed as she is now. 


For “Suki” (that’s daddy’s pet name for 
little Susan) and her mother are so well 
protected by his life insurance that their 
lives, so far as material things are con- 
cerned, would not be affected by the loss 
of their bread-winner. 


A persistent life insurance agent sub- 
mitted a program of life insurance to 
“Suki’s” daddy that he simply “could 
not afford to ignore.” 


He said so himself! 
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Penn Gives Hardwick 
Additional Duties 


RELATIONS WITH PUBLIC ADDED 





Yardley Made Comptroller of Company; 
Is Past President of National 
Cost Accountants Association 





President John A. Stevenson of Penn 
Mutual announced this week that Gor- 
don A. Hardwick has been given en- 
larged responsibilities and that Charles 
H. Yardley has been appointed comp- 
troller of the comnany. 

While continu'‘ng the supervision of 
the Penn Mutual’s service, purchasing 
and comptroller’s departments and of 
the company’s budget Vice-President 
Hardwick will now have charge of mat- 
ters pertaining to the company’s rela- 
tions with the public. 

Aside from his life insurance activi- 
ties Mr. Hardwick has been taking a 
prominent part in the work of the 
Philadelphia Committee of the Penn- 
sylvania Economy League. He is also 
field director of health, hospitals and 
sanitation for the Philadelphia Council 
of Defense. A graduate of the Uni- 
versitv of Pennsylvania, he is president 
of it General Alumni Society and presi- 
dent of the Board of Managers of the 
University’s Graduate Hospital. 

Mr. Yardley’s Career 

Charles H. Yardley, who went with 
the Penn Mutual in 1934 as assistant 
to the comptroller, and who has been 
assistant comptroller since 1940, was ap- 
pointed comptroller. Mr. Yardley is a 
graduate of Swarthmore College, and 
for twelve years was an accountant and 
auditor with Lybrand, Ross Bros. & 
Montgomery, certified public account- 
ants. He is past president of the Phila- 
delphia chapter of the National Associa- 
tion of Cost Accountants and is a mem- 
ber of the Comptrollers Institute of 
America and of the Pennsylvan‘a Insti- 
tute of Public Accountants. 





CHICAGO SALES CONGRESS APR. 8 





The Quiz Kids One of the Features; 
George Huth and E. W. Hughes 
Co-Chairmen of Event 

The Quiz Kids of radio fame will 
make the Sales Congress to be held 
in Chicago April 18, in connection with 
the annual meeting of the Illinois As- 
sociation of Life Underwriters. Presi- 
dent Walter N. Hiller has two co-chair- 
men in charge of arrangements. George 
Huth, Provident Mutual, and E. W. 
Hughes, Massachusetts Mutual Life. 

The Sales Congress will be in con- 
junction with the annual Illinois Asso- 
ciation meeting which opens on April 
17. A. E. McKeough, president of the 
state association, has appointed James 
H. Brennan as head of state committee 
on arrangements. Mr. Brennan, who 
also heads the Life Agency Managers 
of Chicago, appointed Earl M. Schwemm 
as head of the program committee for 
the Friday afternoon session for agency 
heads to which all agency heads and all 
assistant managers and supervisors are 
invited. All sessions and the banquet 
will be held at the La Salle Hotel. 





ARTHUR W. FINLEY DEAD 





Penn Mutual General Agent in Louis- 
ville; President of General Agents 
Association There 
Arthur W. Finley for the past thirty- 
one years general agent for the Penn 
Mutual Life at Louisville, Ky., died on 

March 12. 

Mr. Finley was president of the Gen- 
eral Agents & Managers Association of 
Louisville. He was a former officer of 
the Penn Mutual Agencv Association. 





STUART SMITH IN NEWARK 

Stuart F. Smith, Connecticut General 
manager, Philadelphia, was the guest 
speaker at the luncheon meeting of the 
Life Underwriters of Northern New 
Jersey, March 12. 
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Women Will Hear How to 
Stop Financial Blackouts 


FORUMS HERE AND IN NEWARK 





Money Management for Home Makers 
to Be Told Club Women at Mutual 


Benefit and Wanamaker Auditoriums 





Two forums on money management 
for home makers, which will have as 
their audience club, Federation and oth- 
er women, will be held next week with 
this theme: “How to Prevent Financial 
Blackouts.” The first of these forums 
will be held on Wednesday, March 25, 
at 2 o’clock in John Wanamaker’s Audi- 
torium, New York City, and the other 
one will be in the auditorium of the 
Mutual Benefit Life in Newark on the 
following day. 

The New York meeting will be pre- 
sented by the special committee of 
finance and investment of the New York 
City Federation of Women’s Club, Inc., 
president of which is Mrs. Guy Percy 
Trulock. General chairman will be Jes- 
sie R. Muni, investment counsellor, who 
is vice-president of Lindsey Grant & 


Co., Inc. Mildred F. Stone, agency 
field secretary Mutual Benefit Life, is 
the Federation’s vice-chairman for life 


insurance. 
The Speakers 


Richard B. Thompson, sales promotion 
manager, Mutual Benefit, will appear at 
both forums, discussing “Social Secur- 
ity: The Life Insurance You Buy from 
Uncle Sam.” He will tell how to use 
Social Security benefits in estate plan- 
ning. At both meetings Gilbert Ste- 
phenson, director, trust research de- 
partment, Graduate School of Banking, 
American Bankers Association, will talk, 
as will Dr. Lillian M. Gilbreth, indus- 
trial engineer, and chairman of the De- 
partment of Personnel Relations at 
Newark College of Engineering. 

Beatrice Jones, president of the Life 
Underwriters Association of the City 
of New York, Inc., will speak at New- 
ark, and Bertha M. Loheed, president 
of the New York League of Life Insur- 


ance Women, will speak at Wana- 
maker’s. 
Programs for various meetings on 


“How to Prevent Financial Blackouts” 
were organized for the Mutual Benefit 
by Miss Stone, who, being a member of 
the League of Life Insurance Women, 
which is a Federated Club, was asked 
to be vice-chairman in charge of life 
insurance for a committee of that club. 
Miss Stone said this week: 

“To a very large extent, it seems to 
me the business, as a whole, has neg- 
lected the woman in the picture of life 
insurance purchasing. I do not mean 
particularly the woman as a prospect for 
herself, although I do think that that 
market is much overlooked. I mean 
particularly the influence of the wife 


and mother when the husband and 
father is the chief prospect in the 
picture. 


“As you may recall, Miss Alice Lakey 
gave us a lead in this direction when 
she organized the League of Life In- 
surance Women with one-half of its 
purpose—the educating of the consumer 
woman. (The other half, of course, was 
the help and education of the life insur- 
ance saleswoman.) Miss Lakey had done 
outstanding service to the country in 
organizing the women’s clubs to sup- 
port the National Pure Food and Drug 
Act. Mark Sullivan in the volume, “Our 
Times,” dealing with this period, gave 
Miss Lakey and the women credit for 
bringing about this important legisla- 
tion. The women in this country are 
a force in building public opinion that 
the life insurance business should not 
overlook.” 


35% GAIN IN WILSON AGENCY 
Eric J. Wilson, general agent, North 
western National Life, Seattle, who was 
formerly in the New York field, was 
leading producer for the Northwestern 
National in January of this year. The 
premiums of his agency in 1941 were 
approximately 35% ahead of 1940. 


W. C. McCORD 


W. C. McCord, for several years sec- 
retary and treasurer, Southland Life, 
Dallas, has been elected executive vice- 
president and treasurer at the annual 
meeting March 10. R. V. Montgomery, 
vice-president and actuary, is now sec- 
retary as well. Chairman of the Board 
of the Southland Life is John W. Car- 
penter. President is A. Morgan Duke. 





G. W. BAHLKE HONORED 

George W. Bahlke, Metropolitan senior 
manager in Baltimore and an employe 
of the company for forty-two years, 
was honored recently at a meeting 
of the Baltimore Association of Life 
Underwriters. Testimonial address was 
given by J. M. Moses, Sun Life of Bal- 
timore general agent. 





Vocation Training in 
North Jersey Schools 


AIMS AT DEFINITE LIFE JOBS 





Successful Vocational Set-Ups Contain 
a Placement Service; Courses Run 
for Three Years 


By Arthur A. Fisk, Jr. 


Essex County, N. J., has a system of 
some five vocational and technical high 
schools operating under a separate coun- 
ty board of education and financed in 
good measure by county funds. The 
philosophy of these schools is to train 
young people for a definite job in life. 
The practical trade training comes first, 
and is followed up by theory in the 
latter part of the courses. Some fifty 
odd trades are taught boys and girls 
ranging from machine shop and auto 








Arthur A. Fisk, Jr. 


Arthur A. Fisk, Jr. is son of the 
retiring advertising manager of the 
Prudential. A Harvard graduate, he 
was in the banking field in New York 
City before becoming affiliated with 
the vocational guidance program of 
the Essex County, N. J., vocational 
and technical high schools. 











mechanics on one end to beauty culture, 
skilled business trades and fine arts at 
the other. The courses run for three 
years and students, upon the completion 
of their work, are given technical high 
school or vocational school diplomas. 
Every successful vocational _ set - up 
should contain a placement service, and 
carry on a vocational guidance program 
to select, train and place the product 
of its schools. Much of the training 
program is dependent upon a knowledge 
of what the employer expects in the 
way of skills and background, and this 
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information is obtained by employe 
contacts through placement advisers, \f 
job in this program is to interview 
counsel and place the young men trained 
by these schools. Many times this Proc. 
ess goes on over a period of four o; 
five years as students come back after 
graduation again and again for advice 
as to further education, replacement jy 
other jobs and counsel on employer. 
employe problems. It is fascinating work 
hecause we are constantly dealing with 
human problems. The placement sery. 
ice has grown to such an extent that jt 
is now available for any boy or girl 
between 16 and 21 who may be a reg. 
dent of Essex :. sunty. Last year J had 
some 20,000 interviews with boys alone 


Emphasis on Complete Training 
and Adjustment 


Being out in the field about half the 
time, I find it of great benefit to talk 
to employers concerning the problems 
of young workers. I am then able to 
go back to the high schools and the 
employment service and tell these young 
people preparing for industry, either 
through assembly programs or in smaller 
groups, just what the employer expects 
of them. Recently our organization 
wrote and produced a forty-five minute 
playlet, “Filling the Bill,” based on em- 
ployment interviews. With the help of 
high school casts, we have produced this 
play for some twenty-two different 
schools. 

All in all, the job is one of vocational 
guidance, helping in the adjustment of 
boys and girls to their school life and 
aiding in bridging the gap between their 
training period and their start in the 
business and industrial world. 

Personnel problems are constantly pre- 
senting themselves; grooming a young 
applicant on how to conduct himself 
during a placement interview, helping to 
solve a wages and hours problem fora 
young worker who thinks he is not re- 
ceiving fair treatment, suggesting fur- 
ther training in evening school courses 
after a follow-up interview with a young 
worker already on the job, discussing 
with parents the most desirable oppor- 
tunity for their child after a careful 
analysis of his training, background and 
personality—all of this comes with a 
day’s. work. 

With emphasis in education being 
placed more and more on the complete 
training and adjustment of the child, 
and a much greater attempt being made 
to produce for employers a school prod- 
uct which can be of real value to them, 
a program such as that of the Essex 
County vocational and technical high 
schools should continue to expand. Es- 
sex County, N. J., is a highly indus- 
trialized area and some of our biggest 
war industries are operating here. Con- 
sequently, young people trained through 
our schools with proper counseling and 
assistance in making their adjustment 
should find employment much to their 
liking and should be in great demand 
by our all important industries in this 
area. 





HAS $600,000,000 IN FORCE 


President McCulloch of Mutual of 
Waterloo, Ont., Says Company 
Has $207,462,000 Assets 
In the seventy-second annual report 
to policyholders of the Mutual Life of 
Canada, Waterloo, Ont., President R. 0. 
McCulloch of the company said that the 
total insurance in force at the end of the 
year 1941 was $600,000,000 and that assets 
amounted to $207,462,000. Increased busi- 
ness activity and widening employment 
have tended to increase sales of life 
insurance, he said. The rate of interest 
earned on invested assets was 4.59% 

during the year. 

Directors of the company have sub- 
scribed $15,000,000 for the forthcoming 
second Victory loan. All in all, the com 
pany has placed more than $170,000,00 
of its policyholders funds with the 
Dominion Government since the begit- 
ning of the war. 

W. H. Somerville is general managet 
of the company. 
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The Mutual Life’s Annual Report for 1941 


has been sent to each of the Company’s 


ocational 
tment of 
life and 
een their 
t in the 


900,000 policyholders. This Report — the 
99th in the Company’s history—is a 48-page 


intly pre- book that discusses not only the affairs of 
a young 
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ag interest to insurance men and women. 
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Because we received so many requests for 
our 1940 Report from those in the insur- 


ance business, we are reserving some copies 
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of the 1941 Report to fill requests of that 


sort this year. 





You may be particularly interested in what 
the Report says under the headings, “Adjust- 
ment to a War Economy”, “The Value of 
Life Insurance During a War Period” and 


A Report on a Program for the Future.” 


CE e — ‘ 
To obtain a copy of this interesting and 
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readable Report, just mail us the attached 


coupon. 


Tue Murtuat Lire Insurance Company of New York 
34 Nassau Street, New York City 





Yes, I am interested in having a copy of Mutual Life’s 99th 
of life Annual Report. B.U.16 
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McEwan General Agent | 


Lincoln National, Boston | 
| David McEwan has been appointed | 
| general agent of Lincoln National in| 
| Boston. He has been brokerage man- | 
|ager of the Barber agency of Con- 
| necticut General in Newark and has 
| been with that company there five 
years. 





Ostheimer’s Chicago Talk 


A. J. Ostheimer, Northwestern Mu- 
tual, Philadelphia, discussed pension 
trust business before the Chicago As- 
sociation of Life Underwriters this week. 
In introducing him Lew Behr, Equitable 
Society, said Ostheimer had paid for 
$14,000,000 last year. 

Ostheimer said it was difficult busi- 
ness to write. He also said that in spite 
of the big figures involved he doubted 
if pension trust business paid the agents 
any better than regular production. He 
said his office averaged first year com- 
missions of around 12 to 14% on pension 
trust business. From an agent’s stand- 
point he declared: “It is an easy busi- 
ness in which to go broke because of 
time consumed, details, invesiment ot 
agent’s money in preliminaries of writing 
the cases, amount of travel necessary,” 
and 


WITHE HEADS AETNA DEPTS. 

Stanley F. Withe, manager of the pub- 
licity division of the casualty, fire and 
marine departments of the Aetna Life 
& Affiliated Companies, has been placed 
in charge of the consolidated advertis- 
ing and publicity departments of the 
group. Under Mr. Withe’s ‘general di- 
rection, C. V. Pickering will be in charge 
of Life advertising; R. E. Brown of the 
casualty department and H. C. Pulver 
of the fire, marine and allied lines. 


so on. 





METROPOLITAN TRANSFERS 

Two transfers have been made by the 
Metropolitan Life, that of John W. 
McGehee, formerly manager at Florence, 
S. C. to Greenville; and that of Herbert 
E. Mims transferred from Greenville to 
managership of the Columbia office to 
succeed James R. Roseberry, retired. 





MADE GULF MEDICAL DIRECTOR 

Dr. Bert Malone has been elected med- 
ical director, Gulf Life. He has been 
acting medical director since last Spring. 


SISLEY BACK AT DESK 
Edward J. Sisley of Sisley & Brinck- 
erhoff, Inc.. New York City insurance 
agents, has returned to his desk after 
some months of absence following an 
accident in which his legs were injured. 








Canada Victory Loans 
(Continued from Page 1) 


key life insurance men are serving as 
members of Provincial committees. 

War clauses are being placed on all 
policies in Canada irrespective of age, 
sex or occupation. Within. ten days after 
outbreak of the war in September, 1939, 
all of the life companies in Canada, 
following consultation with Dominion 
Superintendent of Insurance Finlayson, 
agreed to use substantially the same 
war restrictions in all policies. 

Life insurance production in Canada 
has shown a great increase since the 
war started. 

In all there have been four Canadian 
loans, and in discussing the situation 
G. W. Bourke, president of the Canadian 
Life Insurance Officers Association, said: 

“The Canadian, British and United 
States life insurance companies have 
been the largest single subscriber to 
each of Canada’s war loans. At the 
present time their war loan investments 
exceed the total increase in their assets 
in Canada since the war began. 

“The grand total now subscribed by 
the companies to help finance the pur- 
chase of tanks, planes, ships, guns, muni- 
tions and equipment for Canada’s fight- 


ing services approximates $300,000,000.” 


Granquist With Mutual 
As Agency Assistant 


Bertram F. Granquist has been ap- 


pointed agency assistant at the home 
office of Mutual Life to J. Roger Hull, 
vice-president and manager of agencies 





Matar Studio 
BERTRAM F. GRANQUIST 


Mutual Life. For past twelve years he 
has been agency assistant with the 
Equitable Society at home office. 

Mr. Granquist first entered the in- 
surance field in 1923 with the Equitable 
in its cashier’s office in Chicago. In 
1926 he was appointed office manager of 


,the agency then run by Alexander E. 


Patterson, and in 1930 was transferred 


to the home office in New York as 
agency assistant. 
Born in Chicago he was graduated 











five years to 





Large Private Office Rent Free 
Adjacent to Life Agency 


War service of former occupant makes available in one of New 
York's leading downtown Life Agencies, private office, 275 ft. square, 
with or without entrance from building corridor. 


This unusually well located space is ready for immediate or 
May Ist occupancy, for a General Broker or independent life man 
with production record of $200,000 or more life business a year. 


No obligation is involved. Telephone service is provided. 


This agency represents one of the country's outstanding Com- 
panies and offers unusually saleable contracts. 


Write in confidence, giving age and business record for past 


Box 1427, THE EASTERN UNDERWRITER 
41 Maiden Lane, New York 











ACTUARIAL SOCIETY SECRETARY 

Walter Klem of the Mutual Life of 
N. Y., who has been secretary of the 
Actuarial Society of America, has re- 
signed because he is now in the naval 
air service. Wilmer A. Jenkins, actuary 
of the Teachers Insurance and Annuity 
Association, 522 Fifth Avenue, New 
York City, is acting secretary until the 
annual meeting in May. 





from University of Chicago with degree 
of Ph.B. in 1923, He is a member of 
the Life Underwriters Association of 


New York. 


——> 82 YEARS OF SERVICE <— 


THE 


GUARDIAN LIFE 


INSURANCE COMPANY 


OF AMERICA 
NEW YORK CITY 




















A MUTUAL COMPANY 
ESTABLISHED 1860 








WANTED: Stenographer with 


life insurance general agency experi- 
ence, preparation of audits and policy 
surveys. Write giving full details, 
salary desired, etc. Box No. 1424, The 
Eastern Underwriter, 41 Maiden Lane, 
New York City. 











HUGH J. HANNIGAN DEAD 





Known Associate of McMillen 
Agency Long Active in Life 

Underwriters Association 

Hugh J. Hannigan, former chairman, 
board of directors, Life Underwriters 
Association of New York City, past 
public relations vice-president of that 
organization, and one of the best known 
life insurance men in New York, died 
suddenly in his office at the McMillen 
agency Wednesday. 

Native of New York City, and gradu- 
ate of Syracuse University, class of 1917 
where he was prominent in athletics 
and student activities, being president 
of Phi Delta Theta, Mr. Hannigan 
served in the United States Army until 
the close of World War I. For several 
years he was with the Interstate Pulp 
& Paper Co., of which he was treasurer; 
he later formed his own company to 
sell mail order printing. In 1929 he 
entered life insurance with Herbert N. 
Fell, then general agent, Massachusetts 
Mutual in New York, and since 1932 has 
been an associate of the McMillen 
agency, Northwestern Mutual. 


Well 





HAROLD J. CUMMINGS ON COAST 

Vice-President Harold J. Cummings, 
Minnesota Mutual, was the guest speak- 
er at the March 11 meeting of the Life 
Agency Cashiers Association of Los 
Angeles. 





TAKES $10,000,000 “V” LOAN 
Great-West Life, Winnipeg, has sub- 
scribed $10,000,000 in the $600,000,000 
campaign for the second Canadian Na- 
-_ Victory Loan, now in its second 
week, 


TO GET $20,000 IN BONDS 
Approximately $20,000 in defense bonds 
will be paid more than 400 qualified rep- 
resentatives of the Life of Virginia 
this year in place of the usual conven- 
tion trip. 


N. J. STATE ASS’N CONGRESS 


The New Jersey State Association of 
Life Underwriters, of which Lloyd D. 
Harrison is president, will hold its an- 
nual sales congress June 5 at Asbur. 
Park. 
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Production’s Brigh 
Side as Seen by Hull 


QHIO SALES CONGRESS TALK 





Further Rise in Employment Levels; 
Double Need for Insurance as Family 
Protection, National Aid and 
Stabilizing Factor 





|. Roger Hull, vice-president and 
1 


manager of agencies, Mutual Life, i 
addressing Ohio State Sales Congress 
in Columbus March 14, said that among 
bright spots agents can keep in mind 
and follow up are these: the large ex- 
cess of 1942 income, estimated at twen- 
ty-five billions over and above taxes 
and living costs which must be absorbed 
by Defense Bonds and life insurance; 
a further expected rise in employment 
in 1943 to the highest levels yet reached; 
the double need for life insurance today 
to provide family security and thus pro- 
tect civilian morale, and to furnish funds 
for the war effort; and the underlying 
long-range need for life insurance in 
peace and war which has been proved 
in the past and will continue to be 
proved in the future. 

Agents are engaged in a great com- 
mon enterprise—the business of saving 
the future and making it secure for 
years to come. In face of economic 
upheavals and social unrest and now 
the added dislocations created by our 
all-out war effort life insurance sur- 
vives as one stabilizing factor in this 
period of unrest. As friend, protector 
and benefactor it has kept the faith, 
said Mr. Hull. 

“Every dollar put into life insurance 
today is a patriotic dollar,” he declared. 
“It carries a double burden, protecting 
the family, which contributes to civilian 
morale, and helping to finance the war 
effort. Life insurance companies are 
investing to the extent of more than 
$350,000 a year in government bonds 
and by the end of last year had already 
purchased six and one-half billions of 
government securities.” 





FORM CALIFORNIA FEDERATION 





All Divisions of Insurance Represented; 
F. V. Keesling, President; K. M. 
Brown, Secretary 

For the purpose of conducting a pro- 
gram of activities aimed to stimulate 
public interest and understanding of 
the services rendered by the insurance 
business, the California Insurance Fed- 
eration has been organized with head- 
quarters in San Francisco. The new 
organization will represent all classifi- 
cations of the business. 

Francis V. Keesling, president, West 
Coast Life, is president with the follow- 
ing vice-presidents : 

Fire and marine: Charles R. Page, 
president, Fireman’s Fund group; Frank 
N. Belgrano, Jr., president, Pacific Na- 
tional Fire; and Charles A. Craft, Pac'fic 
Coast manager, Phoenix Assurance. 

Casualty and Surety: Joy Lichten- 
stein, vice-president, Hartford Accident ; 
Leland W. Cutler, Fidelity & Deposit, 
and Milton R. Johnson, president, Pacific 
Indemnity. 

Life Insurance: Asa V. Call, Pacific 
Mutual Life; Dwight L. Clarke, Occi- 
dental Life, and Arthur S. Holman, 
Travelers. 

Kenneth M. Brown, Fireman’s Fund, 
San Francisco, is secretary. 





HIATT GOES TO MINNEAPOLIS 


Alfred H. Hiatt, Jr., who has been 
superintendent of agencies at the Aetna 
Lite home office, has been appointed 
general agent for central and northern 
Minnesota with headquarters at Minne- 
apolis, 

One of the younger home office agency 
men, Mr. Hiatt joined the Aetna Life 
in. 1925 and was called to the home 
office from Chicago in 1935, being made 
Superintendent of agencies four years 
ago, 


NS eS 






The 
UNION CENTRAL 
LIFE 


INSURANCE COMPANY 


CINCINNATI, OHIO 


















A REAL, NEEDED 
SERVICE FOR EVERY 
UNION CENTRAL PROSPECT! 


Here’s an example of how Union Central’s 
Home Office plans its sales aids to dovetail 
100% with the agent’s personal selling. 


This complete, up-to-the-minute booklet on 


preparing your 1942 income tax return is 
being used effectively right now by Union 
Central men. U. C. agents appreciate the 
planning that puts such “door openers” 
into their hands just at the right time. 
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Ohio Ass’n to Meet 
At Dayton May 7-9 


FERN J. BLOSE IN CHARGE 





Prominent Speakers at Executive Coun- 
cil Meeting, Sales Congress School 
for Officers 





The Ohio Association of Life Under- 
writers has completed its plans for the 
fifth annual convention to be held May 
7-9 at the Biltmore Hotel, Dayton. 
President Judd C. Benson, Union Cen- 
tral Life, Cincinnati, has conferred with 
general convention chairman Fern J. 
Blose, Equitable Society, Dayton, vice- 
president of the association, and with 
program chairman Lloyd F. Martin of 
Massachusetts Mutual, also an associa- 
tion vice-president, relative to all ar- 
rangements. Publicity chairman is Ralph 
P. Grandin, Dayton manager, Canada 
Life, who is also state chairman for 
publicity. 

Leading features include executive 
council meeting, May 7; School for Of- 
ficers of local ‘associations clinical dis- 
cussion, May 7. with Lee B. Scheuer, 
general agent State Mutual at Cincin- 
nati, as chairman and Ray Hodges, 
CLU, Ohio National general agent in 
Cincinnati, in charge; Sales Congress 
and annual banquet, May 8; business 
meeting, May 9. 

Among the speakers at the three-day 
meeting will be John A. Witherspoon, 
nresident National Association of Life 
Underwriters; Frank L. McFarlane, 
CLU, Cleveland; George Schumaker, 
Cleveland; C. Preston Dawson, general 
agent New England Mutual, New York: 
Tohn A. Lloyd, Ohio Superintendent of 
Insurance; Vincent Coffin, vice-presi- 
dent and superintendent of agencies, 
Connecticut Mutual; Gladys Kirby, Lit- 
tle Rock; Charles W. Grady, assistant 
auditor, Midland Mutual; John D. Moy- 
nahan, Metropolitan manager, Chicago; 
and Vincent S. Welch, vice-president, 
Equitable Society. 


Rudulph F. Tull, Fidelity 
Official, Marks 40 Years 


Rudulph F. Tull, vice - president, un- 
derwriting, Fidelity Mutual, celebrated 
his fortieth anniversary with the com- 
pany March 14. Mr. Tull joined the 
company in its actuarial department at 
$4.50 per week after attending Goldey’s 
College, Wilmington. He left after six 
months to enter the contracting busi- 
ness as a stenographer but returned to 
the Fidelity six months later. In 1908 
he was appointed secretary of the policy 
department. He became manager, de- 
partment of issue, in 1917, then secre- 
tary of the company, and in January, 
1941, vice-president. 








BANKERS OF IOWA REPORT 





Sixty-second Annual Statement, Issued 
in Narrative Form, Has Inter- 
esting Features 
The Bankers Life of Iowa's sixty- 
second annual report has just been is- 
sued in narrative style for its policy- 
holders. The booklet is generously il- 
lustrated, includes an article on how 
dollars paid in premiums flow back to 
the policyowner or beneficiary, and a 
tribute to the “Bankerslifeman” as “a 
specialist in human futures.” An article 
by President Gerard S. Nollen gives a 
complete picture of the company’s oper- 

ations. 

Benefit payments by the company last 
year exceeded $17,000,000, of which 53% 
went to living policyholders. 





NAMED TO ILLINOIS DEP’T 

Roy C. Barr has been appointed spe- 
cial deputy in the policy examination 
branch, Illinois Department of Insur- 
ance and Fred C. Fieker has been made 
assistant supervisor of assessment com- 
panies and burial associations. Mr. Barr 
was formerly an agent for the National 
Life of Vermont, Mr. Fieker was for 
twenty years with Northwestern Mutual 
as an agent and district agent. 















THIS IS HOW. Total renewal premiums paid by 
Canada Life policyholders last year on all policies 
and annuities amounted to $23,229,466.00. 


In the United States, the Canada Life pur- 
chased more than $7,000,000.00 of new 


United States government bonds. 


In Canada, the Canada Life purchased durin 
1941 over $12,000,000.00 of Canadian 


government war bonds. 


In the British Isles, the Canada Life subscribed 


$5,200,000.00 to British war loans. 


In total, the Canada Life purchased during 
1941—and still holds—$24,200,000.00 of 
government bonds, an amount which would 
pay for more than 120,000 machine guns. 


Thus, the company’s investment in govern- 
ment war and defense bonds during the year 
was greater than its entire renewal premium 





The Canada Life 


ASSURANCE COMPANY 


Established 1847 


Head Office: Toronto, Canada 


He paid his 
premium... 4¢¢ 
HE BOUGHT A 
MACHINE GUN 








Pacific Mutual Has 
Assets of $254,000,000 


PRODUCTION GAIN OF 1240, 








Insurance in Force Now $596,126,117; 
Has $46,505,534 in United. States 


Government Bonds 





Increased aid to the nation’s war pro. 
gram through effective use of $254,000,00 IP 
in assets was emphasized by Pacific My. 
tual in its annual financial statemen; 
covering 1941 operations. 

Corporate surplus increased $1,181,969 
bringing the total combined capital and 
corporate surplus to $7,284,991. In addi. 
tion, $1,287,472 was paid to policyholders 
of the Participating Life Department jp 
dividends, while the aggregate of all 
payments to policyholders and their 
beneficiaries was $19,759,527. Policy and 
claim reserves were increased by $6.- 
865,638 to a total of $234,223,570 and 
assets reached an all-time high of $254. 
848,644. 

Life insurance in force gained $- 
226,000 to $596,126,117 and total life in- 
surance sold in 1941 was $42,638,738, an 
increase of 12.8% over 1940. The aggre. 
gate bond investment is $95,041,182, a 
gain of $3,438,646 for the year. 

The company has an investment of 
$46,505,534 in U. S. Government bonds. 
It also has $35,840,309 in other bonds 
representing loans to public utilities, rail- 
roads and corporate enterprises engaged 
in manufacturing war supplies, trans- 
portation of troops and munitions and 
the production of power for factories 
assisting in war activities. Mortgage 
loans now represent $101,603,000, great- 
est in history of the organization. 

Distribution of assets by percentage 
of total admitted assets follows: 


U.. S:. Government Bonds. o.. 66066540 18.25% 
State, County and Municipal Bonds.. 3,99 
Canadian Government Bonds......... .99 
PUDMC CITES SBONOB sc 6 6 sieve cxy s0s oaiele cave 8.34 
IRR RMMMAD Sete cite, ¥es-ciss yaa Stare ese 3.83 
ind. and Other Bonds. o.:03.cs<cecces 1,89 
PUELEPEOU: UOORS: oc cds) ala aod osbreszeaorere 42 
COmmnon: SHOGEO i-6-cc050a wcew eau sena ok 52 


Loans on City Properties 
(Exclusive of F. H. # 
Pde As AMUPON ROGINE 5. cho cacsc e6e ae 





Cash and Other Assets............... 3.36 





LT. SIEGMUND VISITS AGENCY 





First Time He Has Been There Since 
Going on Active Naval Duty 
Last September 
Lieut. William H. Siegmund, general 
agent, Connecticut Mutual, Los Angeles, 
recently paid a visit to his agency, the 
first he has made since being placed on 
active duty with the Navy last Sep- 
tember. At a luncheon he _ reviewed 
individual and collective plans for the 
year for the agency. He paid particular 
tribute to the job being done by Robert 
S. Northington, brokerage supervisor. 
For the current convention qualification 
period to date Mr. Northington’s unit 
stands eighth among all supervisory units 
of the company. The entire agency 
showed a 26% gain in new business for 
January and February as compared with 

the same month a year ago. 

On March 9, Frederick O. Lyter, as- 
sistant superintendent of agencies, Con- 
necticut Mutual, spoke before the agency. 
He discussed progress of the company 
during 1941, and emphasized the vital 
role the life insurance institution and 
its representatives will play in our cur- 
rent national emergency. He prophesied 
that 1942 would be an excellent year for 
those insurance men who are alert to 
the business possibilities of today.s 
market. 





ELECT J. E. GETTYS PRESIDENT 

John E. Gettys, supervisor in the E. 
R. Jeter agency of the Equitable Society 
at Rock Hill, S. C., has been elected 
president of the Equitable Society Group 
Millionaires Club. John M. Pfeil, supet- 
visor Edward A. Woods Co., Pittsburgh, 
is vice-president. During 1941 thirty- 
nine Equitable representatives qualified 
as members of the club. ; 
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Metropolitan in 1941 Had 
Its Lowest Lapse Rate 


The lapse rate of the Metropolitan 
Life for 1941 was the lowest. in the 
pany’s history. In the opinion of 
Malvin E. Davis, associate actuary of 
the company, it can be reduced still 
lower in 1942. He discusses the subject 
of persistency in a recent issue of the 
Metropolitan Underwriter, 

Among other observations made by 
Mr, Davis were these: ; 

"Plans of insurance which require pay- 
ment of higher premiums usually show 
peter early persistency than the lower 
premium plans. Term insurance policies 
usually exhibit the lowest persistency of 
any plan of insurance. Favorable per- 
sistency of Endowment plans may be in 
part explained by fact that such_poli- 
cies are usually purchased by individu- 
als with higher incomes, and in part 
because the insured may have in mind 
some definite purpose for the use of 
Endowment funds. Insurance sold to 
meet a special need is more apt to per- 
sist than policies purchased solely as 
insurance. A Retirernent Income policy 
or an Educational Fund policy will like- 
ly show good persistency since policy- 
holder is more apt to see the effect of 
a lapse. 
Larger Amount Ordinary Policies Show 

Good Persistency 

Ordinary policies on which a settle- 
ment option is elected at the time the 
insurance is sold are less likely to lapse 
than those sold without such election. 
Ordinary policies for large amounts of 
insurance generally persist better than 
those for the smaller amounts of in- 
surance. Those policies written for 
amounts of $5,000-$25,000 usually show 
the best persistency, as might be ex- 
pected from the income level of those 
insured for such amounts, while the 
persistency usually decreases for de- 


com 


creasing amounts of insurance. A com- 
parable situation exists with respect to 
Industrial business, where it has been 
found that the early lapse rate decreases 
as the amount of family weekly pre- 
mium increases, being only one-third 
as high for families spending more than 
$1.50 in weekly premiums as for fami- 
lies spending less than 50 cents. 

The less frequent the interval at 
which premiums are payable, the better 
will be the persistency that can be ex- 
pected. 

Policies written in families which al- 
ready have some insurance in force 
show a better persistency than those 
written in families in which the new 
policy is the only one in force. Fami- 
lies already insured are more apt to 
appreciate the benefit of life insurance 
and to have formed the habit of paying 
for their insurance as premiums fall due. 


From Standpoint of Occupational 
Groups 

Among the occupational groups which 
form the primary market for Ordinary 
insurance, professional men, teachers, 
executives and business men generally 
show the most favorable persistency 
rate. Men in these occupations usually 
enjoy better than average incomes, and 
their incomes are not apt to fluctuate 
widely. Clerical workers, civil employes 
and students also show favorable per- 
sistency; clerks and civil servants gen- 
erally have steady, though not large, 
incomes. The persistency of policies on 
students probably reflects the income 
of the parents, and persistency may 
deteriorate when the student finds em- 
ployment and must pay his own pre- 
miums. 

Among the occupations commonly as- 
sociated with Industrial insurance, 
skilled workers in manufacturing and 
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printing industries, barbers, and retail 
jood store owners and employes show 
a better than average persistency. Car- 
penters, truck drivers, automobile me- 
chanics and janitors exhibit a less fa- 
vorable persistency. Unskilled workers, 
house painters, gasoline station attend- 
ants, farm laborers, domestic servants 
and waiters and waitresses generally 
show the least favorable persistency of 
any of these classes; their incomes are 
often small and uncertain. 

Not Much Difference in Male and 

Female Lapse Percentages 

Continuing, Mr. Davis said: 

“Seasonal workers should not be sold 
policies which call for the payment of 
premiums when no income is receivable. 
Annual-premium policies may be best 
suited to such persons. For instance, 
a grain farmer is most likely to main- 
tain his insurance in force if the an- 
nual premium falls due about the time 
he sells his year’s crop. 

“The persistency of policies written 
on female lives does not appear to dif- 
fer greatly from that of policies written 
on male lives. The small differences 
that do exist are probably caused by 
other factors than the sex of the in- 
sured, 

“Persistency varies considerably ac- 
cording to the age of the insured at 
the time the policy is issued. Among 
adult lives the early lapse rate generally 
decreases as the age increases; the 
early lapse rate is usually highest for 
ages 20-29, and becomes progressively 
lower for each higher age group. This 
fact might reasonably be expected, since 
the loss of insurance does not appear 
to be as great a misfortune to young 
men as to older men who may not be 
able to procure new insurance because 
of their physical condition. Since young 
married men probably have a greater 
need for insurance than any other age 
group, the lapse experience at these 
ages is particularly unfortunate. Agents 
should exert special effort at these ages 
to conserve existing insurance and to 
educate their clients to the value of 
their insurance.” 





WANTED: Stenographer with 


life insurance general agency experi- 
ence, preparation of audits and policy 
surveys. Write giving full details, 
salary desired, etc. Box No. 1424, The 
Eastern Underwriter, 41 Maiden Lane, 
New York City. 











CANADIAN 1941 REPORT 


New Paid-For Volume $686,543,085 in 
1941, a Gain of 16.3%; Total 
In-Force, $7,311,416,531 
New life insurance paid-for in Canada 
in 1941 aggregated $686,543,085, an in- 
crease over that of 1940 of 16.3%. Ordi- 
nary amount was $511,364,065; Industrial, 

$132,704,452; Group, $42,474,568. 

Total in-force as of December 31, 
1941, was $7,311,416,531 for a gain over 
1940 of 4.8%. Premiums received totaled 
$202,422,377 while annuity deposits were 
$16,006,983. 

Total fraternal business was $180,071,- 
373, including Canadian and foreign fra- 
ternals. These figures exclude one Brit- 
ish company and one smail Canadian 
fraternal society, details of which have 
not yet been received. 








H. E. TOWSON TO LANCASTER 
Harold E. Towson, formerly manager 
for the Metropolitan Life Insurance Co. 
at Pottstown, Pa., has been placed in 
charge of the insurance company’s dis- 
trict office at Lancaster, Pa. He suc- 
ceeds Donald C. White, who is being 
replaced because of illness. 





J. STANLEY DEY LEADS 

The J. Stanley Dey agency, Manu- 
facturers’ Life, led its entire company in 
paid business in February. Charles 
Spencer of the agency qualified for the 
company’s honor roll. Mr. Dey is treas- 
urer of the Life Underwriters’ Associa- 
tion of Northern New Jersey. 





R. W. Schroy has been named gen- 
eral agent at Akron for the Minnesota 
Mutual Life. 
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Spinning Wheel 


PERTINENT POINTS 
from our Annual Report 


Insurance in Force — $1,658,- 
000,000—increase of $51,000,000 
in 1941 38% 
1929, 


and above end of 
* * # 
Surrenders and lapses in 1941, 


the lowest on record, were only 


2.3% of mean insurance in force. 
* * * 
New Insurance purchased in 


1941 was $127,632,000, a gain of 
12% over 1940. 
* * * 

Ninety-six per cent of all appli- 
cations were accepted for some 
form of insurance. 

* * * 

Amount of average new policy 
—$3,953. 

* * * 

Median age of new 1941 pol- 
icyholder—31. 

* * * 

Mortality 1941 
was the lowest in our history— 
43% of expected on net amount 
at risk. 


experience in 


* * * 

Assets $535,000,000, increase of 
$34,000,000 in 1941. More than 
double the total at the end of 1929. 

Liabilities $516,000,000, of 
which 93% are policy reserves. 

* * * 

Copy of Annual Report sent on 

request. 


New England 
Mutual 


Ly Insurance Company 


THE FIRST MUTUAL LIFE INSURANCE 
COMPANY CHARTERED IN AMERICA + 1835 











M. Albert Linton Asks 
Wage, Farm Controls 


AT NEW YORK SALES CONGRESS 





Says Prices May Double, But Rises Will 
Be Controlled; Surveys 
Income Statistics 





Discussing problems of inflation and 
price post-war 


New 


control under war and 
last week 
Congress, M. 


before the 
Albert Lin- 
president, Provident Mutual Life, 
said that post-war inflation was a dan- 
ger to be considered and that while he 
doubted that we would have runaway 
inflation, he “would not be surprised to 
see prices double.” 

Highlights of his address follow: 

“Out of the $70,000,000,000 left after 
taxes, some $50,000,000,000 could be spent 
for civilian goods and services. That 
would leave some $20,000,000,000 unac- 
counted for. That $20,000,000,000 is what 
we find referred to as the ‘inflationary 
gap’ or the ‘inflationary wedge.’ 

“It is the workers in the middle and 
lower income groups who are making 
the increased money and who have the 
increased optional spending power. 
Moreover, the aggregate spending power 
of these wage-earners is enormous. 

“Next we come down to the group 
ranging from $2,000 to $3,000 in 1935 and 
1936. Its members had an average op- 
tional spending power of $782. That has 
increased to $2,128 and the aggregate 
from 3.5 billions to 9.3 billions. 

“The persons who got between $1,000 
and $2,000 had an optional spending 
power averaging $324. The correspond- 
ing figure now is $1,435, between four 
and five times as much. The aggregate 
there are so many in the 
group, some thirteen to fourteen mil- 
lions in all—has gone from 4.5 billions 
of excess purchasing power to 19.6 bil- 
lions. 

“Finally, take the huge group of about 
18 million units who in 1935-1936 made 
less than $1,000. They then had only a 
bare average of $24 of optional spend- 
ing power. This has gone to $415 on 
the average, and the aggregate has gone 
from 400 millions to 7.5 billions.” 


conditions 
York Sales 


ton, 





On the subject of taxation: 


“A sales tax should not, of course, be 
a substitute for the income tax; but it 
seems to me clear that there should be 
a proper balance between the sales tax 
and the income tax. However, one dan- 
ger should be kept in mind. A sales tax 
would increase the cost of living all 
along the line and hence could be used 
as an argument for increased wages. 
This would be extremely dangerous as 
it could easily set off the spiral of in- 
flation. 

“IT am opposed to using the Social 
Security system as a subterfuge to ob- 
tain increased taxes for another pur- 
pose. We should levy Social Security 
taxes for Social Security purposes. If 
we are going to impose taxes for anti- 
inflation purposes, it should be done 
openly and above board without any 
hocus-pocus that the additional money 
is needed for new benefits. 

“We should be able, by taxation, sav- 
ings, comprehensive price legislation and 
rationing where necessary, to keep 
prices under control, and to finance the 
war on a different basis. 

“But I doubt if we shall do it com- 
pletely. I think it likely that we shall 
be able to slow down under the increase 
in prices, perhaps keep it under effec- 
tive control under the stimulus of war 
conditions. Whether we shall or not de- 
pends largely, as I said before, upon the 
explosive issues of wage rates and food 


prices. 

“It seems to me that in view of the 
record, we should be prepared for a 
substantial rise in the price level, if not 


during the war, at least for a few years 
following it. The basis for a tremend- 
ous price rise will be present. A huge 


volume of new deposits will have been 
created by the sale of government bonds 
to the banks.” 














EQUITABLE LIFE OF IOWA 
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TELLS WHAT RISKS ARE TAKEN 


New Publication, “Who Writes What?” 
Compiles Various Types of Contracts 
Written by Life Companies 
The National Underwriter Co. has pub- 
lished a book, called “Who Writes 
What?” It is a reference book which 
compiles the various type of contracts 
issued by life insurance companies, ar- 
ranged by subjects, to show what com- 

panies write the contracts. 

300k shows that 23 companies write 
Term insurance on _ self-supporting 
women; that 22 write Deferred Survivor- 
ship Annuity; 27 write hospitalization, 
and so on. Reinsurance of excess 
amounts for an issuing company will be 
accepted by 42 companies. 

Several pages cover aviation data. 
Maximum limits on any single life are 
printed about various companies, includ- 
ing amount retained. Largest retention, 
$350,000, is kept by two companies. Three 
others retain $300,000. In single premium 
policies one company will write $200,000 
on one life and three will write $100,000. 








NEARLY HALF WERE UNINSURED 





First Reports Received of Insurance 
Written by Connecticut Savings 
Banks 
From January 2 to February 28 an in- 
surance volume of $272,550 was issued 
by Connecticut Savings banks. There 
are eleven banks which wrote this in- 
surance. Largest amount was written 
by Bridgeport-People’s Savings Bank. 
Smallest amount issued was by Canaan 
Savings Bank—$2,000. A checkup of the 
applications received indicate that 47% 
of the persons applying for Savings 
Bank Life Insurance had no previous 

insurance. 





LEVMORE DISCUSSES TERM 


Second Article in -Barron’s Weekly 
Series of Articles About Life In- 
surance by Bernard Levmore 
Second article in the series about life 
insurance, written by Bernard Levmore, 
a New York City insurance counselor, 
and appearing in Barron’s Weekly, came 
out on Monday of this week and was 
devoted to a discussion of Term insur- 
ance. He discussed the subject in near- 

ly a page of type. 

First article in the series was of a 
general nature. Nothing yet has ap- 
peared which has been particularly up- 
setting or measures up to the unfor- 
tunate ballyhoo of the articles which 
the promotion manager of Barron’s sent 
throughout the country in announcing 
the articles. 








CHARLES A. HINCKLEY HONORED 


Charles A. Hinckley, New England 
Mutual, Buffalo, was recently honored 
by his associates upon the occasion of 
his seventy-second birthday. Mr. Hinck- 
ley has represented the company in Buf- 


falo and vicinity for thirty-eight years. 





MICHIGAN RADIO SERIES 





Insurance Department Initiating Series 
on Life Insurance and 
Other Branches 

A series of Friday morning educa- 
tional broadcasts has been initiated by 
the Michigan Department of Insurance 
designed to appeal primarily to the 
housewife and bring to her attention 
the functions and benefits of insurance. 
The broadcasts are over Station WKAR, 
Michigan State College at East Lansing, 

First program outlining the functions 
and organization of life insurance was 
by Commissioner Eugene P. Berry. The 
second was by Seth Burwell, head of 
the life division; highlighting the bene- 
fits of life insurance protection, includ- 
ing the uses of beneficiary clauses. 

The next few broadcasts will continue 
on life insurance but later ones will deal 
with the other insurance branches. The 
series is a complete innovation and is 
being watched for public reaction. 


Morale 


(Continued from Page 3) 





a book containing the pictures of his 
“All-American” football players. We, 
too, have a book of “All-Americans,” 
and the pictures it contains are of those 
men who are leaders—not necessarily 
leaders in amounts of production, but 
leaders in performance. They are the 
men who have played important roles 
in building the morale of the agency. 
When adding a man to our organization 
we keep this thought in mind—that un- 
less this fellow can eventually become a 
member of our “All-American” group 
his presence will not help the morale 
of the agency. 

The cooperative spirit, or morale, that 
I’ve been talking about, does not stop 
with the agency organization. You'll 
find it among the people in the office. 
We have one of the most willing groups 
of clerks that you can find anywhere. 
They are interested in everything the 
agency does—they want to see every 
agent make a success—and every one ol 
them is new-business minded. No matter 
what they are doing, they’ll stop at a 
moment’s notice to serve an agent. They 
are pulling with the rest of us to reach 
our common objective. 


This thing of morale is something we 
can’t define. It’s a condition. It’s a 
state of mind. It’s in the air—you cant 
see it, but you can feel it the moment 
you walk into an agency group. It’s a 
mental relationship between the agents, 
and between the agents and the general 
agent which influences more than any- 
thing else their attitudes toward their 
work. 





Joseph H. Gray has been appointed 
brokerage underwriter for the terf- 
torial development of the Phinehas 
Prouty, Jr. agency, Connecticut Mutual, 
Los Angeles. 
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Repucep to its simplest personal terms, that is what 
we are fighting for. 
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HEARD on the WAY 








With the recent death of Joe Johnson, 


former New York City Fire Commis- 
sioner, there is only one living of six 
Atlanta newspaper men who came to 


New York in 1896 and all made good in 


big time journalism. The one left is 
Alfred C. Newell, general agent, Co- 
lumbian National, Atlanta. 

Newell became a war correspondent 


for the Brooklyn Eagle during the Span- 
ish-American war. He then was made 
one of the confidential secretaries for 
the aging Joseph Pulitzer, who, nearly 
blind, ran the New York World, mostly 
from a yacht. 

Of the others Robert Adamson became 
a star reporter on New York World and 
also the city’s Fire Commissioner; Tilden 
Adamson went from journalism into the 
services of New York City. 

Walter Howard scooped the world for 
Hearst on the Battle of Santiago. Rem- 
sen Crawford and John A. Hefferman 
were the other members of the sextette. 


All had worked on either the Atlanta 
Constitution or Atlanta Journal before 
coming to New York. 





ian of the Group Sales di- 
Metropolitan Life recently 


Rita Callal 
vision of the 


resigned to enter the Order of the Mis- 
sionary Sisters of the Society of Mary, 
a foreign missionary society which does 
work in the South Sea Islands and 
Jamaica, B.W.I. The sisters staff two 


one in Jamaica and one 
Fiji Islands. 


leper colonies, 
in Makogai, 





A fifty-eight-starred service flag pre- 
sented on behalf of the men of Pacific 
Mutual field and home office forces who 
are with the United States armed serv- 
ices, was raised over the company’s 
building last week after a group of 
women from various departments had 
made the presentation to President A. 
N. Kemp. The fifty-eight stars repre- 
sent men who are scattered all the way 
from Bataan under General MacArthur 
to the island base of Iceland. 





Now that interest has been revived in 
staggering the arrival and departure of 
employes due to war conditions in the 
New York area, attention is again di- 
rected to the plan successfully operated 
by the Metropolitan Life for the past 
decade. More than 14,000 employes re- 
port from work daily, putting a heavy 
strain on the company’s elevators and 
on transit facilities. To ease the load 
the arrival and departure is spread over 
forty-five minutes in installments of 15- 
minute intervals. The plan grew out of 
a city-wide survey of traffic problems 
under the direction of Dr. Louis I. 
Dublin, third vice-president and _ statis- 
tician, in the late 1920’s when subway 
congestion, since relieved, was such that 
the stagger plan was being considered 
for the city as a whole. 


Uncle Francis. 








DUDLEY DOWELL 


The Eastern Under- 
writer recently, Dudley Dowell 
Charles J. O’Connell were promoted in 
the home office organization of the New 
York Life. Mr. Dowell, oer inspec- 


As announced in 
and 


York Life Personalities 





CHARLES J. O'CONNELL 


tor of agencies of the Allegheny depart- 


ment of the company, became super- 
intendent of agencies, while Mr. O’Con- 
nell advanced from agency assistant to 
field secretary. 





BUSINESS MEN’S INCREASE 

February was the thirteenth consecu- 
tive month in which the Business Men’s 
\ssurance showed an increase over the 
same month of the previous year. Paid 
volume last month was 25% ahead of 
that for same month 1941 and was an 
all-time high for the corresponding 
month in any year. 


ELECT H. E. NILES TO BOARD 


Henr | Niles, eg ange ee of 
agencies of the Battimon Li has been 
elected a member of the radio He 

4s a large acquaintance with insurance 
executi\ ves 

Ik. J. Riley, Mutual Life of New York, 
Newark, led his company country-wide 
in January in both paid volume and 
number of applications, and in Febru- 
ary led the agency in volume and lives. 


BANKERS OF IOWA ADDITIONS 

B. H. Shaughnessy, formerly with the 
Travelers in San Francisco, has been 
appointed to the Group department, 
3ankers Life of Iowa. Another recent 
nye in that department is that 
of G. sailey who has had ten years 
of eld experience. 





C. VERNON BOWES RANKS HIGH 


The C. Vernon Bowes agency, New 
England Mutual, Newark, led the com- 
pany’s offices in production of new- 


agent organization in 1941. It made the 
third largest gain in volume and ranked 
second in the country in 1941 volume. 





Edward M. Ball and Frank W. Hen- 
son took honors in February in the 
production campaign of the Alexander 

Gillis agency, Newark, Provident Mu- 
tual Life. 
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Some Fraternal Writings 


Insurance written by some of the fra- 
ternal societies for 1941 was as follows: 
The Maccabees, Detroit, $46,903,000. 
United Commercial Travelers of Amer- 

ica, Columbus, O., $58,560,000. 
Woodmen of the World, Omaha, $28,- 
033,000. 


Woodmen of the World, Denver, $4,- 


431,000. 

Lutheran Brotherhood, Minneapolis, 
$9,812,000. 

Royal Neighbors of America, Rock 
Island, Tll., $14,700,000. 

Woman’s Benefit Association, Port 
Huron, Mich., $5,826,000. 





CHICAGO’S CELEBRITY NIGHT 

Guests at Celebrity Night of the 
Cashiers’ Division, Chicago Association 
of Life Underwriters were E. W. 
Hughes, secretary-treasurer, substitut- 
ing for President James H. Brennan, 
of the Life Agency Managers; Philip 
B. Hobbs, trustee of the National Asso- 
ciation of Life Underwriters; Walter N. 
Hiller, CLU, president, Chicago Asso- 
ciation; A. E. McKeough, president, 
Illinois State Association; George 
3rophy, Group Supervisors; Don K. 
Alford, CLU, Life Agency Supervisors; 
R. D. Cameron, Life Insurance & Trust 
Council; Bessie M. Dixon, Women’s 
Division and Joy M. Luidens, associa- 
tion secretary. 

Mildred Krech, E. W. Hughes agency, 
Massachusetts Mutual, has been made 
president of the Cashiers’ Division, suc- 
ceeding J. W. Skogstrom, Brennan 
agency, Fidelity Mutual, who has gone 
into defense work. 





A. T. Schultz has been elected presi- 
dent of the Montana Association of Life 
Underwriters, 
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LAA Announces Speakers 
For Eastern Round Table 


The program for the two-day Eastern 
Round Table of the Life Insurance Ad- 
yertisers Association, to be held at the 
Pennsylvania Hotel, New York City, 
March 26 and 27, has been announced 
by George A. Adsit, vice-president, 
Girard Life of Philadelphia. Theme of 
the meeting will be “Life Insurance Ad- 
vertising Girds for War” and H. A, 
Richmond, advertising research man- 
ager, Metropolitan Life, has arranged a 
jist of speakers who will contribute to 
the discussion of that subject. Speakers 
and their topics will be as follows: 

Thursday, March 26—Luncheon, A. 

Scott Anderson, president of LAA; 
Afternoon session, H. A. Richmond, pre- 
siding; “The Place of Advertising in 
Life Insurance,” Nelson A. White, ad- 
vertising manager, Provident Mutual; 
“How the Advertising Department Can 
Help the Agent,” A. E. N. Gray, assis- 
tant secretary, Prudential; “Direct Mail 
Selling Strategy in Time of War,” 
Henry Hoke, editor, The Reporter of 
Direct Mail Selling; “Problems Facing 
the Life Insurance Advertiser Today,” 
Leslie Gould, financial editor, New York 
Journal-American. 
’ Friday, March 27—Round Table Dis- 
cussions, David W. Tibbott, presiding; 
“How the Market for Life Insurance Is 
Being Changed by War,” Margaret Div- 
ver, assistant advertising manager, John 
Hancock: “What to Stress in Advertis- 
ing to the War Time Buyer,” E. Paul 
Huttinger, second vice-president, Penn 
Mutual; “How War Restrictions and 
Regulations Affect Advertising,” George 
H. Kelley, publication division, New 
York Life; “Prospecting and Sales Pro- 
motion to Meet Today’s Needs,” Earl 
R. Trangmar, Metropolitan Life; Lunch- 
eon, “Effective Advertising Under War 
Conditions,” H. W. Roden, president, 
Harold H. Clapp, Inc. Harry Foster 
Welch, the original “Popeye” of stage 
and screen, will entertain at breakfast 
Friday. 





MINNEAPOLIS MARKS 45 YEARS 





Life Association Has Old-Timers Lunch- 
eon; Past Presidents Form Hon. 
Order of Bell-Ringers 
More than 200 attended an “old- 
timers” luncheon program of the Min- 
neapolis Association of Life Underwrit- 
ers at the Radisson Hotel March 12. 
Byron Timberlake, Harry T. Miller and 
J. Walker Godwin, past presidents, re- 
viewed the part the association has 
played locally and nationally during the 
past forty-five years in improving the 
status of life agents, and reminisced 

regarding their own experiences. 

Out of the gathering came a new 
fraternity, the Honorable Order of Bell- 
Ringers, past presidents of the associa- 
tion. Engraved plaques were presented 
to more than a dozen past presidents 
attending and will be mailed to those who 
were unable to be present. Presentation 
was made by President Ellis Sherman. 





METROPOLITAN INSURES BANK 


_ More than 96% of the employes of 
The Riggs National Bank, Washington, 
D.C, have signed for a retirement an- 
nuity program, to be financed jointly by 
the bank and the employes, through 
the Metropolitan Life. The Metropoli- 
fan is already administering a Group 
life insurance plan involving approxi- 
mately $650,000 of insurance. 





PERMITS VIRGINIA HOUSING 


A bill which recently passed the Vir- 
gina legislature permitting life com- 
panies to make investments in housing 
Projects within a radius of ten miles 
ot Richmond, Norfolk and the District 
of Columbia has been signed by Gov- 
ernor Darden. The law is designed pri- 
marily to permit the Metropolitan Life 
to construct a $7,000,000 housing pro- 
Ject in Arlington County, Va., directly 
across the Potomac River from Wash- 
ington, 


Brooklyn Managers Discuss 


Recruiting and Training 


Carl Haas, general agent, Union Cen- 
tral Life, Brooklyn, led a panel discus- 
sion on recruiting and training at the 
monthly luncheon meeting of the Brook- 
lyn Life Managers, March 18. Mr. Haas’ 
analysis was based on a survey of the 
Brooklyn general agents and managers. 

Salient points were first, recruits were 
best from the group below age 45; sec- 
ond, recruiting from general insurance 
brokers did not usually produce the best 
results, although there were outstanding 
exceptions; third, women recruits had 
not been found successful: fourth, the 
best sources of new agents were’ from 
centers of influence and personal con- 
tacts of the general agent; fifth, sales- 
men from industries hit by priorities 
were good material if selected with care 
as to ability to finance themselves for a 
period of time. 





EXTENDS TRAVELERS POLICY 


American Viscose Corp. has extended 
its Group life plan to provide $500 initial 
insurance, increasing each year of serv- 
ice by $100 until the maximum of $1,000 
is reached. The policy is underwritten 
by the Travelers, and the cost is borne 
entirely by American Viscose Corp. 


North American Re. Assets 
$18,690,056 at End of 1941 


The annual financial statement of the 
North American Reassurance Co. of 
New York shows assets at end of last 
year of $18,690,056. In its portfolio at 
end of the year were $8,399,313. It has 
$16,629,000 policy reserves and a surplus 
of $1,200,000. 

President of the company is Lawrence 
M. Cathles, one of the country’s most 
prominent insurance men. T. L. Haff 
is vice-president; J. Howard Oden, vice- 
president and secretary; J. W. Thom- 
son, F.F.A., vice-president and actuary; 
Dr. E. W. Beckwith, medical director; 
Edward T. Westlake, Raymond A. 
Burke and Alfred Enerud, assistant sec- 
retaries. Edwin G. Merrill is chairman 
of the board. 


Win Iowa Tax Case 


The Iowa Supreme Court today re- 
versed the lower court in holding that 
dividends of participating policies used 
to purchase additional or paid-up insur- 
ance are not subject to the state 24% 
premium tax. This was a test brought 
in the name of the Prudential through 
the Association of Life Insurance Presi- 
dents, acting for a number of companies 
that had paid the tax under protest. 
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General Agents 
UNITED STATES LIFE INS. CO. 
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EQUITABLE OF IA. NEW POLICY 





Combines Term Rider, Permanent Plan; 
Gives Flexible Coverage; Term 
Is Convertible 

The Equitable of Iowa has issued a 
new Multiple Protection Policy based 
upon a flexible combination of perma- 
nent insurance and a Term insurance 
rider, according to an announcement by 
R. E. Fuller, superintendent of agencies. 

The new contract is in reality a basic 
policy on any permanent plan to which 
is added a 10-, 15-, or 20-year Term in- 
surance rider, which may be in any 
amount up to three times the face of 
the basic contract. The Term rider may 
be converted, in whole or in part, to a 
more permanent form of life insurance 
at the insured’s option at any time with- 
in ten years of the date of issue. 

By combining various amounts of 
Term with the basic policy, the contract 
can be set up as a modified life policy 
or as.a step-rate policy. 








PROMOTED 


R. P. Tinkham, Lincoln National Life 
General Agent in Pittsburgh, Pennsylvania, 
entered the Life Insurance business in 1932 
after a successful career in a security and 
investment field. With six years basic train- 
ing, he joined the Lincoln National Life as 
a soliciting agent in 1938 and after imme- 


Fort Wayne 





Geared To Help Its Fieldmen 





diate success as a personal producer and 
trainer of men, he was promoted to General 
Agent on July 1, 1940. Under his guidance, 
the Pittsburgh agency is continuing to make 
rapid strides. 
proof of the fact that there is room at the 
top at the Lincoln. 


Mr. Tinkham’s career is 


THE LINCOLN NATIONAL LIFE 
COMPANY 


Indiana 
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INSURANCE MEN TO BE AT 
CREDIT CONVENTION IN 
CINCINNATI 
The forty-seventh annual Credit Con- 
gress will be held in Cincinnati on May 
the Na- 

tional Association of Credit Men. 

One of the highlights will be the in- 
That en- 
tire day will be devoted to the approxi- 
individual 


10. This is the convention of 


dustries meetings on May 13. 


mately thirty sessions which 
are scheduled. 
The committee for the 


dustrial session consists of Don C. Camp- 


insurance in- 


bell, Continental Insurance Co., Chicago, 
chairman, and the following vice-chair- 
men: 

T. Alfred Fleming, National Board of 
Fire Underwriters; J. Dillard Hall, 
United States Fidelity & Guaranty, Bal- 


a. 4: ee 
Liability, Detroit ; 


Michigan Mutual 
H. McClure, Lum- 
bermens Mutual p des Mi Chicago; J. 
M. Easton, American Mutual Alliance, 
Chicago. Secretary is E. B. Moran, 
National Association of Credit Men, 
Chicago. 

The 


three 


timore; 


industry meetings will be held at 
leading hotels—Netherland Plaza, 
Gibson and Sinton. 

Credit, organ of the National Associa- 
tion of Credit Men, says: 

“Conditions today demand that we ex- 
ecutives be on the alert, only 


not re- 


what is going on in 
but 
This year, more than ever, we can profit 
immensely 


garding our own 


business, in all other lines as well. 
from the exchange of ideas 
the Credit The 
main Credit Congress program will cover 
the broad, general problems with which 
our confronted. 
provide the 


afforded by Congress. 


business is Industry 
opportunity 
for informal discussion of common prob- 


lems in individual industries.” 


meetings will 





DECREASE IN SURRENDER VALUE 
PAYMENTS BY LIFE COMPANIES 
the gratifying disclosures in 
study of the Institute of Life In- 
surance made of payments to life insur- 


One of 
thre 


ance policyholders and their beneficiaries 
was the decrease in surrender value pay- 
1942. 


payments to 


ments for January, 

The total 
policyholders and beneficiaries 
excess of $215,000,000. The surrender value 
payments footed $38,394,000 compared to 
the f $47,293,000 for January of 
1941, of 19% is another 
evidence of f life 


flow 


life insurance 


were in 


figure o 

This decrease 
the 
maintaining the 


stabilizing force o 
insurance in 
of funds to 


even 


those families which have 


planned for their security and 
tion through thrift and foresight. 
Holgar J. 


Institute of Life Insurance gives the to- 


protec- 


President Johnson of the 


tal payments by life companies to pol- 


icvholders and beneficiaries for Janu- 
ary, 1942, as follows: 

Death Bewehts s.6 o.oo sce $87,464,000 
EMGOWIMERES on cocks 3eiscssan 24,427,000 
PGB orscc55 cn Se eel camus ‘8,878,000 
PAMOMMEB Fie < preceewakSareux hs 16,367,000 
Surrender Values... .......... 38,394,000 
Dividends to Policyholders.... 40,419,000 





NO PRIORITIES! NO SHORTAGES! 

In its Tips to Producers the Hartford 
Accident & Indemnity brings out one 
phase about insurance which the pro- 
duction field can use to advantage while 
discussing insurance with their clients. 
It is contained in a headline over a long 
list of types of risk covered by insur- 
ance. The headline reads: “No Priori- 
ties! No Rationing! No Shortages!” 

The war has only intensified insurance 
needs. There are no priorities or ration- 
ing to prevent the prospect from buying 
insurance if the risk is insurable and 
the premium can be paid. 


C. C. Bidwell Promoted by 
Aetna C. & S. to Bridgeport 


Clyde C. Bidwell, field supervisor in 
the casualty agency department, Aetna 
Casualty & Surety, has been appointed 
manager of the company’s Bridgeport 
office, succeeding the late A. R. Rob- 
ertson, who died February 16. 

A native of Hartford, Mr. Bidwell was 





educated at Dartmouth College, which 
he left in 1918 to enlist in the U. S. 
Navy. He joined the Aetna in 1919 


as a special agent in Philadelphia, later 
serving in a similar capacity at the New 
York office. From 1927 to 1934 he was 
a special agent at the Bridgeport office. 
He became a home office representative 


in 1934, an agency supervisor in 1938, 
being elected field supervisor in Feb- 
ruary, 1941. 





40 YEARS WITH AETNA FIRE 

James Johnston, agency supervisor in 
the Southern department of the Aetna 
Fire, on March 17 completed forty years 
with the company. - He joined the com- 
pany as a stenographer in 1902 and 
later served as an examiner. He be- 
came agency supervisor in 1930. Mr. 
Johnston was the first president of the 
Aetna Fire Men’s Club in Hartford. 


Lester C. Gifford, assistant secretary, 
Home Insurance Co., was honored at a 
luncheon Tuesday on his twenty-fifth 
anniversary with the company. 





The accompanying picture shows President George Willard Smith, New Eng- 


land Mutual, presenting the 


company ’s President’s 


Trophy to the W. Watson 


House agency of the company in Hartford, which was at a home office luncheon 


attended by thirty members of the agency staff, 
of the plaque shaking hands with the general agent. 
Robinson, leader of the agency in lives and volume, and George 
‘avanaugh, who also made fine production records. 


are Kenneth V. 
J. Levin and Joseph P. ¢ 


Mr. Smith is shown at the right 
Among those in the picture 





Fred L. Bross, New Jersey state agent 
for the Milwaukee Mechanics of the 
Loyalty Group, will complete thirty 
years in insurance today, March 20. 
He started with the Home in 1912 in 
New York City and in March, 1925, 
was transferred to Newark as special 
agent. He served in this capacity for 
eleven years, resigning in 1936 to join 
the Pearl-American Fleet. About two 
years later he left that group to join 
the Loyalty Group. Mr. Bross is a past 
most loyal gander of the New York City 
Pond of Blue Goose and still active in 
that organization. 

— < s 

Colonel George M. Chescheir, com- 
mander of the 138th Field Artillery, Na- 
tional Guard, and in peace times general 
agent of the New England Mutual Life 
at Louisville, who has been on leave of 
absence since January 17, 1941, when the 
regiment was called back into service, 
attended its last parade in late March 
at Camp Selby, Miss., prior to its be- 
ing broken up into separate batallions 
and redistributed. Colonel Chescheir 
will go to the staff of Maj. Gen. Dan I. 
Sultan, the divisions regular army com- 
mander, as executive officer for all 
division artillery. Colonel Chescheir has 
seen thirty-one years as an officer in 
the regiment, and was with it in the 
Mexican border rumpus in 1916; at 
Camp Selby in 1917; went overseas with 
it on October 15, 1918, when it was sent 
to Camp de Meucon, near Vannes in 
3rittany (France) and the regiment was 
in France when the armistice was signed. 
The old 138th Field Artillery traces back 
directly to the Louisville Legion founded 
under state charter from the Kentucky 
Legislature in 1839, and through legend 
goes back to 1780, as the Kentucky 
Country Militia, of Colonial Virginia. 

* * Ox 


C. A. Dosdall, secretary 
Paul Fire & Marine, has been elected 
director of the St. Paul Association 
of Commerce, as has William D. Clapp 
of the Clapp-Thomsson- Merrill agency. 


of the St. 


Ae J. MeAndless, pre sii of Ameri- 
can Life Convention, and also of the 
Lincoln National Life, was a New York 
visitor this week, attending meetings of 
insurance executives. 

x ok Ok 

Howard S. Wilson, president, 

Life of Nebraska, 
president, 
dation, 


sankers 
has been made vice- 
University of Nebraska foun- 





Rupert H. Campion has been appoint- 
ed manager for Canada of the New York 
Underwriters Insurance Co. following the 
recent death of H. A. Joselin. He isa 
member of the Ontario Pond of Blue 
Goose and the Ontario Field Men’s As- 
sociation. He started his insurance ca- 
reer in 1918. 

* * x 


ENSIGN BEN PERKINS 


Sanford B. 


recently 


Ben Perkins, son of 
Perkins, Travelers secretary, 
realized two ambitions—he got married 
and was awarded his ensign’s commis- 
sion—both on the same day. He is 
shown in the above picture in his cadet’s 
uniform while stationed at the U. S. 
Naval Air base at Jacksonville. His 
bride is the former Miss Freda Finney 
of Jacksonville, Mr. Perkins 
is now stationed as an instructor in the 
naval air service. In civilian life Ben 
Perkins was connected with the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters and he was doing well in 
acquiring an actuarial background up 
until the time of his enlistment last 
year. 
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Capt. E. J. Dillon Heads New 
Tire Theft Squad 


As the result of a marked increase 
in thefts of tires, automobiles and ac- 
cessories since rationing started in Jan- 
uary, Police Commissioner Valentine of 
New York City has announced the or- 
ganization of a Tire Squad to function 
as an adjunct of the Automobile Squad 
in the five boroughs of the city. 

Under Captain Edward J. Dillon _of 
the Automobile Squad, the new lire 
Squad of ten men will operate in five 
squads of two men each or one squad 
for each borough. They will keep a 
check on dealers in second hand tires 
and parts and on wreckers’ yards, mak- 
ing records of serial numbers of all 
cars and tires. Captain Dillon is one of 
the most expert catchers of auto thieves 
in the country and is favorably known 
to hundreds of insurance men. 

* * * 


Insurance Men Hear Diplomats at 
Economic Club 

At the “United for Victory” dinner of 
the Economic Club of New York, guests 
of honor being the diplomatic representa- 
tives from Washington of all the United 
Nations in the World War, there were 
tlurty insurance men in attendance. Speak- 
ers were Dr. Hu Shih, Ambassador of the 
Republic of China; Viscount ‘Halifax, 
british Ambassador; Maxim Litvinoff, 
Ambassador of the Union of Soviet So- 
cialist Republics; Dr, Alexander Loudon, 
Minister of the Netherlands, and Wendell 
L, Willkie. On the dais were the Belgium 
Ambassador, Minister of Czechoslovakia, 
Minister of the Union of South Africa, 
Ambassador of Panama, Agent General 
and Minister of India, Minister of Yugo- 
slavia, Minister of Guatemala and British 
Consul General, David Sarnoff, president 
of the Economic Club, presided. 

Direct responsibility for the extraordi- 
nary turnout of the leading diplomatic 
figures of the United Nations was that of 
the meetings committee, chairman of which 
's Theodore M. Riehle, New York insur- 
ance man, 

Ambassador Litvinoff said that one re- 
sult of the Russian campaign was to de- 
stroy the myth of German army invinci- 
bility. The German soldiers saw that 
the promises of Hitler regarding imme- 
late capture of Moscow and speedy end- 
Ing of the whole Eastern European cam- 
paign were but cheap, lying prophecy. It 
has shaken the morale of the German 
army. He also saw demoralization in 
Germany as a result. Continuing he said: 

It is obvious that if our strength can 
be increased, if the German forces can 
be split or weakened on the eastern front, 
it will be possible to push them back still 
larther to the German frontier, to 3erlin, 
and beyond. It seems to me that practical 
Ways for winning a victory over Hitler, 
the mainspring of the Axis, are for the 
rst time in sight. 

lhere may be much greater and more 
actual risk in waiting, in doing nothing, 




















in letting slip one opportunity after an- 
other; and action involving risk has at 
ony rate some chance of success, whereas 
inaction also involving risk is practically 
never crowned with success.” 


His plea for a stronger offensive to 
split the German army was vigorously ap- 
plauded. 

Lord Halifax said that just as the Rus- 
sians have shown that Germany is not in- 
vincible the Americans, Dutch, Chinese and 
sritish will eventually teach the Japanese 
the same salutary lesson, Continuing he 
said : 

“This Spring and Summer are surely 
eoing to put free men everywhere to such 
a test of courage and endurance as will 
match the darkest days of 1918, But un- 
less we have lost all the qualities of which 
we have been rightly proud, the very dan- 
gers which confront us will bring their 
own remedy by the new spirit of manly 
might that they will breed among us. 

“We have no idea of fighting this war 
on a merely defensive strategy, which can 
never bring total defeat to Hitler and his 
associates, and the last thing we have in 
mind is to leave them with a monopoly 
of initiative.” 

Among the insurance men present were 
these : 

Superintendent Pink; Jesse S. Phillips, chair- 
man, Great American Indemnity; W. E. Mce- 
Kell and W. M. Tomlins, Jr., vice-presidents, 
American Surety; David H. Winton, Johnson 
& Higgins. 

William J. Graham, Vincent S, Welch, Alvin 
3. Dalager, vice-presidents; Theodore M. 


Riehle, William Hill, Donald  L. Mallory, 
Equitable Society; Holgar J. Johnson, presi- 
dent, Institute of Life Insurance; Alexander 


E. Patterson, executive vice-president, Mutual 


Life; Eric G. Johnson, vice-president, Penn 
Mutual. 

Walton P. Kingsley, New York Life; Wil- 
liam T. Harper and Charles §S, Ashley, Jr., 


Maryland Casualty; John R. English, Great 
American Indemnity; Herbert W. Schaefer, H. 


W. Schaefer & Co.; Alexander Heid, John 
A. Eckert & Co.; Mitchell May, Jr., broker; 
R. H. Tillotson and C, G. Eldridge, American 
Surety. 


* * * 


Installment Credit 

On March 23 become effective further 
restrictions on installment selling requir- 
ing larger down payments and_ shorter 
maturities while some new classes of con- 
sumer durable goods are included. 

Down payments on some goods are 
doubled, and maturity is decreased from 
18 months to 15 months in most cate- 
fories. 

Some goods are regulated for the first 
time, such as bicycles, lawn mowers, sil- 
verware, cameras, clocks, watches and 
floor coverings. 

With many varieties of installment 
goods even now impossible to obtain be- 
cause of plant conversion to war work, 
and with other goods beginning to dis- 
appear from the markets, there is wonder 
about reasons for the new _ restrictions. 
Application of priorities, together with 
rationing measures, have brought quick 
and effective results in curtailing consumer 
purchasing in many lines. 

* * * 

W. B. Joyce Writes Jesse Jones 

William B. Joyce, New York insurance 
broker, has written a letter to Jesse H. 
Jones, RFC chairman, in which he sug- 
gests that insurance agents and brokers be 


made direct representatives of the War 
Damage Corporation in the handling of 
business which may be written after the 
war damage insurance act takes effect on 
or about July 1. Opinion held by Mr. 
Joyce is that the field administration of 
this act should be handled by insurance 
brokers having no connection with the in- 
surance companies, and that they be ap- 
pointed regional managers, 

Under the date of March 12 Mr. Joyce 
addressed a letter to RFC Chairman Jesse 
H. Jones, which follows in part: 

“We are without information regarding 
details of negotiations reported in progress 
in Washington between insurance compa- 
nies and the War Damage Corporation, yet 
we are offering the important suggestion 
that, if stock insurance companies are to 
issue policies concurrently with and in 
close cooperation with War Damage Cor- 
poration, and if such stock companies are 
to cede to the Corporation a considerable 
part of the risks they assume, then it is 
important that participating policies be is- 
sued so that in the event of unduly large 
underwriting profits thereon a_ proper 
amount of the premium shall be returned 
to policyholders. 

“If agents and insurance brokers are 
to be paid a commission they too should 
be required to return a part of it for the 
same reason. 

“Insurance companies should not, and 
trobably do not, expect to make large 
profits out of such insurance, particularly 
so if the Government is to assume a large 
part of the risks by automatic reinsurance. 

“Should there be large underwriting 
losses, then, of course, because the War 
Damage Corporation reinsured a large 
per cent of the insurance, it would be 
the chief sufferer, which means ultimately 
taxpayers would suffer the loss. In such 
a gigantic undertaking it should be so. 

“Tt is also my oninion that serious con- 
sideration be given to having the insur- 
ance companies themselves (through their 
agency organization) act as agents for the 
War Damage Corporation, and cede rein- 
surance automatically to themseives, an 
agreed per cent of all risks as written. 

“In our opinion, this would minimize 
danger of disruptive competitive action on 
the part of companies and their agents.” 


* * x 


Agency 65 Years Old 

The agency of Robert M. Coyle & Co., 
Philadelphia, is celebrating its sixty-fifth 
anniversary. 

Founder was James H. Coyle, who died 
in 1892. His son, Robert M., joined the 
agency in 1888. The name Robert M. 
Coyle & Co. taken in 1909 when 
Henry C. Townsend, Jr., became a partner. 
In 1928 Frederick M. ‘Hudson and Jacob 
Haslein, 3d, were admitted to the firm. 
They had been in the office since 1915. 
C. Edgerton Warburton, now Naval lieu- 
tenant, intelligence branch, became a part- 
ner in 1939, 

Companies represented are Alliance, Bos- 
ton, Camden, Century, Christiana General, 
Employers’ Liability, Equitable F. & M., 
Federal, Fire Association, Fireman’s Fund, 
Franklin, Home, Insurance Co. of N. A. 
London Assurance, Lumbermens, Nation- 
al Liberty, New Brunswick, Old Colony, 
Pennsylvania Fire, Standard. 


* * * 
No Secrets About Evans 
By now the American public should 
know all about Silliman Evans, the Chi- 
cago and Nashville newspaper publisher. 
For some time he has been one of the 
most written about personalities in America. 
+ 2. 
Efforts to Curb False Fire Alarms 
The New York Board of Fire Under- 
writers last year appointed a committee 
on public relations, members of which 
were C. W. Pierce, Charles P. Butler, 
Albert N. Butler, John A. Lynch and 
J. W. Nichols. Mr. Nichols was chair- 
man and Charles P. Butler vice-chair- 
man. On December 31, 1941, Mr. Nichols 
retired from active business. 
In a report on public relations made 


was 





CAPT. EDWARD J. DILLON 





to the New York Board by Charles P. 
3utler, vice-chairman. who is with the 
Insurance Co. of North America, it is 
stated that shortly after the formation 
of the committee the municipal authori- 
ties of this city, under the direction of 
Judge Stephen S. Jackson, director of 
the Bureau of Juvenile Delinquency, in- 
stituted a campaign to reduce the exces- 
sive and increased number of malicious 
false alarms. The New York Board was 
requested to co-operate in the conduct 
of this campaign and lend financial 
assistance to this endeavor. With the 
approval of the directors and the board 
the committee assumed the expense in- 
cidental to displaying some 18,000 posters 
in subways and other strategic locations. 
Some 18,000 decalcomanias, said Mr. 
Butler, were also donated to the New 
York Fire Department and were in- 
stalled upon each of the fire alarm boxes 
in the City of New York. The com- 
mittee also requested that the interested 
companies assist in this campaign by 
incorporating appropriate references to 
the same in their individual advertising 
programs. While malicious false alarms 
showed an increase in the past year 
there was a substantial reduction in 
the same for December. Judge Jackson 
has informed the New York Board com- 
mittee that the statistics continue to 
indicate that the campaign has produced 
favorable results and that the co-opera- 
tion of the Board is greatly appreciated 
by the municipal authorities. 

The largest number of false alarms is 
one of the most annoying things’ in the 
metropolis. Psychologists as well as 
police officials have tried to figure out 
the motivation behind this constant 
pulling of fire box alarms. It can’t 
all be blamed on pranks of boys. There 
are many morons who desire to see the 
engines come out. Few of these persons 
are apprehended. What has principally 
been done in the way of preventive is to 
acquaint the public with what this need- 
less and vicious wear and tear on the 
department’s apparatus and effect of 
morale on the firemen themselves really 
means. 

ae a 


Insurance Companies’ Mortgage Loan 
Aid to Home Owners 


Aiding the financing of homes and 
business properties throughout the na- 
tion, life insurance companies in 194] 
made mortgage loans totaling $881.000,- 
000, an increase of $129,000,000 over to- 
tal loans granted in 1940 and $239,000,- 
000 over the 1939 total. This financing 
aid averaged more than $2,900,000 for 
each working day of the year. 

Total financing aid extended by the 
life companies to property owners at 
the close of 1941 was in excess of $6,- 
229,000,000, according to the Institute of 
Life Insurance. Of this amount, $875,- 
000,000 was in farm mortgages and $5,- 
354,000,000 in city mortgages on both 
homes and business buildings. 
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Bennett Says Industry 
Should Write War Risk 


ADDRESSES LOUISIANA AGENTS 





Companies’ Failure to Insure 
Enemy Air Losses Was Poor 
Public Relations 


Says 





Walter H. Bennett, general counsel, 
National Association of Insurance 
Agents, speaking before the annual 
mecting of the Louisiana Association of 
Insurance Agents at New Orleans yes- 
terday, said it would be fatal for the 
insurance business not to recognize the 
changed conditions of today and the 
continually changing conditions of the 
future. 

Mr. Bennett spoke of the letter he 
had addressed to Jesse H. Jones, chair- 
man of the Reconstruction Finance Cor- 
poration, offering the services of 80,000 
insurance agents in selling the insurance 
protection of the War Insurance Cor- 
poration, issuing the policies, servicing 
the risks and performing the customary 
agency service, without any personal 
service compensation. 

“At about this time,” he said, “news 
reports over the radio throughout the 
country announced that inquiry had 
been made of the insurance companies 
to ascertain if they were going to write 
insurance on losses occasioned by enemy 
invasion attacks, and that the answer 
was that the insurance companies did 
not believe that losses thus occasioned 
could properly be made the subject of 
insurance—therefore, the industry would 
not take on that liability. As a matter 
of public relations alone, the effect of 
this decision bluntly broadcast nation- 
wide was not good.” 


Writing War Damage 


Mr. Bennett said that three groups 
of insurance companies are writing war 
damage insurance and that two other 
groups are furnishing reinsurance facili- 
ties, and continued: 

“Underwriters tell me that there are 
few technical difficulties in the way of 
a proper handling of this business. It 
seems to me that the paramount issue 
involved is whether or not the Govern- 
ment should move into the business 
and do the whole job, or whether pri- 
vate industry should assume more than 
a perfunctory responsibility in the prem- 
ises. I do not believe that the Govern- 
ment desires a deliberate invasion of the 
insurance industry but, rather, its ob- 
ject is to meet a public demand for this 
necessary protection. Our lack of de- 
veloping a united plan big enough and 
soon enough to do the job is what has 
caused the confusion. 


“It is my belief, founded on study and 
investigation, that when Mr. Jesse Jones 
first moved in this enterprise the in- 
surance companies—all of them—with 
their tremendous reservoir of ability and 
experience, should have said to the R. 
F. C.: Let us do this job. Let us do it 
through the American Agency System. 
Let us do it with a reinsurance treaty 
with the Government taking over nearly 
all of the liability. Surely, that would 
have been a fine patriotic, cooperative 
movement that would have reflected 
credit on the institution of insurance 
and produced tremendous public good 
will.” 





NEW JERSEY AGENTS MEET 


The New Jersey Association of Insur- 
ance Agents held its midyear meeting 
at the Essex House in Newark yester- 
day. A full report of the meeting will 
rs published in these columns next Fri- 
day. 


Revised Fire Policy Now 
Being Studied by Leaders 


The tentative the New 
York standard fire insurance policy pre- 
pared by a committee of the National 
Board of Fire Underwriters is now be- 
ing studied by the fire insurance busi- 
ness. Copies of the suggested policy 
have been printed but not yet released 
for publication. It is reported that the 
physical appearance of the policy meets 
with general favor among those who 
have examined it and represents an im- 
provement over the form now in use. 
Opinion is said to be divided over some 
of the suggested changes in text. It is 
not known yet whether the policy will 
be introduced in bill form in the New 
York legislature this year as the cur- 
rent session is fast drawing to a close. 


revision of 





Bill to Have Education 
Dept. Offer License Tests 


The New York Insurance Department 
has introduced in the legislature the 
bill to amend the education law and the 
law so that the State De- 
partment of Education would conduct 
the agents’, brokers’ and public ad- 
justers’ qualification examinations in the 
future. Up to the present the Insur- 
ance Department has handled these ex- 
aminations but Insurance Superinten- 
dent Louis H. Pink says his department 
is not properly staffed to prepare and 
conduct the examinations for the large 
number of candidates now seeking 
licenses. 


insurance 


Expects RFC to Pay 
Pearl Harbor Claims 


MAKES PRELIMINARY REPORT 





Board of Underwriters of Hawaii Giving 
Free Services in Presenting 
Claims 





A preliminary report of the Board of 
Underwriters of Hawaii received by the 
National Association of Insurance Agents 
sets forth the expectation that the Re- 
construction Finance Corporation will 
settle all claims for damage to civilian 
property resulting from the Japanese 
attack on Pearl Harbor December 7. 

Claims for damages may be as small 
as $2,000,000 and at the most will not 
exceed $5,000,000, figures much less than 
most estimates which have been made, 
it is found by analysis of the report. 

Bernard Froiseth, secretary to the Ha- 
waiian board, said the claims probably 
would involve from 200 to 500 automo- 
biles, fifty buildings and the contents 
of fifty to seventy-five buildings. 


Machine Gun Fire 

“You may be interested to know that 
most of the damage to automobiles was 
done by machine gun fire,” Mr. Froiseth 
writes. “There was damage to both 
buildings and contents as a result of our 
own anti-aircraft shells which had been 
fired at the enemy planes. Some of these 
did not explode until they came down 
either on a building or on the ground, 
when shrapnel was dispersed over a 
considerable area. 

“We assume that all damage resulting 
from these causes will be considered as 
‘war damage.’ It is possible that you 
will desire to furnish such information 
to authorities in Washington for their 
consideration previous to the official re- 
ports of the claims being filed.” 

Possible Compensation 

The report informs the National Asso- 
ciation that Harry F. Hossack, repre- 
sentative in Hawaii of the Reconstruc- 
tion Finance Corporation, publicly an- 





FORECAST FOR MARCH: 
Brisk Sales accompanied by 


Increasing Profits 


Already, P. F. & M. Agents are sure that March 
sales are going to be good. 

Their optimism is well-founded. They are operating 
under a plan of Organized Selling that proved its 
worth in January and February: that has picked a 
definite and timely target for March and April, 
and has provided them with a lot of good ammuni- 


tion. 


As PF&M Agents explain how mercantile and finan- 
cial institutions can safeguard their earning ca- 
pacity: as they bring out the objection-proof argu- 
ments with which their March-April “sales kit” 
abounds ... who can doubt that these agents will 


have a very good March? 


If you would like to know more about this year-long 
plan of Organized Selling, communicate with us. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


1600 Arch Street 


Philadelphia 


Service Offices located in principal cities. 


Complete nation-wide Insurance Facilities for 
Agents and Brokers 





nounced his readiness to receive claims 
for “possible compensation” toward the 
end of February, a few days before the 
report was mailed. 

The Board of Underwriters of Hawaii 
proffered the services of its members to 
property owners without charge in mak. 
ing claims, and prepared special forms 
to be used in presenting claims. The 
forms devised by the board “are very 
simple but meet with approval of the 
RFC,” Mr. Froiseth says. 
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WAR MEASURE TO PRESIDENT 





Congress Completes Action on Bill; No 
Free Insurance; Adopt Jones’ 
Recommendations 
As Congress completed action on the 
measure establishing the War Damage 
Corporation to provide insurance pro- 
tection to real and personal property 
resulting from enemy action and sent it 
to the White House, it was expected 
that premium rates of from ten cents to 
twenty cents per hundred dollars of coy- 
erage would be established. As finally 
enacted, there was no provision for any 

free insurance coverage. 

Secretary of Commerce Jesse Jones 
under whose direction the corporation 
will be set up, advised the Senate and 
House banking committees that the mat- 
ter of providing protection against en- 
emy action 1s a national responsibility 
and there will be no discrimination in 
rates between geographical locations, 

In a letter to the committees, Mr. 
Jones asked the letter be made a part 
of the Congressional Record, that the 
measure not include a specific schedule 
of rates and that the corporation be 
given the widest possible latitude, His 
recommendations were adopted. 


rac sa 





PROPOSE WAR RISK PROGRAM 





Commissioners Consider Proposed Non- 
Profit Insurance, Serviced by 
Private Carriers 
The Executive Committee of the Na- 
tional Association of Insurance Commis- 
sioners met yesterday in New York with 
Superintendent Louis H. Pink and a 
representative of the Reconstruction Fi- 
nance Corporation to consider a plan 
proposed for writing war risk insurance 
covering property damage. Commis- 
sioner Charles F. J. Harrington pre- 

sided. 

It is proposed that this business be 
written on a non-profit basis, the ex- 
pense to be borne by the government 
which will pay claims certified by the 
companies. All fire companies except 
those writing war risks in competition 
may have authority to issue contracts; 
agents to receive 5% commission, com- 
panies 314% handling expenses; four 
zones would be set up. 





Committees Appointed For 


Blue Goose Convention 


Plans are under way for the holding 
in Toronto, from August 25-27 next, of 
the Grand Nest Convention of the Blue 
Goose. Boat trips across Lake Ontario, 
moonlight dances and special entertain- 
ments for the ladies have already been 
arranged. 

Chairman of arrangements is A. J. 
Mylrea, with the following assisting: 
John D. Rowell, finance; Norman F. Jar- 
dine, program; Norman G, Cummings, 
reception; Fred Midgely, hotel; Norman 
C. Bethune, registration; Cecil Wap- 
shott, golf; Stan Slater and George Col- 
laton, entertainment and transportation, 
William C. Butler, goodfellowship ban- 
quet; Frank C. Chandler, memorial serv- 
ice; Harry C. Baillie, model initiation; 
Mrs. F. C. Chandler, president of the 
ladies’ auxiliary, events for ladies. 





PAUL REVERE DIRECTOR 


The Paul Revere Insurance Co. of 
Buffalo announces that Robert L. Stre- 
bel has been elected a director, replac- 
ing Harold S. Poole, whose term 0 
office had expired. Mr. Strebel is 4 
member of the Buffalo law firm © 
Strebel & Strebel. 
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Kremer Says Insurance 
Can be Aid to Morale 


HARTFORD FIRE HEAD SPEAKS 





Says Agents and Companies Can Play 
Important Role in War; Club 
Holds Annual Dinner 





Fire insurance companies can play an 
important part in maintaining the morale 
of the nation in war time, Charles S. 
Kremer, president of the Hartford Fire 
said at the thirty-sixth anniversary din- 
ner of the Smoke & Cinder Club in the 
Keystone Hotel, Pittsburgh, Monday 
night. i ; : 

“Agents in this business come in close 
contact with the public,’ Mr. Kremer 
explained. “If your companies are fear- 
ful and worried about the future you are 
going to pass that on to the agents, 
and the agents are influential men.” 

He said that although the fire insur- 
ance business sometimes does not move 
fast enough to satisfy the men en- 
eaged in it, it has steadily progressed. 
~ FW. Sippell of the Insurance Co. of 
North America appealed for blood don- 
ors for the Red Cross. Cards were dis- 
tributed to be filled out after the meet- 
ing by volunteer blood donors. 

A number of “old timers,” charter 
and honorary members of the organiza- 
tion, were introduced and reminisced on 
the early days of the club and the in- 
surance business in the district. C. M. 
Tyler of Thomson-Doerr, Wilkes-Barre, 
was in charge of this part of the pro- 
gram. The meeting was turned over to 
him by Robert J. Crossman, Atlas, presi- 
dent. More than 100 attended. 


’ 





FIREMEN’S REPORTS GAINS 





Assets and Unearned Premiums Higher 
Last Year; 1941 Figures of Other 
Fire Companies 
The Firemen’s of Newark closed 1941 
with admitted assets of $35,625,425 which 
compares with $34,530,904 at the end of 
1940. The surplus to policyholders is 
$15,452,117, compared with $16,650,977 the 
year before, the decline being attribut- 
able to an increase in the unearned 
premium reserve from $14,741,677 in 1940 
to $15,787,019 on December 31, 1941. 
This increase reflects a large gain in 

premium writings last year. 

Other fire companies in the group re- 
port as follows: 

Girard Fire & Marine: assets, $5,220,- 
891; surplus to policyholders, $2,504,690; 
unearned premiums $2,347,208. 

National-Ben Franklin Fire: assets, 
$4,544,943; policyholders’ surplus, $2,335,- 
023; unearned premiums $1,841,819. 

_ Concordia Fire: assets, $4,838,119; pol- 
icyholders’ surplus, $2,622,209; unearned 
premiums $1,841,819. 

Milwaukee Mechanics: assets, $12,153,- 
230; policyholders’ surplus, $6,161,929; 
unearned premiums $4,999,222. 





A. H. Turner Celebrates 


Anniversary at Atlanta 


A. H. Turner, manager at Atlanta 
for a number of fire insurance com- 
panies, has just celebrated his twenty- 
fifth anniversary in that position. Mr. 
Turner, a leading member of the Amer- 
ican Association of Insurance General 
Agents, has a territory embracing the 
states of Georgia, Florida, Alabama, 
North Carolina, South Carolina, Vir- 
ginia, Louisiana and Mississippi. 

He started in the fire insurance busi- 
ness in the Southern department of the 
Queen Insurance Co. in 1896, later be- 
coming agency superintendent of the 
Southern department of the Royal. 
With Milton Dargan, Jr., he organized 
the present firm in 1917. Later he be- 
came sole manager, Mr. Dargan going 
Into the local agency business. Asso- 
ciated with Mr. Turner are Frank M. 
Kinnett, assistant manager and FE. F. 
Edwards, and P. O. Lewis, agency 
superintendents. 


Leahy and Jervey Promoted to 
Secretaries by Travelers Fire 


Joseph D. Leahy and Charles P. Jer- 
vey were made secretaries of the Trav- 
elers Fire and Charter Oak Fire insur- 
ance companies at meetings of the di- 
rectors Monday. Mr. Leahy helped to 
organize the Travelers Fire in 1925, 
when he joined it as superintendent. 
In November, 1927, he was made assist- 


ant secretary and later was elected to 
the same position with the Charter Oak 
Fire at the time it was organized. 

His insurance career began in San 
Francisco, where he was born and edu- 
cated. In that city he became office 
manager in the home office of the Cali- 
fornia Insurance Co. and later held ex- 
ecutive positions in both the San Fran- 


cisco and New York offices of the Liver- 
pool & London & Globe. 

Mr. Jervey, a nationally known au- 
thority in his field, has been with the 
Travelers almost as long as Mr. Leahy, 
having come to the fire company Sep- 
tember 1, 1925, as chief examiner in its 
Southern department. He was subse- 
quently promoted to the assistant man- 
agership and to the secretaryship of that 
department. Since December, 1939, he 
has been assistant secretary of both the 
Travelers Fire and Charter Oak Fire. 
Prior to joining the Travelers Mr. Jer- 
vey, a native of Atlanta, was engaged 
in both local and general agency work 
in that city. He also had been chief 
exe*ainer in the Southern department 
of the Insurance Co. of North America. 





Century and Pacific Coast 


Present Good Statements 


The United States branch of the Cen- 
tury reports admitted assets of $4,149,- 
909 as of December 31, 1941. This com- 
pares with $3,817,523 at the close of 
1940. The surplus to policyholders of 
$1,595,651 compares with $1,717,736 the 
decline being due to an increase in un- 
earned premiums. The unearned pre- 
mium reserve at the close of 1941 was 
$1,629,501 and the year before it was 
$1,455,082. The company has cash hold- 
ings of $546,098 and United States Gov- 
ernment bonds valued at $1,318,410. 

The United States branch of the Paci- 
fic Coast Fire of Vancouver, Canada, 
which is a subsidiary of the Century, 
reports assets of $1,595,693 and surplus 
to policyholders of $929,542. The un- 
earned premium reserve of $481,806 
shows an increase of about 10% over 
1940. Lawrence J. Tillman is United 
States manager of both companies. 


W.U.A. to Meet in Atlanta 


The Western Underwriters Association 
will hold its annual meeting at the Bilt- 
more Hotel in Atlanta, April 21-22. The 
association was forced to cancel its ar- 
rangements to meet at White Sulphur 
Springs, W. Va., because the beautiful 
Greenbrier Hotel has been taken over 
by the Government to house enemy dip- 
lomats and their families. 








WARREN S. BANKS DIES AT 74 

Warren S. Banks of the New York 
insurance brokerage firm bearing his 
name died March 11 following a heart 
attack at his home in New York City. 
He was 74 years old. 


SEEK EXCESS LOSS FUND 





Bill in N. Y. Legislature Would Have 
Companies Set Up Reserves 
for Catastrophes 

A bill has been introduced in the 
New York legislature with the support 
of the Insurance Department to set up 
a contingency reserve fund for the pay- 
ment of excess losses resulting from 
catastrophes or conflagrations. All 
classes of insurers would be affected 
except life companies, fraternal benefit 
societies and title insurance corpora- 
tions. The bill carries Introductory No. 
1473 and follows in full. 

Section 1. Chapter eight hundred and eighty- 
two of the laws of nineteen hundred thirty-nine, 
entitled ‘‘An act in relation to insurance cor- 
porations, constituting chapter twenty-eight of 
the consolidated laws,” is hereby amended by 
adding thereto a new section, to follow section 
seventy-five, to be section seventy-five-a, to read 
as follows: iy 

Sec. 75-a. CONTINGENCY RESERVES. 

1, Every insurer other than a life insurance 
company or fraternal benefit society or title in- 
surance corporation, authorized to transact busi- 
ness in this state, shall on and after July first, 
nineteen hundred forty-two, accrue and accumu- 
late a reserve for excess losses resulting from 
a catastrophe, conflagration or other unusual 
event or series of events. Such reserve shall be 
accumulated and maintained as a segregated sur- 
plus account which may be combined with any 
other surplus account not available for dividend 
distribution, Except as otherwise provided in 
subsection 2, such contingency reserve shall be 
accumulated at the rate of one per centum of 
net premium on all classes of business written 
by such insurer until such contingency reserve 
together with the amount of capital, guaranty 
fund or other permanent surplus fund of such 
insurer, not available for dividend distribution, 
shall be at least equal in amount to the speci- 
fied percentage of the average annual net pre- 


mium income of such insurer during the five 
years next preceding date of statement as 
follows: 

(a) 50% in the case of an insurer transact- 


ing business primarily as a reinsurance 
company. 
(b) 30% in the case of an insurer transacting 
primarily a direct insurance business. 
2. For the purposes of this section an ex- 
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WITH SERVICE FIRE 





G. Kenneth Buchanan, Chief Account- 
ant, Was Formerly With New York 


State Insurance Department 
G. Kenneth Buchanan, chief account- 
ant of the Service Fire Insurance Co. 
of New York and assistant to Everett 
C. Potter, assistant secretary and treas- 


oe ones eae 





G. KENNETH BUCHANAN 


urer, was at one time supervisor of 
accounts with the Liquidation Bureau, 
New York State Insurance Department. 
He left the department in June, 1937, 
to become comptroller with John H. 
Awtry & Co. and was_ subsequently 
made a vice-president of John H. Awtry 
& Co. and also a member of the board 
of the First Reinsurance Co. He re- 
signed from John H. Awtry & Co. on 
November 15, 1940. For a time he was 
a special agent with the Standard Acci- 
dent. 

He went with the Service Fire on 
October 30, 1941. The president of the 
Service Fire is Arthur E. Petersen. 





cess loss shall mean with respect to any in- 
surer, a loss or losses arising out of one oc- 
currence or a series of related occurrences which 
after allowance for reinsurance recoveries will 
exceed 20% of the insurer’s net premium income 
during the next preceding year. The contin- 
gency reserve may be reduced by the amount 
of such excess losses incurred but on the first 
of the second calendar year thereafter accumu- 
lations shall be resumed in accordance with 
the provisions of subsection one. This section 
shall fot apply to any insurer which is accumu- 
lating a special contingent surplus or any 
equivalent thereof in accordance with other pro- 
visions of this chapter until such special con- 
tingent surplus has reached the required max- 
imum. Any insurer may voluntarily accelerate 
the rate of accumulation or set aside and main- 


tain a contingent reserve in excess of the 
amount required. 
Section 2. This act shall take effect im- 


mediately* 





Franklin Fire Assets Rise 


The Franklin Fire of the Home of 
New York Fleet reports admitted assets 
of $22,702,792 at the close of 1941, com- 
pared with $20,766,881 on December 31, 
1940. Surplus to policyholders amounts 
to $9,894,223, compared to $11,057,264, the 
decline being due principally to increases 
in the unearned and loss reserves and 
an unpaid reinsurance reserve of $1,- 
555,181. The unearned premium reserve 
is $8,948,771, against $7,637,202 the year 
before, and is higher because of an in- 
crease in premiums written in 1941. 





AGENCY ENLARGING OFFICE 

Fuller & Kern, one of the leading 
local agencies in New York City, have 
leased new quarters at 116 John Street 


through the Charles F. Noyes Co. The 
agency has had headquarters on the 


second floor at 116 John Street for the 
last eight years and next month will 
move upstairs to its larger offices made 
necessary by the large amount of busi- 
ness being handled. 
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Honor E. C. Niver at 
Blue Goose Meeting 


IS HEAD OF NEW YORK POND 





Receives Variety of Gifts on Birthday; 
Pond to Incorporate; Nominating 
Committee Named 





E. Chauncey Niver, executive vice- 
the New York Board of 
Fire Underwriters and most loyal gan- 
the New York City Pond of 
Blue Goose, was accorded a wide vari- 
ety of birthday honors at the meeting 
of the pond held at the Hotel Plaza, 
Jersey City, on March 11. The after- 
dinner part of the program was turned 
into a surprise party for Mr. Niver, 
whose birthday came on that day. Gifts 
ran the gamut from inanimate to ani- 
mate, from serious to highly amusing. 

Edward W. Dart, chairman of the en- 
tertainment committee, presented Mr. 
Niver with a large scrapbook filled with 
congratulatory letters from many of the 
leading personalities in fire insurance, 
from associates and old friends. On 
behalf of members of the pond Philip 
M. Winchester, grand guardian of the 
nest, presented the guest of honor with 
a fine cocktail set. Samuel A. Mehor- 
ter, past most loyal grand gander of 
Blue Goose, gave Mr. Niver an attrac- 
tive “good wishes” life insurance policy, 
signed by the leaders of the New York 
Pond, as a token of affection and of 
appreciation of his work for the pond. 

William A. Riordan, assistant general 
manager of the New York office of the 
Aetna Life Affiliated Companies, was 
the donor of a miniature pink basinet. 
A. J. Smith, president of Zweig, Smith 
& Co., and A. Bruce Bielaski, head of 
the arson bureau of the National Board 
of Fire Underwriters, also paid tribute 
to Mr. Niver. The guest of honor re- 
sponded graciously. W. P. Kelgard, 
humorist, was another speaker of the 
evening. 

During the business meeting, which 
preceded the dinner, it was voted to in- 
corporate the pond under the laws of 
New Jersey. 

Election of officers will be held at the 
next meeting on May 6 and Mr. Niver 
appointed the following to serve on the 
nominating committee: Samuel A. Me- 


president of 


der of 


J. VICTOR LANE DIES 





Assistant United States Manager of 
Northern Assurance Was 40 Years 
With the Company 
Funeral services were held Tuesday 
evening in the Fairchild Chapel, Garden 
City, Long Island, for J. Victor Lane, 
assistant United States manager of the 
Northern Assurance, who died Saturday 
Hospital after a 
survived by his 


night in Downtown 
brief illness. He is 
widow, Mrs. Frieda Lane. His late resi- 
dence was in Bellerose. 

Mr. Lane, who was 71 years of age, 
had planned to retire in July on comple- 
tion of forty years’ service with the 
company. Born in England he came to 
this country as a youth and entered in- 
surance with the Banta insurance agen- 
cy of New York, later going with the 
Imperial as special agent in New York 
and New Jersey. 

In 1902 he joined the Northern as 
assistant agency superintendent. After 
being advanced to have charge of the 
Middle and Southern departments he 
was appointed assistant manager of the 
New York department in 1920. In 
1927 he assumed the post of the assist- 
ant United States manager. Widely 
known in insurance Mr. Lane was also 
an enthusiast for such non-insurance 
activities as boating, fishing and golf. 





GEORGE T. WATKINS DIES 

George T. Watkins, 37, general man- 
ager of the Jefferson Adjustment 
3ureau, died in Providence Hospital, De- 
troit, on March 8, following an illness 
of several weeks. Mr. Watkins was 
born in Cleveland, Ohio, was a graduate 
of Hobart College, Geneva, N. Y., had 
been actively engaged in insurance since 
1927. He was an active member of the 
Blue Goose. 





chairman; P. M. Winchester, 
Dart, C. R. Howard, H. 
Puschel, F. L. Bross and E. L. Lewis. 

The pond also voted to appoint a 
committee which will keep in contact 
with members who enter the armed 
services of the United States. Serving 
on this committee are Supervisor of the 
Flock Robert F. Moore, Mr. Dart and 
David Rafner. 


horter, 


E. W. 


Nominating Committee for 
N. Y. Insurance Society 


Henry H. Reed, general manager in 
New York for the Insurance Co. of 
North America, is chairman of the nomi- 
nating committee of the Insurance So- 
ciety of New York. Other members are 
Lester D. Egbert, vice-president of 
Brown, Crosby & Co., Inc.; Robert L. 
Greene, assistant resident manager of 
the Employers’ Group, and Eugene C. 
Richard, New York manager for the 
American of Newark Group. The com- 
mittee will nominate officers and direc- 
tors to be voted upon at the annual 
meeting on May 26. 





Canadian Fire Premiums 
Increased 18% in 1941 


Fire insurance premiums written in 
Canada during 1941 increased by $7,- 
839,509, or 18.29% above the amount 
written in 1940, the total for 1941 being, 
after deducting registered reinsurance, 
$50,712,446. Of this amount Canadian 
companies wrote $13,071,190, British 
companies $17,905,099 and foreign com- 
panies $19,736,157, these amounts being, 
for Canadian companies 19.26% more 
than the corresponding amount for 1940, 
for British companies 16.77% more and 
for foreign companies 19.04% more. 

Losses incurred, less registered rein- 
surance, increased from $15,972,272 in 
1940 to $18,345,323 in 1941, the average 
ratio of losses to premiums written be- 
ing for 1941 36.18% as compared with 
37.25% for 1940. The ratio for Canadian 
companies was 36.51%, for British com- 
panies 34.69% and for foreign compa- 
nies 37.30%. 

Net premiums written for automobile 
insurance of all classes amounted in 
1941 to $23,464,792, an increase over 1940 
of $2,558,904, or 10.91%. Losses incurred 
amounted to $11,497,750, or 49% of the 
premiums written, as compared with 
49.84% in 1940. 





SOUTHERN FIELDMEN CONFER 


The 1942 fieldmen’s conference of the 
Southern department of the North Brit- 
ish & Mercantile Group was held this 
week at the Hotel Lincoln, New York 
City, with Thomas J. Southerland, sec- 
retary, in charge, assisted by General 
Agent O. A. Marrin. 

















Assets 


OTHER BONDS 
STOCKS . 


| 
| Liabilitics 


TOTAL LIABILITIES . 


posited for purposes required by law. 


United States Trustee 
Bankers Trust Co., New York 





Financial Statements 
December 31st, 1941 


U.S. GOVERNMENT BONDS. ........... 


CASH IN BANKS AND OFFICE ...... BAe ae 
PREMIUMS RECEIVABLE (Not Over 90 Days Due) .........0.0.0....... s 
ACCRUED INTEREST AND OTHER ASSETS . 


RESERVE—For Unpaid Claims .......... 
RESERVE—For Unearned Premiums .... 
| RESERVE—For Taxes and All Other Liabilitics ...0.000.0.......... 


SIALTULORY- DEPOSIT .....,.2:ssssscve000 
NET SURPLUS a 
SURPLUS TO POLICYHOLDE3S .. 


*Bonds and Stocks valued on basis approved by National Associa- 
tion of Insurance Commissioners. If actual December 31, 1941 
| Market quotations of Bonds and Stocks had been tised the assets 
would be $4,133,877.66 and the policyholders’ surplus $1,579,619.73. 
Securities carried at $665,558.80 in the above statement are de- 


The 
CENTURY 


INSURANCE COMPANY, Ltd. 


Established 1885 
UNITED STATES BRANCH 


$1,318,410.20 
187,644.71 
1,784,601.41 
546,097.89 
258,254.12 
54.901.19 
$4,149,909.62 


$ 757.097.24 
1,629,501.92 
167,658.77 

$2,554,257.93 
- $ 500,060.00 

1,095,651.69 





$1.595,651.69 
$4,149,909.62* 


111 JOHN STREET @ NEW YORK, N. Y. 


*Bonds and Stocks valued on basis approved by National Associa- 
tion of Insurance Commissioners. If actual December 31, 1941 
Market quotations of Bonds and Stocks had been used the assets 
would be $1,592,707.43 and the policyholders’ surplus $926,557.14. 
Securities carried at $644,679.40 in the above statement are de- 
posited for purposes required by law. 


The 


PACIFIC COAST 
FIRE INSURANCE COMPANY 
Established 1890 


UNITED STATES BRANCH 


$ 738,688.55 
341,344.05 
229,350.00 
203,200.95 

67,786.76 
15,322.84 
$1,595,693.15 





$ 115,617.41 





481,806.77 
Ses 68,726.11 
; a. $665,150.29 
$500 009.09 


$ 929,542.86 
$1,595,693.157 





LAWRENCE J. TILLMAN 
United States Manager 
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TRIBUTE TO FRED THOMPSON 





Shallcross, Other North British Officers, ‘ 


Honor Retired Veteran 
Fieldman 


United States Manager Cecil F. Shall. 


cross led a group of officials of the 
North British & Mercantile Group who 
joined in tribute to Fred Thompson who 
recently retired as special agent for 
Oklahoma, at the annual round-up of 
the Western department of the company 
in New York City March 12. 

Assistant Manager John L. Mylod 
acted as toastmaster, and_ introduced 
Special Agent Ingledew, president of 
the Western Field Club, who presented 
Mr. Thompson with a wrist watch on 
behalf of the club. State Agent Ricks 
followed with presentation of a specially 
prepared certificate of life membership 
in the club. 

In addition to Mr. Shallcross, Assist- 
ant Manager George H. Duxbury, Man- 
ager W. F. Sweazea of the Chicago de- 
partment and others paid personal trib- 
ute to Mr. Thompson. Mr. Shallcross 
told Mr. Thompson that Mrs. Thompson 
had received a bouquet of flowers at 
home, where he would also find a Pilot 
radio awaiting him. 

Mr. Thompson has been with the 
group since 1909 and for the past thirty- 
two years has made his home in Okla- 
homa City, traveling the state. 





CONNECTICUT FIELDMEN MEET 


Members of the Connecticut Field 
Club met recently at the Union League 
Club in New Haven and Arthur Tyrol, 
chairman of the public relations com- 
mittee, reported that four members had 
addressed local board, meetings on vari- 
ous subjects. He also announced that 
members of the club will be speakers 
in a course on agency management to be 
hold in Hartford, New Haven and 
Bridgeport. This course is being ar- 
ranged by Professor Laurence Acker- 
man of the University of Connecticut 
on behalf of the Connecticut Association 
of Insurance Agents. The field club’s 
nominating committee was named to 
consist of Bertram E. Ames, J. L. Mof- 
fitt, Carl Noren, J. A. Murdy and Mr. 


Tyrol. 





ALBERT E. GUNTHER DIES 

Major Albert Edward Gunther, U. S. 
A. Reserve, New York insurance broker 
for thirty-three years, died March 10 at 
the Veterans Hospital in New York City. 
He was 55 years of age and had been 
ill several months. A graduate of New 
York University in 1907 he resided im 
Rockville Centre, Long Island. He 1s 
survived by his widow, a son and 4 
daughter. 





EXTENDED COVER PREMIUMS 

Extended coverage premiums in 194, 
written by stock and non-stock fire 
companies, amounted to over $45,000,- 
000, compared with about $34,500,000 in 
1940. The loss ratio on this business 
continues under 26%. 
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ONE \V/ THAT WILL NOT SPELL VICTORY 


It is vital that every one of us, not only has his feet 
on the ground, but is on his toes — if we are to win this war. 


Our duty as insurance men is not only to sell proper 
insurance protection but to teach fire and accident prevention 
and to check and recommend precautions, that we may con- 
serve the most important implements of victory - - - - 


PRODUCTION CAPACITY AND MANPOWER 


America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
First AMERICAN FirE INSURANCE COMPANY 


Eighty Maiden Lane, 


CHICAGO SAN FRANCISCO 


} initiating 


\\\, 


INSURANCE 
NDEMNITY 


ADOVID 
GROUP 





NEW YORK 


and Indemnity Group 


NIAGARA FIRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CasuattyY COMPANY 


BERNARD M. CULVER, President 
FRANK A. CHRISTENSEN. Vice-President 


New York, ,N.Y. 


ATLANTA 
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Agents’ Ass’n Issues 
Convention Program 


MEETING IN N. Y. APRIL 13-15 





Commissioner Gontrum of Maryland to 
Speak; Report on V-Plan to Be 
Given; Forum Sessions 





The National Association of Insurance 
Agents has issued a tentative program 
for the mid-year meeting at the Hotel 
Pennsylvania in New York City, April 
13-15. Registration will begin on April 
12 and on that day also the executive 
committee will hold its first sessions. 

On Monday morning the Eastern and 
Southern territorial councillors will meet 
and the state association officers and 
national councillors will hold a joint ses- 
sion in the afternoon under the direc- 
tion of Vice-President David A. North. 
A forum discussion period will consider 
the problems of state associations dur- 
ing the war period and a report will be 
presented on progress of the V-Plan 
since the Kansas City meeting. That 
evening there will be a dinner meeting 
of executive secretaries and state asso- 
ciation managers. 

The first convention session Tuesday 
morning, at which President R. W. For- 
shay will preside, will feature the report 
of the administration. The remainder of 
the session will be devoted to considera- 
tion of company-agency relations. 


Three Forum Sessions 


A forum discussion period Tuesday 
afternoon will consider war period prob- 
lems such as extended coverage war 
risk exclusion, limitations of new U. & 
O. forms, war risk on inland marine 
risks, burglary losses resulting from air 
raids, bodily injuries resulting from 
blackouts. Eric C. Gambrell of Dallas, 
Texas, will be discussion leader, assisted 
by Guy T. Warfield, Jr., of Baltimore 
and Herbert L. Brooks of Newark, N. J. 
Tuesday will close the banquet in the 
evening. 

The third convention session Wednes- 
day morning will consider the subject 
of fire defense as vital in war time. The 
discussion leader will be Harold N. 
Mann of Tacoma, Wash., and one of the 
speakers will be Insurance Commis- 
sioner John B. Gontrum of Maryland. 

At the final convention session the 
discussion subject will be “The Insur- 
ance Agent in a World at War.” Topics 
to be considered will include agency 
management and finance, service to 
clients and public and sales efforts. L. 
C. Hilgemann of Milwaukee will be dis- 
cussion leader. 





Ohio Abandons Convention; 
Martin Called to Service 


The mid-year meeting of the Ohio 
Association of Insurance Agents has 
been canceled because of transportation 
difficulties. It had been scheduled to 
take place in Columbus, May 13. A 
series of regional meetings will be held 
throughout the state in its stead. 

Virgil G. Martin, executive secretary 
of the association, has been ordered to 
active duty in the U. S. Army and 
Harry Minister, of the McElroy Agen- 
cy, Columbus, chairman of the associa- 
tion’s finance committee, will take 
charge of the work temporarily. 


New York Broker Stresses 


Need for Rent Insurance 

Failure of many landlords to provide 
for the protection of rental income from 
damaged or destroyed property while 
such property is being restored to use 
is stressed by Frank Crystal, head of 
the New York insurance brokerage firm 
bearing his name, who says that such 
neglect is inexcusable under present 
day real estate conditions. 

“In most cases, when leased space is 
rendered uninhabitable because of fire, 
the tenant is released from his obliga- 
tion to pay rent and the landlord’s 
income automatically ceases,” says Mr. 
Crystal. “But the landlord’s obligation 
to pay taxes and mortgage interest does 
not cease. It is true that if he carries 
an adequate amount of ordinary fire in- 
surance he will collect enough to re- 
place the damaged property. If he car- 
ries a rent insurance policy as well he 
will also collect the total amount of 
rental income of which he was being 
deprived during the reconstruction pe- 
riod.” 

Mr. Crystal explains that the cost of 
such insurance is so modest that the 
premium charge cannot possibly be con- 
sidered a deterrent. 





Hope for Settlement of 


Texas Commission Problem 


Hopes have been heightened consid- 
erably in Texas for early settlement of 
the commission problem by announce- 
ment that a group of leading fire ex- 
ecutives from New York and _ vicinity 
would meet with Texas leaders within 
the next two weeks. Announcement that 
the Eastern executives would make the 
trip was made by R. B. Cousins, Jr., 
secretary of the Texas Fire Prevention 
Association Committee, who was in New 
York recently. Fire Commissioner Mar- 
vin Hall and Casualty Commissioner Joe 
P. Gibbs, have reiterated the determina- 
tion of the Texas Board of Insurance 
Commissioners to make sharp premium 
rate reductions if a satisfactory com- 
mission basis is not developed. 





Frank P. Montgomery of 
O’Gorman & Young Dies 


Frank P. Montgomery of Newark, 
N. J., vice-president of O’Gorman & 
Young, Inc., general insurance agents, 
died March 12 at St. Barnabas’ Hos- 
pital after a long illness. Funeral serv- 
ices were held Saturday afternoon at 
the Forest Hills Presbyterian Church in 
Newark. 

Mr. Montgomery was born at East 
Boothbay, Me., sixty-three years ago. 
He was graduated from the Massachu- 
setts Institute of Technology in 1902 
and moved to Newark a year later. He 
was a member of the insurance agency 
twenty-five years. Also he was presi- 
dent of the Century Building and Loan 
Association and a member of the Essex 
Club, Cosmo Lodge 106, F. & A. M., and 
the M. I. T. Club of New York. Sur- 
viving are his widow, a daughter, a 
grandson, a sister and his stepmother. 





PHELAN JOINS BRYCE AGENCY 

Robert R. Phelan, for fourteen years 
with the Loyalty Group, is now asso- 
ciated with the A. Lynden Bruce Agency 
of 40 Park Place and 1200 Broad Street, 
Newark, N. J. 
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“‘Re-insurance is the Key to 
Successful Underwriting” 
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Howard Shadwell, Asst. Secy. 
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FLORIDA AGENT’S PROGRAM 





Governor Invited to Speak at Conven- 
tion at Belleair in April; Commis- 
sioner Larson on Program 

Governor S. L. Holland of Florida has 
been invited to address the thirty-eighth 
annual meeting of the Florida Insurance 
Agents Association April 24-25 at the 
Belleview Biltmore Hotel at Belleair. In- 
surance Commissioner J. Edwin Larson 
is also on the program and will dis- 
cuss the subject of “Responsibility of 
the Agent.” Carl D. Brorein of Tampa, 
immediate past-president of the State 
Chamber of Commerce, will review the 
business situation. 

President Hunter Brown of Pensacola 
has chosen “Service in Defense” as 
the subject of his presidential report. 
The Aetna Casualty & Surety sound 
film of the 1941 annual convention of 
the National Association and the state 
association film, “Fighting the Fire 
Bomb,” will be shown. 

The location for the meeting is the 
Tampa Bay area, with Clearwater and 
Tampa co-hosts. James W. Warren, 
Tampa, and Howard Gould, St. Peters- 
burg, will be co-convention chairmen, 
with additional committee members 
Frank J. Booth, Clearwater; Richard S. 
McKay, Tampa, and State Secretary 
A. C. Eifler. 

Chamber of Commerce Secretary Fred 
Lee of Clearwater, will extend the wel- 
come, with B. D. Cole, Sr., West Palm 
Beach, responding. 

Directors of the association have voted 
not to hold the short course insurance 
school this year because so many insur- 
ance people are in service and there 
promises to be an acute transportation 
situation. 





Virginia Qualification 
‘Bill Passes Legislature 


Some opposition to House Bill 311, 
known as the agency qualification act, 
was encountered in the Virginia Senate 
after it passed the lower branch, a few 
members of the upper branch objecting 
to it on the ground that it looked as 
if the agents were attempting to mon- 
opolize the insurance business, but the 
measure was finally passed by a sub- 
stantial majority in the closing days of 
the 1942 biennial session. The act is 
applicable to agents and solicitors for 
fire, casualty and surety companies ex- 
cept title and ocean marine. 





IOWA AGENTS TO MEET 

Plans have been completed for the 
mid-year meeting of the Iowa Associa- 
tion of Insurance Agents to be held in 
Des Moines March 23, with additional 
information on the speakers released by 
Leon E. Morse of Council Bluffs, presi- 
dent. One of the features of the meet- 
ing will be a noon luncheon planned as 
a “victory luncheon” at which R. W. 
Forshay, Anita, Ia. national president, 
will outline developments in the Na- 
tional Association. 


N. Y. State Agents’ Ass’n, 
Convention on May 11-13 


The New York State Association of | 


Local Agents will hold its sixtieth an- 
nual convention at the Onondaga Hotel 
in Syracuse on Monday, Tuesday and 
Wednesday, May 11-13. Thomas H. 
Munro, Jr., is general chairman of the 
convention committee, consisting of 
members of the Syracuse Underwriters 
Exchange. Other members of the com- 
mittee are Carl A. Young, Lewis F. 
Lighton, Jr., Collin Armstrong, Leonard 
F, Kotzbauer, Clarence H. Twichell and 
William H. Graham. Mr. Armstrong is 
president and Mr. Graham secretary- 
treasurer of the Syracuse Underwriters 
Exchange. Albert C. Deisseroth is vice- 
president. 





LISCOMB TO ADDRESS WOMEN 


N. A. I. A. Former President Will De- 
liver Keynote Address at St. 
Paul Convention 
Charles F. Liscomb, Duluth, Minn, 
former president of the National Asso- 
ciation of Insurance Agents, will deliver 
the keynote address at the annual meet- 
ing of the National Association of In- 
surance Women at St. Paul, June 24-27. 
Mr. Liscomb will address the first 
official session, Wednesday afternoon, 
June 24, leading off a program that will 
offer a number of other outstanding 

speakers, both men and women. 
Registration will be held Tuesday 





‘night and Wednesday morning, although 


a number of advance registrations al- 
ready have been received. The conven- 
tion will be dedicated to the theme 
adopted for 1942 by the N.A.LW.: “All 
out to do our part.” 





QUEENS BROKERS, AGENTS MEET 


The regular monthly meeting of the 
Queens County Brokers & Agents As- 
sociation, Inc., was held last week at 
Turn Hall, Forty-fourth Street and 
Broadway, Long Island City. A_high- 
spot of this meeting was the showing 
of talking pictures under the direction 
of J. A. Yovin of the Vision Educational 
Production and H. A. Wuster. The 
membership committee announced an 
increase in the membership and many 
favorable replies regarding potential 
members. 





BYRNE-HANCOCK WEDDING 

Miss Dorothy Evelyn Hancock, daugh- 
ter of Mr. and Mrs. Eugene J. Hancock 
of Newark, N. J., and Thomas Francis 
Byrne, son of Mr. and Mrs. James H. 
Byrne of Middleton, N. J., were mar- 
ried March 14 at Blessed Sacrament 
Church in Newark. Mr. Byrne is man- 
ager of the Trenton office of the Royal- 
Liverpool Groups. He was formerly with 
the Newark office where he did field 
work, 
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“NORTH AMERICAS 
150th Anniversary plan of 


ORGANIZED SELLING 


concentrates on 








Ricut now businessmen have a better apprecia- 
tion of the value of continued earning capacity than 
at any other period of the year. In anticipation of 
income taxes, their costs, reserves and profits have 
been carefully reviewed. 

This is the month to sell protection for that all- 
important earning capacity. To help Agents of the 
“North America Companies” in this timely oppor- 
tunity, INAhasprepared a special newsales Folio, de- 
voted to both Mercantiles and Financial Institutions. 

Financial Institutions are included because they 
present an equally great opportunity. Many banks, 
building and loan associations, savings and loan 
societies, mortgage companies, and investment 
houses do not maintain a separate insurance de- 
partment. The sales Folio is a definite aid to “North 


MERCANTILES 
and FINANCIAL 


INSTITUTIONS 
for MARCH 





America” Agents in securing this valuable business. 

Thoroughly practical, and packed with a wealth 
of real sales-making ideas, suggestions and working 
forms—this Folio is, we believe, one of the most 
comprehensive and effective sales helps ever pre- 
pared for the important Mercantiles and Financial 
Institutions fields. 

Any Agent or Broker who is interested in this 
latest North America Sales Folio can get complete 
information by inquiry addressed to the head office 
or the nearest Company Service Office. 

North America Branch Offices, Service Offices 
and Fieldmen are always available to assist you in 
planning your campaign for greater effectiveness. 


NORTH AMERICA COMPANIES © 

















Insurance Company of North America * 


National Security Insurance Co. 


The Alliance Insurance Co. of Phila. 


Central Insurance Co. of Baltimore + Indemnity Insurance Co. of North America 


. Philadelphia Fire & Marine Insurance Co. 


write practically every form of insurance except life 


“NORTH AMERICA SERVICE” MEANS ’CROSS-THE-BOARD SERVICE ¢ Founded 1792 
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KEEGAN WITH MARINE OFFICE 
Named Special Agent at Pittsburgh 
Succeeding Brayton Who Joins 
U. S. Army 
The Marine Office of America an- 
nounces the appointment of John C. 
Keegan, Jr., as special agent in charge 
of its Pittsburgh service office. He re- 


places Richard A. Brayton, who is enter- 
ing the U. S. Army. 
Mr. Keegan is a native of New York 


JOHN C. KEEGAN JR. 


and has been living in Maplewood, N. J. 
At Brown University he was active in 
major sports. In 1928 he entered the 
insurance business with Insurance Co. 
of North America at Philadelphia. After 
training and underwriting at the home 
office, he was transferrd successively to 
their Pittsburgh, Chicago and Detroit 
offices, doing field work at each. 

Mr. Keegan joined the Loyalty Group 
in 1935 and became assistant to P. L. 
Thomson, ass‘stant secretary in charge 
of the marine department at the head 
office in Newark. He entered the Marine 
Office March 1, and at the end of this 
month will be permanently assigned to 
the Pittsburgh office, located in the Ar- 
rott Building, supervising western Penn- 
sylvania, West Virginia and western 
Maryland. 


C. S. Riley Now President 
Of the Canadian Fire 


C. S. Riley has been appointed presi- 
dent and managing director of the Can- 
adian Fire Insurance Co., Winnipeg. Mr. 
Riley succeeds his father, R. T. Riley, 
founder of the company, who retired 
from active participation in the affairs 
of the company some years ago. He 
now becomes honorary chairman of the 
board. A. L. Denison has been appoint- 
ed vice-president and general manager. 
Other directors are G. H. Aikens, K.C.; 
Harry C. Ashdown, James A. Crowe, 
W. A. Murphy. 

The financial statement of the com- 
pany for 1941 shows net premiums high- 
er by 19.2% at $1,010,786. The ratio 
of losses to premiums earned was 38.7% 
and the ratio of expenses was 46.2%, 
with the ratio of government license fees 
and taxes to premiums written 9.8%. 


Dr. David J. Price With 
Department of Agriculture 


Dr. David J. Price, who has _ been 
nominated for president of the National 
Fire Protection Association, is not con- 
nected with the U. S. Department of 
Commerce, as published in these col- 
umns last week, but with the U. S. 
Department of Agriculture. He is as- 
sociated with the Bureau of Agricultural 
Chemistry and Engineering at Washing- 
ton and has long been one of the coun- 
try’s foremost authorities on dust ex- 
plosions and farm fire hazards in gen- 
eral. He is not only an officer of the 
N.F.P.A. but an active member of sev- 
eral committees. 











SECURITY ISSUES NEW BOOK 





“March of Security” Designed to Intro- 
duce Modern Selling Methods by 
Use of Pictures 
The Security Group of New Haven 
has just presented its agents with the 
“March of Security,” designed to intro- 
duce a modern method of selling insur- 

ance by the use of pictures. 

It is a large, beautifully bound book 
of 140 pages, which contains more than 
200 vivid photographs and illustrations, 
and is printed in over thirty colors. 

Following its introductory pages, which 
stress the need for security through in- 
surance, the book pictures many com- 
mon hazards in a convincing, easily un- 
derstood style. It dramatically  illus- 
trates twenty different fire and inland 
marine coverages, each coverage in- 
dexed for quick and easy reference. 





Bischoff Pearl Special 
In Eastern N. Y. Field 


William F. B'schoff, who has been 
an examiner in the New York office 
of the Pearl American Fleet, has been 
appointed special agent in eastern New 
York, with headquarters at Syracuse. 
A graduate of the University of Cin- 
cinnati he joined the Eureka-Security 
in Cincinnati in 1929, since which time 
he has served in Cleveland, Chicago and 
New York. George H. Reuter will con- 
tinue as New York state agent at 
Syracuse. 





Weghorn Uses Radio to 
Tell of War Risk Insurance 


The John C. Weghorn Agency, Inc., 
of New York City is using the radio to 
broadcast the availability of land war 
risk insurance. Mr. Weghorn, over Sta- 
tion WHN, tells the listening public that 
war and bombardment insurance may 
now be secured. 


Reelect Smith President 
Of Western Factory Ass’n 


Charles H. Smith, Western manager 
of the Hartford Fire, was reelected 
president of the Western Factory In- 
surance Association at the fiftieth an- 
nual meeting February 26 in Chicago. 
S. M. Buck, vice-president of the Great 
American, was reelected first vice-presi- 
dent; A. F. Powrie, Western manager 


of the Fire Association, was elected 
second vice-president, and John C. 
Harding, resident executive vice-presi- 


dent of the Springfield Fire & Marine, 
continues as secretary-treasurer. E. H. 
Forkel, associate manager of the West- 
ern department of the National Fire, 
was elected to the executive committee. 
Harry L. Grider, manager, reported that 
1941 had been a satisfactory year from 
the profit standpoint. 





Fire Companies Net Was 
$1,025,822,629 in 1941 


Stock fire - marine insurance compa- 
nies wrote net premiums of $1,025,822,629 
in 1941, a new high record, according 
to the Spectator Fire Index. This total 
represents a gain of 16% over 1940. 
Premiums earned amounted to $998,756,- 
598. Losses and loss expenses accounted 
for 53.4% of this amount and general 
expenses took 46.4%, leaving an under- 
writing profit of 0.2%. In 1940 the com- 
panies earned a profit of 2%. 


CHICAGO PREMIUMS RISE 

Fire insurance premiums written in 
Cook County, Ill, which includes Chi- 
cago, in 1941 by the twenty-nine leading 
stock company groups totaled $15,264,633 
an increase of nearly 20%. There are 
122 companies in these groups. The 
premiums include those derived from 
straight fire insurance, tornado and 
sprinkler leakage coverage. The Home 
Fleet leads with the Royal-Liverpool 
Groups and America Fore Group next. 
Each group wrote over $1,000,000 last 
year, the Home Fleet writing $1,437,076. 








FIRE & CASUALTY INSURANCE 





When an Agent seeks a desirable Company 
connection he will, in addition to considering its 
stability, consider also its record for meeting claims 
promptly and equitably; study its facilities for 
lending assistance in solving urgent problems, and 
ascertain whether sales development cooperation 
is provided. Each of these is important to the 
agent who would maintain his reputation for good 
service in his community and make progress. 


The Companies of the Royal Exchange 
Group are known for their service. 





Through Peace and Wars 
Since 1720 


Royal Exchange Group 


Roya ExcHanGE ASSURANCE 
PROVIDENT FirE INsuRANCE Co. 
THE STATE ASSURANCE COMPANY, LTD. 
Car & GENERAL INSURANCE Corp., LTD. 


lt1! JOHN STREET, NEW YORK 


FIDELITY & SURETY BONDS 








NORTHEASTERN REPORTS Gains 
Premiums Largest Since 1931; Assets of 
$7,122,983 Show Increase; Surplus 
Also Rises 


The Northeastern Insurance Co, of 
Hartford reports admitted assets of $7. 
122,983 as of December 31, 1941, an jn. 
crease of $815,903 over 1940. The surplus 
as regards ceding companies is $2,342. 
137, which is an increase of $40,407. Re. 
serve for unearned premiums amounts 
to $3,556,172. This consists of capital 
of $1,500,000 and net surplus of $842.137 
Assets include $2,648,373 in United States 
Treasury bonds and $976,422 in cash, 

In his statement to stockholders Pres. 
dent B. N. Carvalho says: 

“The year 1941 was a successful one 
for your company. The underwriting 
profit and earnings from investments 
amounted to $270,438. During 1941 we 
wrote net premiums in the largest yol- 
ume since 1931, and we showed a net 
underwriting profit of $121,615, after 
adding $470,096 to the unearned pre- 
mium reserve. Despite the continuation 
of our conservative investment policy, 
the 1941 net investment income of $148- 
823 was the company’s largest since 1937. 

“T am happy to make this report be- 
cause it means that our unremitting ef- 
forts of the past three years have borne 
fruit. In the three-year period 1939-194] 
we have written net premiums of $11,867. 
209, with an incurred loss ratio of 47.4%, 
We have reduced our overhead expenses 
by $71,983 and have shown a trade profit 
(that is, the difference between net pre- 
miums written and incurred losses and 
expenses) of $1,362,374 Owing to the 
increased writings we have had to add 
to the unearned premium reserve $1,319,- 
615, and yet we have shown for the 
three-year period an underwriting profit 
of $42,759. We have earned on our in- 
vestments $374,781, although, as you will 
remember from previous reports to you 
during this period, we have protected 
our resources by carrying large amounts 
in cash on which no income was re- 
ceived. We have written down our real 
estate by $98,217. We have written 
down our investment in the Rossia In- 
ternational Corporation by $175,650. We 
have set up a special reserve of $85,000 
for former underwriter’s contract and 
have taken a loss on security invest- 
ments of $190,670. The over-all picture 
can best be grasped by noting the fact 
that the company’s assets have increased 
during the three-year period by $1,837,- 
066 


. 

“The year 1941, considered by itself, 
shows an increase in net prem‘ums over 
1940 of $937,109." The losses incurred 
during the year amounted to $2,596,197, 
and commissions and expenses incurred 
amounted to $1,948,979, or a total of #- 
545,176. The year’s reinsurance opera- 
tions, therefore, resulted in a trade profit 
of $591,711. After subtracting from the 
trade profit the amount of the addition 
made during the year to the unearned 
premium reserve, our 1941 operations 
show the underwriting profit of $121,615 
I mentioned at the outset. Management 
expenses in 1941 were further reduced 
by $50,595, as compared with 1940. Dur- 
ing the year we increased our invest- 
ment in U. S. Government obligations 
by $1,061,863 to a total of $2,648,373. 
Our net investment income earned of 
$148,823 represented an increase of $35,- 
084 over 1940. After taking into ac- 
count further write-offs on our real es- 
tate and in the Rossia International 
Corporation and investments, we show 
an increase in surplus as of the end 
of 1941 of $40,407, and an increase in 
admitted assets of $815,903, as compared 
with the end of 1940. 

“It gives me pleasure to report that 
on February 21, 1942, we received a sub- 
stantial sum of money in settlement of 
our suits against various insurance com- 
panies arising out of the 1914-1918 war 
claims.” 





ST. PAUL F. & M. CHANGE 
George S. Arnott has been appointed 
special agent of the St. Paul Fire & 
Marine in British Columbia and Alberta. 
He will have his headquarters at Cal- 
gary. 


Se oman 


es 








20), 1949 March 20, 1942 








— 


GAINS § ee ee oe | 
| 
| 
| 


























Assets of 
irplus 


“ow 
w 
5 

5B 








= THE HOME texan 


cash, 


aoe NEW YORK 


erwriting | 
estments | 
1941 we | 
gest vol- | 
oda net | 
5, after | 
ved pre- | 
tinuation |} 
t policy, | 
of $148. | 

nee 1937, | | 


port be- | 
tting ef | STATEMENT - DECEMBER 31, 1941 | 


ve borne 








1930-1941 | 
$11,867. 
of 47.4%. : 
expenses - 
Admitted Assets 


de profit 


net pre- | 
sses and Cash in Banks and Trust Companies . . . - - + | $ 24,287,805.05 














x to the 
‘ $1 he ee ae ee ae a ae 85,493,204.48 
for the First Mortgage Loans . ..... +. + e+ © «© 365,492.00 
ng profit rohat o) 
phe “ Pema ag a he Ke ce ee 3,841,678.13 | 
you wi 
# = at Premiums uncollected, less than 90 days due . . . . 8,257,964.53 
otectec J 
amounts Reinsurance Recoverable on Paid Losses. . . . . . 1,512,109.67 
was re- 
our real Ouler Adunitied Asmsets. 2. 2s st tt hl tl th 218,518.25 
written 
yssia In- o10¢ 
sia In $123,976,772.11 
f $85,000 
act and 4 epee 
invest: Liabilities 
| picture 
the fact F - 
cia Capital ie oD tin ge ae we & law + > 
r $1,837,- s pee 
vue Reserve for Unearned Premiums . . ..... + 59,351,273.00 
, itself, | - 
S| Deter tae. se ee ee we ee 9,658,743.00 
bei Roa te Tae ee ee we 2,350,000.00 
pees Reserve for Miscellaneous Accounts . ..... + 667,419.82 
Mais | Funds Held under Reinsurance Treaties. . . . . . 127,883.25 
addition Reserve to Adjust Security Valuations . . . . . . 531,600.00 
wt NET SURPLUS ........ ~~ + 36,289,853.04 
121,615 @1< 
a $123,976,772.11 
reduced 
(0. Dur- 
- invest- 
ligations *Represents the difference between total values carried in Assets for all Bonds and Stocks owned on basis 
2,648,373. prescribed by National Association of Insurance Commissioners and total values based on December 31, 
irned_of 1941 actual market quotations. 
Ris Securities carried at $3,126,823.00 and cash $50,000.00 in the above Statement are deposited as required 
real es- by law. | 
‘national 
ve show F 
the end FIRE - AUTOMOBILE °* MARINE and ALLIED LINES OF INSURANCE 
| 


“7 STRENGTH + REPUTATION «+ SERVICE 


nea RED CROSS WAR FUND—Y you can't go... Give! | 
918 war 
| 








NGE 
ppointed | 
Fire & 
Alberta. 
at Cal- & ie eee ae ee eases = 















































March 20, 194) 











Government Revises Schedule of 


Marine War Risk Insurance Rates 


The War Shipping Administration in 
Washington this week announced a com- 
pletely revised schedule of war risk 
insurance rates covering shipments of 
cargoes by United States vessels. These 
rates apply to all quotations made on 
and after March 17, 1942, but are sub- 
ject to change thereafter without notice. 
’ With regard to cargoes on voyages 
other than those named in the following 
schedule, insurance is not available from 
the War Shipping Administration for 
the reason that the administration has 


decided that rates fixed by private 
marine underwriters for such voyages 
are not unreasonable. The listing ot 


voyages on which the administration w Il 
provide insurance, and the rates, follow 
herewith: 

Africa and Australia 

1. United States to and from Africa 
not east of Capetown—3%. 
2. United States to and from 
Africa not beyond Aden—4%. 

3. United States to or from Austral’a, 
New Zealand, Tasmania and South 
Pacific Islands east of 150 degrees east 
longitude and south of 30 degrees south 
jatitude—5%. x 

4. United States and Canada Pacific 
to and from Hawaiian Island—1%. 

5. United States Atlantic coastwise 
shipments also United States Atlantic to 
and from United States Gulf—2%. 

6. Shipments between ports in West 
Indies, including Bahamas, east coast 
of Central America, east coast of Mex- 
ico, north coast South America not be- 
yond Paramaribo—2%. 

’ Except Cuban coastwise voyages— 


1%. 


East 


Cuba and Mexico 
7. Havana, South Coast Cuba and 
East Coast Mexico to and from United 
States Gulf—1%. 





&. West Indies, East Coast Central 
America, East Coast Mexico, North 
Coast South America to and from 
United States—2Y“%. 

9. West Indies, North Coast South 





Wayne County Auditors 
Seek Return of Premiums 


The Wayne County Board of Auditors 
in Michigan, recently organized, has cut 
off another $5,000,000 of county insur- 
ance and also is seeking to learn wheth- 
er it can recover excess premiums from 
two agencies criticized for allegedly plac- 
ing considerable over-insurance. Agen- 
cies which may be the target for legal 
action are the Gaffney Insurance Agency 
and the Robbins Insurance Agency. The 
latest move by the county auditors was 
reduction of fire insurance on the Coun- 
ty Building, the County Jail, the Cor- 
oners’ Court buildings and others from 
a total of $7,362,317 to $2,069,000. Fire 
insurance on the County Building was 


reduced from $2,298,000 to $824,000. 





ENDEMANN WITH PARIS AGENCY 

Carl T. Endemann has resigned his 
post with the Paris office of the Amer- 
ican Foreign Insurance Association to 
Join the De Leseleuc Agency, one of 
the largest in the Nazi controlled capital 
of France. A native of Germany, Mr. 
Endemann was associated with the A. F. 
I. A. in New York for some years be- 
fore being transferred to France a few 
years ago. 


LEAVING THE NORTH AMERICA 


|. W. Price announces that he has 
tendered his resignation as assistant 
manager in Canada for the Insurance Co. 
of North America. He had held that 
post for the past seven years and was 
located in the Canadian head office in 


Toronto. 


America to and from United States Gulf 


—2%. 

10. United States Atlantic, West 
Indies, North Coast South America to 
and from Pacific Coast, United States, 


Canada, Mexico, Central America, South 
America—2YU%. 

11. United States Gulf, East Coast 
Central America, East Coast Mexico to 
and from Pacific Coast, United States, 
Canada, Mexico, Central America, South 
America—2%. 

12, United States Atlant'ec or Gulf to 
and from South America Atlantic, south 
of Paramaribo—3%. 

Pacific Coast Shipments 

13. United States Atlantic or Gulf 
to and from Canada Atlantic and New- 
foundland—24%. 

I4. Voyages confined to Pacific Coast, 
United States or Canada, Mexico and 
Central America not South of Panama 
Canal—Y%. 

15. Voyages confined to Pacific Coast 
South America—4%. 

16. Pacific Coast United States or 
Canada, Central America or Mexico to 





and from Pacific Coast South America 
—1%. 
17. Pacific Coast United States or 


Canada, Central America, Mexico to and 
from South America Atlantic south of 
Paramaribo—2\44%. 

18. Puget Sound and Canadian Paci- 
fic ports to and from ports in Alaska 
beyond Seward—1%. 

19. Other United States Pacific ports 


to and from southeastern Alaska not 
beyond Cape Spencer—Y%%. 
To and from Alaska beyond Cape 


Spencer, but not beyond Seward—%%. 
_To and from ports in Alaska beyond 
Seward—l1Y4%. 


Rating Changes Announced 
By New York City Exchange 


The New York Fire Insurance Ex- 
change last week announced several rat- 
ing changes as follows: 

The minimum premium for errors and 
omissions—mortgagee’s ‘insurance limit- 
ed form is changed to $50 per policy per 
annum, 

Form No, 2 and Form B, multiple lo- 
cation risks, were discontinued and the 
writing of classes formerly permitted 
under these forms transferred to Form 
No. 1 and Form A. 

A rule was adopted requiring in the 
case of contingent liability from plants 
furnishing or receiving materials or 
parts and in the case of commissions 
of selling agents under business inter- 
ruption rules when the contributing 
plants are outside of exchange territory 
application accompanied by copy of form 
to be used shall be made to the exchange 
for publication of rate. 

In his annual report Manager Harold 
M. Hess said that at the present time 
the number of specifically rated build- 


ings and structures in Greater New 
York City is 13% of .the total. The 
number of buildings transferred from 


specific to minimum rating in exchange 
territory from 1935 to date has been 
about 15,000 and the annual number of 
building rates republished has gradu- 
ally been reduced from about 30,000 in 
1934 to less than 13,000 in 1941. The 
average rate regardless of term for all 
business written in 1940 remained prac- 
tically unchanged from 1939 at 40 cents 
per $100. 


WOMEN TO HEAR VERNOR 

Richard E. Vernor, manager, fire pro- 
tection department, Western Actuarial 
Bureau, will speak on “Some Civilian 
Defense Highlights” before the dinner 
meeting of the Insurance Distaff Execu- 
tives Association tonight in the Insur- 
ance Exchange Building, Chicago. 




















SUCCESS STORIES 


Comments like the following are coming in from Springfield 
Group agents throughout the country, showing that the Little 
Books With Big Ideas are proving popular and helpful. Are 


you using them? 


“I really think this new type of service is excellent, 
and feel certain it will get new business and make 


old business more solid.” 


“We think this is a very good method of advertising 
and intend to attach a copy of the booklet to every 
policy going out of the office, whether new or 


renewal.” 


"An excellent method 
good will.” 





—a o7 


THE SPRI 





NGFI 


of stimulating thought and 












WALTER B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS 


CONSTITUTION DEPARTMENT 


SENTINEL FIRE INSURANCE COMPANY 
MICHIGAN FIRE & MARINE INSURANCE COMPANY . 
NEW ENGLAND FIRE INSURANCE COMPANY . . 


SPRINGFIELD, MASS. 

SPRINGFIELD. MASS, 

OETROIT, MICH. 
PITTSFIELD, MASS, ° 


. . . 


OF FIRE INSURANCE COMPANIES 











Hein Superintendent Auto 
Department of Zurich Fite 


Neville Pilling, president of the Zy. 
ich Fire of New York, announces the 
appointment of Anthony F. Hein ag gy. 
perintendent of the automobile under. 
writing department. Mr. Hein has had 
fifteen years’ experience in insurance 
and has been with the Zurich Fire fo; 
the past five years. 

After leaving school in 1927 he spent 
about six months working for an insur. 
ance agency in Chicago. The Universal 
Insurance Co. hired him in the following 
year and he continued with that organi. 
zation for seven years, finally occupying 
the post of automobile underwriter, He 
accepted a similar position with the 
American Automobile in 1935 and served 
that company for the next two years 
prior to joining the Zurich Fire in 1937 





Great Lakes Syndicate 
Holds Annual Meeting 


Subscribers to the Great Lake Under- 
writing Syndicate of New York have re- 
elected the following companies as man- 
agers and named their representatives 
as follows: Insurance Co. of North 
America, Henry H. Reed; Providence 
Washington, Harold Jackson; Univer- 
sal, John T. Byrne; American of New- 
ark, Gilbert B. Oxford. 

Other managers and their representa- 
tives are as follows: Federal, Hendon 
Chubb; Fireman’s Fund, Frederick B. 
McBride; Westchester, Earle W. Mur- 
ray; Aetna, Martin W. Morron; Ameri- 
can & Foreign, Frank B. Zeller; Con- 
necticut, J. Whitney Baker. 

At a meeting of the board of mana- 
gers the following officers were re- 
elected for the year: chairman, Mr, 
3yrne; vice-chairman, Mr. Oxford; un- 
derwriter, Douglas C. Anderson; treas- 
urer, Ernest W. Schuler; secretary, Nor- 
man S. Adams, and assistant secretary, 
S. Donald Livingston. 





Fire Losses 


(Continued from Page 1) 


intelligently prepared so that they know 
their part in the protection program if 
they feel that their livelihood depends 
upon each individual’s cooperation an ef- 
fective basis will have been laid for 
sound industrial safety.” 

As another step in the nation-wide ef- 
forts to keep the growing fire loss in 
check the National Board this week dis- 
tributed a bulletin to fire departments 
throughout the country stressing the need 
for adequate private as well as public fire 
protection for war production plants if 
disastrous fires are to be avoided. 

“Processes of production in this chem- 
ical and machine age have _ introduced 
many hazards of explosion and fire,” the 
bulletin points out. “Coupled with these 
normal conditions is the speed-up of war 
work, with many concerns turning to 
processes with which they are not fa- 
miliar, and the use of equipment not orig- 
inally designed for the purpose.” ; 

It lists the three principal causes of 
large fire losses under these conditions 
as (1) failure to discover the fire in its 
early stages; (2) insufficient private fire 
fighting equipment which could be use 
to extinguish the fire before it gained 
much headway; (3) inadequate public fire 
service. To these it added the element 
of error in human judgment in the early 
stages of a fire, as illustrated by the fact 
that the recent fire at Fall River, which 
destroyed millions of dollars worth of 
rubber, might never have got out of con- 
trol if the sprinkler system had not been 
shut off shortly after the fire was first 
discovered. 

To correct these conditions it suggests 
the use of thermostats and installation of 
small hose, other appliances and automatic 
sprinklers in manufacturing plants, and 
an adequate and dependable water sup- 
ply, well manned and equipped and prop- 
erly trained fire department and a suit- 
able and properly distributed fire alarm 
system as the public fire protection con- 
tribution, 
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Company Advertising, Trade Papers 
Helping Agents Get More Business 


W. C. Rhoades 
Agency Dept., Marine Office of America 


How much have headlines, radio flashes 
and personal worries about war distracted 
the attention of agents, 
sured? Has insurance advertising 
suffocated because war has monopolized 
people’s attention? Quite to the contrary 
war seems to have given a whiff of oxy- 
een to such advertising. That is what 


brokers and as- 
been 





THE WAR'S EFFECT ON 
Insurance Advertising 


Since Pearl Harbor... 


() Agents have been veading in- 
surance magazines: 









15% 


“None” 


16% 12% 


“Same” “Less” 


14% 10% 
“Same” “Less” 





(3) Insurance ads in insur: 
ance magazines make this general 
impression: 

Helpful [68% J 

Unhelpfiel [15% ] 

Umoticed [T7%_] 

















the accompanying illustrations indicate. 
Here is their background : 

After two months of war our organiza- 
tion, early in February, 1942, enclosed a 
ballot postcard in a routine mailing of 

2,902 pieces of literature to our Eastern 
department which includes thirteen: states 
inhabited by a third of our country’s pop- 
ulation, Some five-sixths of the recip- 
ients were local agents of our seven mem- 
ver companies, the balance being brokers 
in the larger cities. Within the next 
three weeks we received 611 return post- 
cards, without signatures and with an- 
Swers checked. Like a Gallup poll, our re- 
plies had a “spread” geographically as well 
as by various comeanies represented, but 
with the “sampling” restricted to insur- 
ance producers. The 21% return we.un- 
derstand to be high, talicabing an interest 


and cooperation among the agents. When 
We had tabulated our data this is what 
Wwe found: 


First on our ballot (but not illustrated) 


W. C. RHOADES 
was the item “Since Pearl Harbor—my 
own business has been......... »” which 
was completed by the following: ‘“Bet- 


ter,” 183; “Unchanged,” 330; “Poorer,” 
apparently an 84% favorable report. 

The next item (illustrated), ‘Since 
Pearl Harbor—I’ve been reading insur- 
ance magazines.......... ” The 7 3% com- 
bined reporting “More” or “Same” seems 
to prove that agents realize the present 
necessity of keeping up with developments 
in their business; that today they find in- 
surance papers are “must” reading. Em- 
phasizing the responsibility of insurance 
editors to furnish straight, prompt, com- 
plete news—this fact also should influence 
insurance executives to make such news 
quickly and readily available to insurance 
publications, wherever feasible. 

Third was “Since Pearl Harbor—lI’ve 
been using printed advertising material 
Soest which produced less sharply 
divided opinion, 63% saying “More” or 
“Same,” 37% “Less” “None.” 

Insurance Ads Helpful 

Concerning the fourth item, “Insurance 
company ads in insurance magazines make 
this general impression on me......... 7 
the bar graph shows 68% think ‘ ‘Helpful” 
opposed to combined 32% “Unhelpful” or 
“Unnoticed.” This question was delib- 
erately phrased so as to make it easier 
for an unfavorable reply to be indicated. 
A question: Why and how do agents read 
insurance papers? Superficially, for amuse- 
ment or relaxation, the so-called “escape” 
kind of reading? Or intensively, for ed- 
ucation, information and self-benefit? Un- 
doubtedly the latter, 

While an insurance company’s ad prob 
ably could be so small or dull as to es- 
cape notice, most ads have a good chance 
of being read by the agent, particularly if, 
besides merely reminding, they instruct or 
encourage, As company fieldmen increas- 
ingly curtail use of gasoline and _ tires, 
consequently lessen their visits to agents, 
insurance company ads should become in- 
increasingly beneficial to everyone con- 
cerned—not as a_ substitute for special 
agents, but as a channel of communication 
remaining open. Whether such ads do or 
do not get across their message is, of 
course, up to the individual advertiser. If 
the foregoing survey results be accepted 
at their face value, they prove the conten- 
tion that wartime conditions so far have 








increased the usefulness of insurance com- 
pany advertising. 

Omitting comment regarding the remain- 
ing illustrations which show agents’ opin- 
ion of the effectiveness of four different 
kinds of advertising furnished by_ their 
companies, let us consider the use of such 
literature. 

Some agents persist in calling circulars 
“tuffers”—meaning something to be in- 
discriminately stuffed into bulk mailings 
such as monthly statements, then promptly 
forgotten. Not only does business seldom 
result from this method, but often the 
door is left open for competition. 

Proper Use of Company Literature 

Other agents go about it differently. 
While signing their mail they have made 
it a carefully self-disciplined habit to slip 
the right kind of a circular or blotter into 
the envelope of each suitable prospect. 
Such alert agents make note immediately 
as to who was sent what and a few days 
later they follow up either in person or by 
telephone. They know that their adver- 
tising has only planted a new idea in their 
prospect’s mind; the insurance still has 
to be sold—but when the selling starts, 
the way has at least been paved. 

If an agent or broker expects more than 
“way-paving” from such advertising lit- 
erature he might pause to consider the 
case of a nationally known mail order 
firm which happens also to sell direct sev- 
eral million dollars worth of insurance 
each year. Only one-fifth of this insur- 
ance is sold by mail, all the rest being put 
on the books by face-to-face. selling with 
salaried representatives. If an_ ultimate 
authority on “selling by mail” finds that 
insurance cannot thus be sold—is not the 
conclusion obvious as to what an insur- 
ance agent can and cannot accomplish by 
his use or abuse of advertising literature 
cbtained from his companies ? 

The present situation offers rare op- 
portunity to agents and brokers who intend 
to use insurance literature correctly, mean- 
ing with discrimination and follow-up, No 
longer is their advertising mail in com- 
petition with, and often eclipsed by, the 
drect mail advertising of autos and ac- 
cessories, washing machines, refrigerators, 
radios and other currently “rationed” con- 
sumer goods. The way is clearer now to 
gaining the prospect’s attention to what 
the postman leaves. 





Regarding the printed ad- 
vertising literature furnished by 


the companies, speaking in gen- 
eral, this is how agents react a 
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War Risk Rates Boosted 
On Atlantic Coast Risks 


Marine underwriters a few days ago 
put into effect drastic increases in cargo 
war risk insurance rates on shipments 
along the Atlantic Coast. Shipments in 
the trade between Atlantic Coast ports 
of the United States and Greenland are 
rated at 4% instead of 24%4% and ship- 
ments to the same destiantion from Pa- 


cific Coast ports carry a rate of 44% 
instead of 3%. 

The tanker and tank barge rate in 
the United States and Atlantic coast- 


wise and United States Atlantic-United 
States Gulf trades was raised from 214% 
to 4% and the rate by other vessels from 


2% to 344%. Rates in the trades be- 
tween United States Atlantic ports, the 
West Indies and north coast of South 


America and Pacific Coast ports of the 
United States, Canada, Mexico, Central 
and South America via the Panama 
Canal were fixed at 4%4% for tankers 
and tank barges and at 334% for other 
vessels. 





Insuring Prefabricated 
Houses Under Marine Form 


The Joint Committee on 
tion and Complaint with respect to in- 
land marine underwriting powers has 
issued an amended bulletin No. 80 in 
reply to an inquiry concerning prefab- 
ricated houses. The bulletin follows: 

“Prefabricated houses sold on the in- 
stalment plan, whether or not on perma- 
nent foundations, may be insured under 
Section E-2(q) under a marine or in- 


Interpreta- 


land marine form of policy until the 
interest of the seller ceases. 
“Prefabricated houses (not sold on 


the instalment plan) in course of erec- 
tion may not be covered under a marine 
or inland marine form of policy since 
the parts thereof are construed to be 
building materials and eligible as such 
for marine coverage only to the extent 
set forth in Amended Interpretative 
Bulletin No. 75. 

“Prefabricated houses under a lease 
may not be insured under a marine or 
inland marine form of policy, such prop- 
erty not being mobile in nature. 

“Prefabricated houses subject to a 
real estate mortgage may not be insured 
under a marine or inland marine form 
of policy even if the mortgage is pay- 
able in instalments.” 





Va. Personal Property 


Bill Goes to Governor 


The bill authorizing companies to 
write the personal property floater pol- 
icy in Virginia, which passed the legis- 
lature of that state last week provides 
that the act setting up the Virginia 
rating bureau shall not be applicable to 
insurance upon or in connection with 
inland marine including the personal 
property (householder’s comprehensive) 
policy and transportation risks. Insur- 
ance men interpret this as meaning that 
rate-making and regulatory powers: will 
be vested in the I.M.U.A. 

Governor Darden was expected to af- 
fix his signature to the measure some- 
time this week, as it went through both 
branches of the legislature without op- 
position. It would become effective 
ninety days after passage if he approves 
it. Heretofore, in seeking authority to 
write such coverage in Virginia, compa- 
nies have struck a snag because of the 
fact that the law did not expressly permit 
the writing of such insurance. The bill 
was known as House Bill 218. Its patron 
was Robert F. Baldwin, Jr., of Norfolk. 





1941 OCEAN MARINE PREMIUMS 

Net ocean marine premiums written 
last year by all types of insurance com- 
panies doing business in the United 
States amounted to approximately $113,- 
500,000, which compares with about $86, 
000,000 in 1940. The large increase is 
due primarily to war risk business, but 
there was also a gain in goods carried 
and in the values of these cargoes. 











March 20, 194 














H. R. Gordon Sounds the Battle Cry 
Against Federal Disability Insurance 


Proposed Social Security Act Expansion “Excessive and Waste- 
ful,” H. & A. Conference Official Declares; New York 
Club First to Get His Views 


Sounding the battle cry of the acci- 
dent and health fraternity against the 
threat of Federalized insurance, Harold 
R. Gordon, executive secretary, Health 
& Accident Underwriters Conference, 
made one of the best talks of his career 
Tuesday in addressing the Accident & 
Health Club of New York on this sub- 
Mr. Gordon on from Chi- 
cago to be the speaker at the 
March dinner meeting of this organiza- 
tion and he was given a warm recep- 
Travelers, 


ject. came 


guest 


tion. Clement F. Demsey, 
president of the New York Club, wel- 
comed him and introduced a number of 
guests also attending. included 
William Barnes, Washington National, 
president of the Accident & Health Un- 
derwriters of Newark, N. J.; Fred M. 
Walters, General Accident, public rela- 
tions chairman of National Association 
of A. & H. Underwriters, and G. A. 
Buckingham, secretary, insurance com- 
mittee, New York Board of Trade. 


These 


Roosevelt’s Recommendations 


Mr. Gordon viewed as serious the de- 
velopments in Washington since January 
6 when President Roosevelt in his bud- 
get message to Congress advocated an 
expansion of the Social Security pro- 
gram so as to increase the coverage of 
old age and survivors’ insurance, add 
permanent and temporary disability pay- 
ments and hospitalization payments be- 
yond the present benefits, and expand 
unemployment compensation benefits. 
Social Security trust funds would thus 
be increased by two billion dollars dur- 
ing the fiscal year 1943. 

It was estimated by Mr. Gordon that 
under this plan the employe’s present 
1% old age annuity tax would be in- 
creased to 3% and for the first time 
he would have to contribute an addi- 
tional 1% for unemployment compensa- 
tion. Social Security taxes on employ- 
ers would be boosted in the old age 
benefit bracket from the present match- 
ing 1%, as paid by workers, to 3%. In 
all, the proposal contemplates an addi- 
tional 5% payroll tax, 3% from work- 
ers, 2% from employers. And Mr. Gor- 
don figured that at least 2% of the 5% 
would be allocated to cover the disability 
portion of the increased Social Security 
benefits. 

The follow-up to the President’s rec- 
ommendations was the Social Security 
3oard’s annual report to Congress in 
which stress was put on the need for 
systematic provision for compensating 
wage losses due to disability and “for 
meeting the larger costs of medical 
care.” Mr. Gordon declared that he was 
reflecting the opinion of a large number 
of insurance men when “I say that if 
such a plan is established it will destroy 
private A. & H. insurance, eventually 
lead to the socialization and Federaliza- 
tion of all insurance, place our now 
splendid system of medical and hospital 
care under bureaucratic domination, and 
would be a powerful influence toward 
establishing that which we are waging 


our present war to prevent—a totalitar- 
ian form of government.” 
Act Now Before It Is Too Late 


The speaker held close attention as 
he outlined a program of action upon 
which A. & H. men should embark at 
once. He declared: “All of us are 
practical economists in considering plans 
of social insurance, particularly if it re- 
lates to insurance against disability. * * * 
I therefore urge you and the many other 
men and women in our business to study 
intensively proposals for a Federal dis- 
ability insurance program so that you 
may not only form intelligent opinions 
upon the subject, but can express your- 
selves to your congressmen, to your 
countless friends in many other lines of 
business, and who will be vitally af- 
fected by such a program.” 

Offering another helpful suggestion, 
Mr. Gordon urged that all A. & H. men 
should make statistical studies of a Fed- 
eral disability insurance plan, assemble 
data on the subject so that a logical 
interpretation of it may be made; then 
be prepared to broadcast such informa- 

(Continued on Page 29) 
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Foster Talks on Claims 
And Public Relations 


HE ADDRESSES SURETY FORUM 


Warns Against Technical Defenses; 
Calls Public Satisfaction Test of 
Sound Claim Representative 





Alexander Foster, Jr., manager, surety 
department, Association of Casualty & 
Surety Executives, speaking March 18 
before the Surety Claim Men’s Forum 
in New York City, said that the test 
of a sound and efficient claim repre- 
sentative is not self-satisfaction but pub- 
lic satisfaction. 

He stressed that upon the claim man 
rests heavy responsibility for a_ true 
portrayal of the vitality of insurance 
and suretyship and the privilege of per- 
sonifying the industry. 

“The proper and timely adjustment of 
a loss may ofttimes completely change 
the financial as well as the moral future 
of individuals involved,” he said. ‘“Re- 
member that your company has no justi- 
fication for its existence except to meet 
its just obligations. Your company’s ex- 
ecutives can for the most part only make 
company policy—the success or failure of 
a company depends at least as much on 
the execution of policy as it does on the 
making of it.” 

Legal Technicalities 

He said claim men often are prone to 
place too much emphasis on legal techni- 
calities, with the result that they have 
forced the courts in some cases to take 
extreme measures to arrive at substan- 
tial justice, and continued: 

“I am not an advocate of some of the 
modern theories of legal flexibility. I 
see in them dangerous instability. J am 


convinced, however, that every time you 
endeavor to avoid a just obligation by 
erecting a wall of technical defenses, you 
are aiding in the ultimate destruction of 
the 


very thing you seek to preserve. 














—— 


Where the action of the other fellow has 
resulted in your prejudice, you may, of 
course, be justified in contending for 
your technical position. But don’t get 
technical just to prove to your superiors 
that you are a shrewd claim man. Yoy 
may ultimately be shrewdly perfectip 
your own undoing. 4 
be is interesting to watch the Various 
pieces of legislation which affect ys 
This is especially true of legislation 
which, if passed, would have an adverse 
effect on our business. I have heard jt 
said: ‘Show me a bad legislative pj} 
and I will show you an improperly han. 
dled claim.’ Personally, I do not think 
that we are as bad as that statement 
would indicate. Sometimes we are, how- 
ever, bad enough. There are a surpris- 
ingly large number of proposals and had 
laws which may be traceable to the im- 
provident handling of some claim matter 
Call your shots, know where they are 
landing, and know in advance just what 
they will do when they land. Unless 
all this is figured out in advance, yoy 
have no justification for taking the shot 
a Insurance Public Relations 
So, to sum it all up, public relations 
in an insurance company, as in any other 
company, is not something that runs on 
tracks and is manipulated by any one 
department. It is not a phase of the 
business which you can afford to let 
‘George’ do. It doesn’t consist of giving 
dinner Parties at conventions, being a 
good fellow,’ or even of spending a lot 
of money for advertising. It is both 
the most unspectacular and most impor- 
tant part of your day’s work. It should 
be considered in every step you take 
during the course of the day. Our 
business _ will progress only so long as 
our dealings with the public are satis. 
factory. The test is not self-satisfaction 
but public satisfaction. Our progress, 
both as an industry and as individuals 
will be measured by the extent to which 
we do unto others as we would have 
them do unto us.” 


WILL CONSIDER WAR HAZARDS 








Industrial Physicians and Surgeons and 
Industrial Hygienists to Meet 
in Cincinnati 

Hazards to the health of war workers 
arising from the expanding production 
program, will be attacked by industrial 
physicians, surgeons, hygienists and 
nurses at Cincinnati April 13 to 17, at 
the twenty-seventh annual meeting of 
the American Association of Industrial 
Physicians & Surgeons and the third 
annual meeting of the American Indus- 
trial Hygiene Association. 

Dr. T. Lyle Hazlett, medical director, 
Westinghouse Electric & Manufacturing 
Ce: president of the Association of In- 
dustrial Physicians and Surgeons, terms 
this is the most important meeting in 
the twenty-seven year history of his 
Association. It will be devoted to a 
“post graduate” institute of instruction 
in conserving the health of America’s 
workers, so as to “keep as many men 
at as many machines as many days as 
possible.” ‘ 

Prof. Donald E. Cummings, Univer- 
sity of Colorado Medical School, presi- 
dent of the Industrial Hygiene Associa- 
tion, declares that America’s war work- 
ers “will determine the length and the 
outcome of this struggle.” 

The meeting opens with medical and 
surgical clinics at Cincinnati’s General 
Hospital along with a conference on skin 
affections, most common cause of occu- 
pational disease claims in industry. 
highlight of the second day’s session 
will be attention to the health of in- 
dustrial executive, including a consid- 
eration of heart disorders. 

The third day will be largely devoted 
to a symposium on lead poisoning. Sub- 
jects scheduled for the fourth day in- 
clude solvent-vapor poisoning, ventilation 
of deep tunnel operations and safe handl- 
ing of magnesium castings. The final 
sessions will cover proper prevention 0 
tellurium fumes, a hazard accentuate 
by war production, and other health 
threats, like lead chromate, encountere 
in metal eindustries. 
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Franklin Toops Wants 
New Type of Crusader 


HIS “STOP A MINUTE MEN” IDEA 





In A. & H. Breakfast Spotlight with 
A. P. Weaver, Jr.; New Yorkers in 
Big Turnout to hear Them Speak 


500 
interested in A. 


More brokers and 
company men & H. 
insurance attended the sales breakfast 
meeting yesterday (March 19) staged 
by the Accident & Health Week com- 


than agents, 


mittee of the New York club which 
broke all records for attendance and 
enthusiasm. As honorary chairman of 


the special week’s observance in Greater 
New York, William J. Thompson, Globe 
Indemnity manager, spoke on the 
significance of the movement, and Club 
President Clement F. Demsey, Travelers, 
set the stage for the guest speakers. 
Most of the leading offices along Wil- 
liam Street were represented by dele- 
cations of their producers; and_ the 
presence of a number of company execu- 
tives was gratifying. American Legion 
Post 1081 was also represented by its 
Color Guard and officers. E. E. Bradley, 
Globe Indemnitv, and Harold M. George, 
United States F. & G., were presented 
respectively as the club’s A. & H. Week 
and A. & H. sales breakfast chairmen. 
Franklin Toops, life, accident and 
health manager of the Travelers at its 
55 John Street branch, New York, 
shared the speaking spotlight with Alva 
P. Weaver, Jr. agent of the Hartford 
Accident in Baltimore. Both were ex- 
cellent. 


Toops Scores Wanton Waste of Life 

Mr. Toops featured the fact that 1941 
will be long remembered as it was a 
year “chronicled in blood.” It also 
recorded the most wanton waste of life 
on the highways since the introduction 
of the automobile. Mr. Toops declared 
that in 1941—a year in which human 
life, energy, natural resources, property, 
were more vital than ever before—the 
American people proceeded with heedless 
abandon to kill and cripple more of their 
number and demolish more of their 
mechanical facilities than in any year 
of America’s history. In all 40,000 were 
killed, 1,500,000 disabled, and_ 1,000,000 
automobiles were damaged. 

“The nation cannot afford to continue 
such a waste of human life, man hours, 
machinery, morale,” he said. “But we 
will continue to do that, or worse, un- 
less something is done about it. My 
suggestion is that those who wish to do 
a vital job for the country, do it now. 





Now Is Time to Organize 
“Why shouldn’t the insurance men of 
America join together in a great crusade 
against the wanton waste of human life, 
time and property values? Let us 
preach this doctrine on every street 
corner, in factories, schools, pulpits. Yes, 
in every home. Americans must wake 
up; stop a minute to think and save 
life—and save a lifetime. Do you re- 
member the Minute Men of the first 
World War? Let there be a ‘Stop a 
Minute Men’ of this war. I can think 
of no more appropriate time than now 
and no more desirable auspices for the 
start of such a movement than in the 
Accident & Health Club of New York 
City.” 
Praises Agents and 

Discussing insurance as 
and as the safest refuge in 
Mr. Toops said: 

“The future of the insurance busi- 
ness depends upon and rests entirely in 
the hands of the men and women who 
are today the salesmen of insurance 
the agents and brokers. 

“They are the men and women who 


Brokers 


an institution 
the world 








FRANKLIN TOOPS 


have made the institution of insurance 
the outstanding monument of accom- 
plishment by the average man,” he said. 
“They are the men and women who 
have given to America the most con- 
spicuous example of the value of co- 
operation, of thrift, of business acumen, 
of good management, of practical re- 
sults.” 

Mr. Toops further declared that the 
attitude of the average man is most 
encouraging today. Men are consider- 
ing their responsibilities a great deal 
more seriously than a year ago. In 
times of uncertainty men take things 
seriously. They get down to the root 
of things, the fundamentals assuming 
great importance. They are more con- 
cerned than ever about their future 
welfare, sacredness of their family re- 
sponsibilities and security of their prop- 
erty. All of these worries can be alle- 
viated and most of them eliminated by 
insuring, the speaker emphasized. 

Furthermore, insuring today is a 
patriotic responsibility. Premium dol- 
lars are being converted into ships, 
tanks and guns. A dollar helps arm 
America, wards off inflation, protects 
men and families against personal dis- 
aster. Protection of human life, of 








H. R. Gordon 


(Continued from Page 28) 
tion far and wide. To help in this dis- 
semination of information Mr. Gordon 
set forth six objections to Federal dis- 
ability insurance about which the pub- 
lic should have the facts. These are 
as follows: 
Six Major Objections 


(1) The cost of such a program would be 
excessive and wasteful. 

(2) It would eventually eliminate the acci- 
dent and health business that you and 


I are engaged in and prove an entering 
wedge for the socialization of most forms 

of insurance. 
(3) The plan places the cart before the horse 
that is, it first sets up a plan for cash 
benefits instead of a pro 


gram of accident and 


for disability 
sickness reduction 
of lost time due to disability—so badly 
needed in our war production effort. 
(4) Any funds collected 
rolls of workers should be 


to defray the cost of the war. We are 


new from the pay- 


spent solely 

directing every effort to winning the war 

and this is no time to experiment with 
a socialistic theory. 

(5) It is a stepping stone to socialized medi- 
cine and governmental control and regi- 
mentation of our present hospital sys- 

tem, lead 


deterioration of medical care and hospital 


which will eventually to the 
care. 

(6) It would establish a program leading to- 

form of government 


ward a totalitarian 


the very type of government we are 
fighting to prevent being forced upon us 
by the Axis powers. 

Discussing these objections in their 
order, Mr. Gordon argued (1) about the 
excessive cost and waste in the proposed 
plan. He said that to the best of his 
knowledge no A- & H. executive, actuary 
or statistician has been called for con- 
sultation by the Social Security Board 
to give advice and suggestions or pre- 
pare estimated costs on this plan. “This, 
despite the fact that hundreds of com- 
petent accident and health men are 





earning power and of property is an 
essential of our nation’s welfare. 
Weaver Offers Sales Hints 
Alva P. Weaver, Jr. had plenty ot 
sales hints to offer, discussing first what 
the accident contract covered and then 
dwelling on why A. & H. is a good line 
to solicit. He said the contract is di- 
rect with the company. No negligence 
is involved, no subrogation, no ifs, ands 
or buts with rare exceptions which, in 
(Continued on Page 37) 


Detroit Luncheon 


\ big luncheon meeting was staged 
March 17 by the Detroit Accident & 
Health Association as its curtain raiser 
to Accident & Health Week. Roy 
Long, Great Northern Life, Detroit, is 
chairman of the A. & H. Week com- 
mittee, aided by T. R. Wyles, Jr., Stand- 
ard Accident, and H. H. Jones, Com- 
mercial Casualty. Theme of the lunch- 
eon was the part played by A. & H. 
insurance in defense of the American 
home, which was in line with the pro- 
gram suggested by the National A. & H. 
\ssociation. Prominent business men 
and city officials were invited guests. 

The Detroit association will not have 
a sales congress at this time but will 
merge it with the National Associa- 
tions convention in that city June 290- 
July a 7 


available for counsel. 
drafted by economists and others in 
Washington without any practical ex- 
perience in the field of disability insur- 
ance. Is that the way you would go 
about organizing an accident and health 
company with thirty-five to fifty-five 
million policyholders ?” : 

Furthermore, said the speaker, noth- 
ing has yet been heard officially from 
the Social Security Board who seem- 
ingly is responsible for the formation 
of the proposed Federal disability in- 
surance program. The only definite rec- 
ommendations are to provide permanent 
and _temporary disability benefits and 
hospitalization benefits, both of which 
would be payable in cash. Presumably 
temporary disability would be for a pe- 
riod of approximately six months and 
permanent disability that disability that 
would last longer than six months. The 
six months limit is purely a guess or 
an estimate—it might as well be three 
nine or twelve months. Presumably. 
also, benefits payable for temporary dis- 
ability will be in larger amounts for 
the long time permanent disability ben- 
ents. 5 


Plans are being 


Effect on A- & H. Business 

_ As to the effect of Federal disability 
insurance on the A. & H. business, Mr 
Gordon declared that it would wipe it 
out. He put the question: “If 35,000.- 
000 wage earners (under the Social Se- 
curity Act) are to receive from $15 to 
$20 a week in temporary disability ben- 
efits (which is the estimate) and per- 
haps a lesser amount for permanent dis- 
ability, how many of your policyholders 
would be affected?” He also anticipates 
that the huge and rapidly increasing 
Group A. & H. business would be wiped 
out as would most Industrial A. & H. 
business» And he warned commercial 
A. & H. agents and brokers not to view 
complacently this threat of Federalized 
insurance. 

The biggest danger to the A. & H. 
business, as Mr. Gordon views the situ- 
ation, is that a huge accident and health 
insurance company will be set up by 
the Federal government insuring a mini- 
mum of 35,000,000 persons and the prob- 
ability of expanding this both in number 
oft persons insured and benefits provided. 
He also saw a threat to the entire in- 
surance business in that Federalized dis- 
ability insurance was but an 
wedge to other lines. 

The speaker then explained 
before 


opening 





government now is illogical in view of 
the huge amount of lost time in indus- 
tries and elsewhere due to accidents and 
illness that might be reduced. He felt 
that the proposed two billion dollars 
would be far better devoted to a rehabil- 
itation fund for those rejected for Army 
and Navy service, or for reduction of 
accidents and illnesses in industries 
where our war production program is 
weakened by an average loss equal to 


1,200,000 workers per day due to disa- 
bility. 
Win the War 
This brought Mr. Gordon to his ma- 


jor objection which was that the nation’s 


(Continued on Page 32) 
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C. Norman Green Sounds Keynote of 
A. & H. Week; Sees Unity Prevailing 


On the eve of the national observance 
of Accident & Health Week, March 23- 
28, C. Norman Green of Indianapolis, 
chairman of the program for the Na- 


tional Association of Accident & Health 
Underwriters, declared that the activity 
this year reflects in a greater measure 
than ever before the awareness of com- 
panies, 


agents and A. & H. associa- 





C. NORMAN GREEN 


tions to the enlarged opportunities for 
“spreading the gospel of protecting the 
American home by our line of insur- 
ance.” 

Mr. Green’s message, striking a timely 
note at a time when the nation prepares 
itself for a unified struggle in a great 
war effort, follows in full: 

First Line of Home Defense 

“‘*America’s First Line of Home De- 
fense’ is no misnomer nor is it simply 
a clever advertising slogan for the acci- 
dent and health insurance business. It 
is an expression of an ideal, the full 
implications of which are being realized 


to a greater extent each year, and a 
challenge to each of us to bend every 
effort towards strengthening that ‘First 
Line of Home Defense’ which it is our 
privilege and patriotic duty to maintain. 

“Concrete evidence of our progress in 
the direction of making the ‘First Line 
of Home Defense’ a stronger barrier 
than ever before between the financial 
well-being of the American family, and 
the attacking forces of sickness and ac- 
cident disability, is seen in the growing 
tendency to broaden and clarify policy 
language, eliminate misleading and re- 
strictive policy clauses, apply less tech- 
nical rules in underwriting, reduce can- 
cellations, non-renewals and riders. 

“In the ranks of agents who can aptly 
be called the army whose duty it is to 
strengthen, extend and maintain that 
‘First Line of Home Defense’ there 1s 
now a higher grade of personnel. Agen- 
cy qualification standards have improved. 
The career possibilities of the line have 
attracted a better type of salesmen. Pub- 
lic confidence in the representatives of 
the business is accruing in a greater 
measure as a result. 


Spirit of Unity Prevails 


“Antagonism and destructive competi- 
tion among agents and among compa- 
nies have been replaced by a spirit of 
comradeship and cooperation for the 
good of all. Avenues of research into 
all the ramifications of our business have 
been opened. Bureaus, conferences, com- 
mittees and associations are adding to 
the fund of common knowledge about 
our business—knowledge which is bear- 
ing fruit in the form of a larger and 
more effective service to the public as 
attested by the rapid growth in premium 
volume and number of policyholders. 
Outstanding economists outside our busi- 
ness endorse our line as essential to the 
economic well-being of the American 
home and family. 

“1942 Accident & Health Week will 
focus public attention on the accident 
and health insurance business united as 
never before in its worthv mission of ex- 
tending the benefits of accident and 
health insurance as primary insurance 
for the American home and family.” 





LEBBY TALKS ON A. & H. LINES 





Addresses San Diego Women on Im- 
portance of Disability Coverage; 
Give Statistics 
William E. Lebby, California manager 
for the Massachusetts Indemnity Co., 
and representative of Lloyd’s of London, 
who conducts the only multiple com- 
pany general agency devoted exclusively 
to accident and health insurance in Los 
Angeles, addressed the San Diego In- 
surance Women recently on accident 

and health insurance. 

Saying that A. & H. produces the 
third largest premium income, following 
only compensation and automobile busi- 
ness, Mr. Lebby credited Dr. S. S. Hueb- 
ner, University of Pennsylvania, with 
having conceived the idea that “a human 
life has a definite value which could be 
protected by insurance.” Pointing to 
the necessity for A. & H. insurance, 
Mr. Lebby gave the following statistics: 

“The average person suffers eleven 
days of disability per year, seven days 
of sickness and four days of accidents. 
Out of our entire population 2% to 3% 
are disabled at one time. More than 
400 people out of every 1,000 suffer a 
sickness every year. Each year there 
are in excess of eleven million accidents. 
There are more than 100,000 accidental 
deaths each year, more than 40,000 per- 
manently disabled and 10,500,000 tem- 
porarily disabled. I am informed that 


the city of San Diego has now a popu- 
lation in excess of 300,000. Can you 
visualize a city larger than San Diego 
where every individual is permanently 
disabled? Yet a population that exceeds 
that of the city of San Diego is totally 
and permanently disabled every year. 
“The average family pays $318 per 
vear for medical attention, hospitaliza- 
tion and other care. This exceeds the 
average individual’s income of six weeks. 
The cost of colds in income exceeds 
two billion dollars every year. This 
is eight times as destructive as the cost 
of fire. Every minute of the day sixty- 
eight people are disabled, seventeen by 
accidents and fifty-one by sickness. It 
is said that 28% of the loans made by 
banks pay for hospital and doctor bills.” 


Malcolm Gee Heads New 
Sacramento A. & H. Ass’n 


The newly organized Sacramento As- 
sociation of A. & H. Underwriters held 
its second meeting March 9, elected of- 
ficers and adopted a constitution and 
by-laws. President of the organization 
is Malcolm Gee, Aetna Casualty & Sure- 
ty manager at Sacramento; vice-presi- 
dent, E. E. Noyes, Travelers manager; 
treasurer, E. W. Amos, A. & H. super- 
intendent, California- Western States 
Life, and secretary, Arthur Luddy, man- 
ager, same company. Committees will 
be appointed at the next meeting, April 





A. & H. Business Prepares for National Week—March 23-28 


Call to Arms Issued by 
Donley to A. & H. Men 


SPEAKS AT OKLAHOMA CITY 





Says Government’s Accident Reduction 
Activity Should Be Stimulus 
to Business 





David W. Donley, superintendent of 
production for the accident and health 
department of the General Accident 
Fire & Life Assurance Corp., delivered 
an address on A Call to Arms before 
the Accident & Health Association of 
Oklahoma City, March 16. 

He said the Government of the United 
States is going to great lengths to re- 
duce accidents, preserve health and make 
earned income continuous. “This activ- 
ity in itself, on the part of the Govern- 
ment,” he added, “is not an infringe- 
ment but should be a stimulus to our 
business.” 

While the war has made people of 
America more disability conscious than 
ever, he said, “we must fight for posi- 
tion and persuade a wider sphere of 
prospects to want accident and health 
insurance and the services that go with 
it.” 

Foundation of Security 


Saying that 70% of the heads of fami- 
lies in the country are without adequate 
income protection against accident and 
illness disabilities, Mr. Donley called A. 
& H. insurance the very foundation of 
all other plans of security for the Amer- 
ican family and continued: 

“Notwithstanding the fact that busi- 
ness is secured only in the presence of 
prospects in a definite sales effort, an 
authority tells us that in case of the 
average salesman, only about one hour 
a day or 12%% of an eight-hour day, 
is actually spent in the presence of 
prospects. What happens to the 87144% 
of this potential producer’s time? 

“We talk about preparation and all- 
out production in order to accomplish 
great things. We see great groups of 
men, capable in almost every instance, 
of earning $15,000 a year or more using 
their major asset only to a 12%% ca- 
pacity. Are we spending too much time 
picking fly specks out of the ink bottle? 

“Why” Is Pass Key 

“There are very few lazy men in the 
insurance business, but it is packed with 
124%% users of time. We all have our 
own problems in life and in business. 
‘Why’ is the pass key that opens all 
doors and gets us inside ourselves and 
inside our problems. Let us be honest 
with ourselves and set up our own in- 
dividual lists of ‘Whys’ and face them 
now—today, for a twelve month profit. 
Let’s make a two column list, and at 
the top‘of the first column make the 
heading—‘Why’ and then let us indicate 
the answer. 

“Why don’t I get in enough soliciting 
time? Why don’t I have enough pros- 
pects? Why don’t I close more busi- 
ness? Why don’t I make more money ? 
An honest job with ourselves represents 
a profitable job. 

“Someone has said — that even the 
great Atlantic Ocean is powerless to 
sink a small boat unless the water gets 
inside. Mental attitude is so much more 
important and vital than mental capac- 
ity. People do not lack strength so 
much as they lack will. A mind is only 
young, alive and breathing if it is agile 
enough to examine new thoughts and 
new methods without prejudice, and 
adapt modernized methods to the neces- 
sities of a changing world. 

Calls for Unity 

“This great America in which we live, 
in this, its most critical hour, calls for 
unity and sacrifice. In our business we 
have the goods. Let us not hold cheap- 
ly the things those in other lands hold 
precious. We can acknowledge our debt 
to those who have fought before by 
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TRAVELERS PROMOTIONS 





Carl H. Bolen Wins Worcester Man: 
agership for Life, Accident, Group 
Lines; R. T. McCoy Louisville Mgr. 
The appointment of two new managers 

‘s announced by the Travelers this week. 

Carl H. Bolen, assistant manager of the 

life, accident and Group departments 


of the company’s Empire State branch | 


in New York City, has been promoted 
to the managership of those depart 
ments in the Worcester office, while Roy 
T. McCoy, assistant life 
Louisville, has been raised to the rank 
of manager there. 


Mr. Bolen came to the Travelers on | 


May 18, 1931, as a field assistant in the 


branch office then maintained at Fifth | 


Avenue and Twenty-third Street, New 
York. He was promoted to the assistant 
managership at the Empire State branch 
in April, 1938. A native of Powys, Pa, 
Mr. Bolen has been located in New York 
City since the start of his business career 
in 1921. 


ing house of Roosevelt & Son. 

Roy T. McCoy, a former teacher who 
entered the World War as a private an 
came out as a first lieutenant, joined the 
Travelers organization as a field assist- 
ant at Dayton in July, 1922. He was 
made assistant manager at Wheeling in 
1926, and was transferred in that capacity 
to Louisville in July, 1933. 


BECKHAM TO LOS ANGELES 

Robert P. Beckham, Jr., hasbeen 
transferred from the New York City 
office of the Aetna Casualty & Surety 
to the Los Angeles branch office, whert 
he has become a special agent. He 
a graduate of Stanford University. and 
of the Aetna’s home office training 
school. 








holding their work intact, completing !! 
as we can and passing it undepreciated 
to those who shall come after. 

“We shall begin to win this war whet 
we quit crying the moment we at 
socked. We will begin to win big things 
in this business when we cease alibiing 
and—get in there and really pitch.” 





manager at | 


He was previously with the | 
Connecticut Mutual Life and the bank- | 
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Dalrymple Says 1942 Sales Congress 


Should Teach Tomorrow’s Methods 


Clyde E. Dalrymple, Preferred Acci- 
dent, Milwaukee, president of the Na- 
tional Association of Accident & Health 
Underwriters, was featured speaker at 
the banquet held following the sales 
congress of the Pittsburgh Association 
of Accident & Health Underwriters, 
March 18. 

Charles H. Bokman, New Amsterdam 
Casualty, general chairman of the sales 
congress presided as toastmaster and 
introduced Mr. Dalrymple who spoke on 
Your Neighbors. He was to follow the 
same theme in his talk before the Cleve- 
land Association of A. & H. Under- 
writers today. 

Mr. Dalrymple began with the pre- 





ent & Health Sales Congress 


A. & H. Leaders Give 
Prestige to Meeting 


ROSS F. ROBERTS PRESIDES 


Keynoter Was W. B. Cornett; Dyer 
Boosts A. & H. Educational Pro- 
gram; Other Program Highspots 








The Pittsburgh Association of Acci- 
dent & Health Underwriters put on a 
sales congress show March 18 at Wil- 
liam Penn Hotel which brought to this 
city the top-notch leaders in the acci- 
dent and health fraternity. The list of 
speakers included National President 
Clyde E. Dalrymple, Preferred Accident 
in Milwaukee, whose banquet address is 
highspotted in another column; George 
L. Dyer, National’s first vice-president, 
Columbian National Life in St. Louis, 
who featured Modern Sales Ideas for 
Greater Profit; and W. B. Cornett, Loyal 
Protective at Columbus, who is member- 
ship chairman of the National Associa- 
tion and one of its most active past 
presidents. 


General Chairman 
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thousands, of prospects who need and 
can buy the protection we have to offer. 
We are not troubled in getting priority 
orders or worried about how we can 
make delivery on our sales. The only 
limit of our opportunity is our ability 
to intelligently sell our coverage and our 
willingness to work.” 


A. & H. Sales Association 


The National Association, Mr. Dal- 
rmyple said, is known as the sales asso- 
ciation of accident and health insurance 
and as such, one of its principal objec- 
tives is education. He urged the Pitts- 
burgh association immediately to em- 
bark upon an educational program. 

“The emergency is adding another 
qualification for all men and women in 
accident and health and that is the in- 
dividual’s ability to change and step up 
his business pace,” he said. “Any such 
inability will leave the unfit to drift and 
drop by the wayside. Business today, in 
its faster tempo, cannot and will not wait 
lor the unqualified. 

“Our business is in a constant state 
of learning and our school goes on 
continuously with no vacation periods. 


them to wait for some other source to 
afford them accident and health. There 
is no other medium that can approach 
our effectiveness and promptness or re- 
imbursement. 

“But we must seriously recognize that 
if we do not do our job as we know 
it should be done, possibly someone else 
will do it for us. It is no idle prattle 
to say that you have a grand and glori- 
ous opportunity. You will be glad to 
have a part in this Accident & Health 
Week and to play ‘your part in it.” 


in developing it Mr. Cornett said: 
The Will to Win 

“Tf the man in the A. & H. business 
has what it takes—the will to win—there 
will never be a dull moment, never rou- 
tine, but rather always the unexpected— 
disappointments, yes, and also victories. 
It is far more thrilling than sports for 
every sale contains the thrill of winning! 

“Unfortunately, A. & H. is full of so- 
called agents who really are not qualified 
for the work. That does not mean a 
man just must be a ‘born salesman’; 






















at your service 


This year Accident and Health Insurance Week is 
going all-out for Uncle Sam and the American wage 
earners . . 
AMERICA’S FIRST LINE OF HOME DEFENSE 


- @ tremendous campaign to high-light 


which makes the exceptional man; he 
must have the power to attract others 
—personal magnetism, some call it—and 
be the sort of fellow we refer to as a 
‘square shooter.’ 

“Given these qualities, any man willing 
to apply himself to the extent any worth- 
while success demands, can be assured 
of climbing high on this ladder of A. & 
H. salesmanship. 

Service to Mankind 

“Too many men in A. & H. today are 
apologizing. They say ‘insurance busi- 
ness’ when what they mean is sickness 
and accident, peace of mind, income pro- 
tection. Profession is defined as ‘an oc- 
cupation, the purpose of which is service 
to mankind.’ Real salesmanship is a 
service rendered with mutual profit, just 
as the profession of medicine has grown 
from the ‘blood letter’ of the Middle 
Ages, to the trained physician and sur- 
geon of today. Selling has graduated 
from the trader and peddler era, in which 
every man was out for himself, to a 
service where both buyer and seller as 
well as society as a whole, profit. Again 
I repeat, it is a career which gives way 
to none other when it comes to serving 





ice, whert humanity. 





Success in accident and health will come Take advantage of this year's 
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study and application until we reach the 
highest goal of possible performance. We 
will qualify to do our business of acci- 


dent and health with tomorrow’s 
methods, Is tomorrow too soon to 
Start ? 


Outstanding A. & H. Week Program 


cts ie . 
grach and everyone of us has a vital 
Tole to play in the life of our associa- 
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This advertisement donated to Accident & Health Week by 
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salesman or company that his organiza- 
tion is opposed to any practice reflecting 
unfavorably on our business.” 

Mr. Cornett then discussed prospect- 
ing from a practical viewpoint and de- 
clared that there is no excuse for the 
complaint about not finding prospects. 
The question will never be answered, 


(Continued on Page 38) 
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Monopolistic Fund Bill 
Of Concern in N. J. 


E. C. GRAFF GIVES REPORT ON IT 
Casualty a a Ass'n Also Told 
That Compromise Is Hoped for in 
Hospital Room Rate Increase 





Legislative matters held the attention 
of the Casualty Underwriters Associa- 
tion of New Jersey at its March lunch- 
eon meeting. John Nolan, Aetna Cas- 
ualty & Surety, who is president of the 
club, introduced as a special guest Fred 
Wendt, president of the Claim Men's 
Association. He then called upon E. C. 
Graff, General Accident, who is legisla- 
tive chairman. Of chief interest in his 
report was Senate Bill No. 68, intro- 
duced by O. R. Wilensky of Passaic, 
which calls for a monopolistic state com- 
pensation fund to replace the present 
system. Mr. Graff said the bill was sup- 
ported by the State Federation of Labor 
but did not think it would pass as vari- 
ous influential groups are opposed to it. 
Sesides, New Jersey now has one of the 
most efficiently administered compensa- 
tion acts in the country. 

Among other features Senate 68 would 
create jobs for an army of state bureau 
officials and employes; would greatly 
increase the duration, amounts and bases 
of benefits to be paid for accidental in- 
jury or death of employes; permit in- 
jured employe to select his own doctor; 
require special licenses and county med- 
ical society approval for all physicians 
or surgeons engaging in industrial acci- 
dent treatment. The bill also provides 
double compensation liability (for the 
employer) for accidents resulting in in- 
dustrial injury where the employer, after 
notice, failed to place proper safeguards 
around machinery. All medical, hospital 
and surgical allowances and costs would 
be increased. 

Discussing the N. J. Hospital Asso- 
ciation’s increase in room rate from 
$4.50 to $6 a day for compensation pa- 
tients, Mr. Graff said this situation had 
been aired at Labor Commissioner Too- 
hev’s office with Charles Deckelman, 
Travelers, as spokesman for the com- 
panies. Point was made that if the hos- 
pital room rate is advanced to $6 it will 
give New Jersey the highest rate in the 
country—even higher than individuals 
pay—and thus discrimination. It was 
suggested that Commissioner Toohey 
get interested parties together; perhaps 
a compromise may result. 

President Nolan designated Clinton 
Templeman, Royal Indemnity, to get a 
speaker for the April meeting at which 
outing plans will be discussed. Colum- 
bia Casualty Co. was approved for mem- 
bership. 





BROOKLYN BRANCH HONORED 





American Surety Office Winner in 
Inter-branch Auto Production Con- 
test; Dined by Company 
Staff of the Brooklyn branch of the 
American Surety, who won an inter- 
branch automobile production contest of 
the American Surety and New York 
Casualty by surpassing all other New 
York State branches in percentage of 
increase of business written between 
October, 1941 and January, 1942, com- 
pared with 1940, were honored at a 
banquet held at Hotel St. George, 

March 17. 

A. F, Lafrentz, president of American 
Surety, and W. E. McKell, vice-presi- 
dent, were the chief speakers, while W. 


M Jr., first vice-president, 
istmaster. H. P. Dunham, 
and others from the 

were present. 


The Brooklyn branch, headed by Ed- 
ward D. Sadler, showed a large gain in 
business. 


ACTUARIAL MEETING MAY 15 
Spring meeting of the Casualty Actu- 
arial Society will be held Friday, May 
15, at Hotel Biltmore, New York. 


Don’t Talk Too Much 


Employers’ in Editorial Warns Against 
Idle Gossip About War Plans; Might 
Result in Sabotage, Loss of Life 

Lead editorial in the March issue of 
Employers’ Pioneer, house organ of the 
Employers’ Group, on “Don’t Talk Too 
Much” should strike a responsive chord 
in these wartime days. It is a'med at 
preventing the spread of information 
through word-of-mouth on defense plant 
activities, movements of our armed 
forces, and civilian defense plans which, 
if divulged to the enemy, might result 
in sabotage, loss of life, or even in the 
loss of a naval or land battle. 

The timely point is therefore made by 
Editor Arthur D. Grose to “keep mum, 
chum” about our war production. Fol- 
lowing suggestion is also made: 

“If you are active as a producer of 
insurance business, you are bound to 
learn a great many things about plants 
which are working on orders designed 
to make America the world’s best and 
biggest arsenal. If you are active in 
civilian defense, as you should be, you 
will pick up other miscellaneous infor- 
mation which, if the wrong person heard 
it, might result in sabotage, or even in 
f life, in the loss of a naval or 
land battle. 

“Gossip and idle talk never did much 
good in the world. Right now it does 
harm. It can kill!” 


loss ot 








Deadlock in Congress Over 
Defense Workers’ Benefits 


Both the House and Senate were 
deadlocked this week over the question 
of whether air raid wardens, fire watch- 
ers, auxiliary policemen and firemen and 
other volunteer civilian defense workers 
should receive Federal compensation 
benefits in the event of injury in line 
of duty. This provision was contained 
in the Second War Powers bill, passed 
by the U. S. Senate, but thrown out of 
the bill by the House. Unless or until, 
the Senate yields or reaches a compro- 
mise on the issue, the Second War 
Powers bill, containing many essential 
war authorizations, will be withheld 
from final enactment. 
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Bill for O. D. Study in Va. 
Approved by Legislature 


A resolution offered in the Virginia 
legislature calling for appointment of a 
commission to make a comprehensive 
study of the question of occupational 
diseases as applicable to the workmen’s 
compensation act has been passed by 
the legislature. 
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YOU NEVER KNOW 
WHO'S LISTENING 


T is the duty of every insurance man and woman, as it 

is the duty of every American, to be particularly care- 
ful what he says and where he says it. The insurance 
business is so closely interwoven with manufacturers of 
essential army and navy supplies, that it is natural those 
in the insurance business frequently know in advance of 
new plants, additional employees, vital machinery about 
to be installed, and similar information. Engineers, in- 
spectors and claim men have intimate knowledge of men 
and machinery in many a plant which is a cog in the 
wheel of the machinery which is making America the 
Arsenal of Democracy. Don’t tell all you know. Don’t 
repeat any information about any risk in any public place. 
Don’t give the enemy the tip-off. You never know who's 
listening. Your best friend may be the sort of a person 
who likes to show off his knowledge, acquired from you, 
by saying, ‘“Why an insurance man told me just the other 


re 


Get the proper information to the proper au- 


thorities as promptly as possible. But make absolutely sure 
it gets nowhere else. Such warnings have appeared before 
and will appear agfn. They should be repeated again 


and again and again. 


You Never Know Who's Listening 





THE EMPLOYERS’ 


GROUP 


110 Milk St., Boston, Mass. 
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PEERLESS CASUALTY CO, 


Keene, New Hampshire 
ESTABLISHED 190: 
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CASUALTY REINSURANCE 


EXCESS COVERS 


FIDELITY AND SURETY BONDS 
tr 


Reinsurance Headquarters 
116 JOHN STREET 
NEW YORK 





H. R. Gordon 


(Continued from Page 29) 


No. 1 job today is to win the war and 
“if we are going to increase our 
payroll taxes—on the theory that it will 
act as a barrier to inflation—the money 
should be spent for the cost of the war 
and not to experiment with a theory in- 
volving non-war expenditures.” 
Finally, and in support of the Amer- 
ican Way of Life, Mr. Gordon declared: 


“Voluntary insurance—voluntary accident and 
sickness insurance—has aided our people to be 
strong and self-reliant and only a strong and 
self-reliant people can wage a successful war, 
We can and are adjusting our own business to 
the cconomic changes taking place daily—we can 
improve its service—we can broaden its scope— 
but the principles behind it cannot be 
changed without destroying the moral fiber and 
character of our people. 

“So, let us be on the alert against any idea 
or suggestion to substitute an unknown and 
costly for principles and_ practices 
that have made our country what it is and have 
created the most successful way of living any- 
where on earth.” 


bas'c 


experiment 


In the short business meeting which 
preceded Mr. Gordon’s talk the New 
York club heard from E. E: Bradley, 
Globe Indemnity, who outlined A. & H. 
Week plans, and from Harold M. 
George, U. S. F. & G-, who chairmanned 
the sales breakfast. President Demsey 
named Charles McLaughlin, U. S. Cas- 
ualty, as chairman of a new committee 
to contact “our members in the service.” 
The club will participate in the Friends 
of Beekman Street Hospital drive. Pres- 
ident Demsey called attention to the 
publicity chairmanship of Julius Ullman, 
W L. Perrin & Son, and said the club 
directory was being prepared by him. 
In the spotlight were James R. Garrett, 
National Casualty, and Wesley L. Ham- 
mer, Loyalty Group, for the construc- 
tive work they are doing along legisla- 
tive lines. 





G. R. Williams Takes Agency 
Post with Des Moines Co. 


George R. Williams has been ap- 
nointed superintendent of agents of the 
Inter-State Business Men’s Accident Co. 
of Des Moines. He was previously with 
the Dewey R. Mason agency of the 
Aetna Life at Syracuse, N. Y., and rated 
one of the most capable trainers of ac- 
cident salesmen in that territory. In his 
new post Mr. Williams will be respon- 
sible for production in twenty-two 
states. 





C. B. WYCKOFF’S NEW POST 

Clifford B. Wyckoff has recently re- 
signed from Central Surety’s Eastern 
Department to join the American Cas- 
ualty in its Newark branch office. He 
is special representative on bonding lines 
and will divide his time between_ the 
Newark and Philadelphia branch offices. 
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The casualty-surety premium writings 
in the State of New Jersey last year of 
146 stock and mutual carriers is more 
than $10,000,000 ahead of the 1940 pro- 
duction. The total was $68,991,595, which 
compares with $58,505,447 the year pre- 
vious. This sizeable increase reflects the 
upward trend in general business con- 
ditions throughout the state, stimulated 
considerably by national defense activi- 
ties, Net losses paid by these compa- 
nies last year totaled $28,274,239, which 
compares with 1940 net losses of $24,- 
235,676. Official results, line by line, of 
the various carriers as reported to the 
New Jersey Department of Banking and 
Insurance, are given on this and follow- 
ing pages. 

21 Companies in Million Dollar Class 


Among the leaders in production, the 
New Jersey Manufacturers Casualty has 
maintained its lead of 1940 by producing 
more than $5,000,000 in workmen’s com- 
pensation and liability business. Trav- 
elers Companies ranked second with $4,- 
378,697, a sizeable gain over its 1940 
writings. Liberty Mutual continues to 
hold third place with $3,542,447 in net 
volume, also materially ahead of its pre- 
vious year’s total. Aetna Affiliated Com- 
panies with $2,611,042, Hartford Accident 
with $2,388,633, and American Mutual 
Liability with $2,241,760 are the others 
in the $2,000,000 class. List of the first 
twenty-one companies in volume rank- 
ing follows: 


New Jersey Manufacturers Cas......$ 5,522,484 


Travelers Companies: «<...<cceccsvss 4,378,697 
minerty MMEP co cbc dio cedeences 3,542,447 
Aetna Affiliated Companies.......... 2,611,042 
Hartford Accident & Indemn'ty..... 2,388,633 
American Mutual Liability.......... 2,241,760 
Batenty Gr Casualty 2c ec ctes decee's 1,864,301 
merOpoltaty Bite. ciccccss oa cca oeses 1,851,604 
Lumbermans Mutual Casualty....... 1,658,819 
Gen. woe. Bite © Likes ss cease acess 1,603,435 
United States F. & Gu. cic cc cacciens 1,578,567 
CNEr NCEHINIEY cic ocacsseusceet 1,483,215 
Indemnity of North America........ 1,402,246 
Commercial Casualty ..........0.- 1,323,431 
Employers’ Liability .............0. 1,298,865 
Bankers Indemnity ................ 1,280,631 
Maryland Casualty .............--. 1,139,267 
New Amsterdam Casualty........... 1,012,491 
Continental Casualty ............+. 1,004,860 
Zurich Gen. Acc. & Ltabihity... 6.06006 962,334 
American Automobile .............. 956,398 


Accident & Casualty 


Net Net Losses 

’ Premiums Paid 
TOTEM ms chose ceed at Ws We $1,369 $174 
USE ieee ectiier ste! 171 307 
Auto Liability .......... 108,206 37,189 
Liability Other than Auto 15,044 13,172 
Vorkmen’s Comp. ...... 51,138 29,763 
MEMO io Ra td BOO, hoe Ee 
RE PE eee ee UK a eg 
Ee Glass... dese nscecs 3,440 1,833 
Burglary and Theft...... 3,863 617 
Auto Property Damage... 28,962 16,300 
Auto Collision .......... 197 231 
Other Prop. Dam, & Coll 792 23 
PROP EAE Ses os' occas yee $214,574 $99,609 

Aetna Casualty & Surety 

Net Net Losses 

. Premiums Paid 
fo a ed ee eee SE029. wccsuves 
Pitta: Ay Ge icc. was cassloaes. 1,191 
—. TEADWAY sox coven ss 531,151 215,337 
ability Other than Auto 199,335 55,890 
Norkmen’s Comp. ...... 819,916 380,250 
111 a et aaa 110,022 29°772 

EERIE enr nee 92,438 yy peek 

winter Glass ............. 18,390 5608 
Burglary and Theft...... 81.617 14/321 

Steam Boiler ........... 703 : 
Machinery 2... 100700000) whe °° hon 74 
Auto Prop. Damage...... 143,665 71,902 





Total Net Losses Paid $28,274,239 





























Auto Collision. ....::0«60. 190 —114 
Other Prop. Damage..... 17,255 1,178 
SPUN edo cde wcteanu ee 22,332 2,689 
TORAES.<: Sec ccdacs 2,040,619 $799,919 
Aetna Life 
Net Net Losses 
Premiums Paid 
PROC 5. on cee careecene $193,371 $71,664 
ON | errr err 374,553 250,179 
Non-Can. A. & H....... 2,286 16,656 
Auto Liability ..0ccccecs 15 250 
Liability Other than Auto 116 5,473 
Workmen's Comp. ...... 82 35,825 
OPE Ee oo 6 s.400 eles $570,423 $380,047 
Allstate 
Net Net Losses 
Premiums Paid 
Auto Liability 2.6... $345,251 $88,116 
Auto Prop, Damage...... 87,187 34,992 
pi f'n eee $432,438 $123,108 
American Automobile 
Net Net Losses 
Premiums Paid 
Auto Liahility «cc scess $758,261 $278,945 
wiability Other than Auto Gee © gonwacne 
\Workmen’s Comp. ...... CO, SP oe 
Auto Prop. Damage...... 195,894 91,428 
Auto Collision ..ccccccss Cs Oe Ome 
Other Prop, Dam, & Coll. Cn cusueies 
FORALL os cicececenc $956,398 $370,373 
American Casualty 
Net Net Losses 
Premiums aid 
Accident & Health....... $17,604 $7,277 
Aamo LAGiGty 6 ccccicccs 299,281 147,626 
Liability Other than Auto 63,416 16,465 
Workmen’s Comp. ...... 241,656 84,175 
en Se er ee A. eeaewkca 
RIMEEEE cc acnuss cence osess Ree. sateneaa 
Pate GAR vc cccccccneds 13,865 4,094 
Burglary & Theft........ 13,463 1,587 
Auto Prop. Damage...... 88,859 50,368 
Banc Comision, .<6cc<ss0% 2,816 1,165 
Other Prop. Dam, & Coll. 2,020 262 
ORE MES evececugnnas $744,236 $313,019 
American Credit Indemnity 
Net Net Losses 
Premiums Paid 
Credits si seaceccusecencs $64,543 $8,572 
TOPALS. « ccccsxcces $64,543 $8,572 
American Employers’ 
Net Net Losses 
Premiums Paid 
Dt | a ee aE ee $3,133 $240 
MGR Sveckececeucscws 451 838 
Anto Liahility ....¢<c0ss- 171,178 77,285 
Liability Other than Auto 36,568 3,561 
Workmen’s Comp. ...... 119,705 35,788 
PRICMEN Ss icawovecawewies 8,965 610 
SHINEOW vcs neta owaew bd weed 8,249 3,146 
Piste Giese awecceeeweus 5,618 1,212 
Burglary & Theft....... 10,706 880 
Stéanms Boiler ..ccccsessa 1,701 356 
MRGGIGMEIN ec cscemvedccsce OF, sceaeeus 
Auto Prop. Damage..... 48,505 22,741 
Aato Colhsion. .. 6. <.05. 978 525 
Other Prop. Dam. & Coll. 183 689 
TOVEAES: cocenunoues $416,025 $147,871 
American Fidelity & Casualty 
Net Net Losses 
Premiums Paid 
Auta LIQ Si ciscee se $239,167 $166,766 
Auto Prop, Damage...... 55,798 33,516 
TOFALS iss cccuncecs $294,965 $200,282 
American Guarantee & Liability 
Net Net Losses 
Premiums Paid 
Auto LiatiBty 250s cscevs ST oe ere: 
Liability Other than Auto Ch ee ee 
Workmen’s Comp, ....... Gan técceuns 
oD SORE eee 8,125 $253 
Paeee SHON ov eaves wenas Oe - dawewans 
Burglary and Theft...... am . gtvenken 
Steam. TOUee .6.0 cee sccces 3,154 575 
MEGGNINESY! cccate se ctens 1,430 125 
Auto. Prop. Damage..... On -iucecuas 
Other Prop. Dam, & Coll. MP - cecusees 
TOTPALSwiiccccvccces $14,251 $953 


American Indemnity 
Net Net Losses 


Premiums Paid 

Auto  Vighiity si cccssccs $130,512 $33,254 
Liability Other than Auto 15,862 800 
> a” rer 2,555 837 
Surglary and Theft...... 2,913 174 
Auto Prop. Damage...... 42,332 15,321 
Other Prop. Dam. & Coll. RAG katona 
DEIOCOMONGUGE. a iw ccwede snateeus 2 

PERE ARS 6d Secews $194,290 $50,388 





. 


’ 


American Motorist 


Net Net Losses 
Premiums Paid 
ROE co ccacsaavvacceccin $7,655 $560 
PE bo teuddccoretsensen 912 521 
Avto. Liahtity ...<<6 62s. 141,354 79,280 
Liability Other than Auto 13,026 1,345 
Workmen’s Comp. ...... 239,529 114,398 
WEED ccanovcedacceoes SET) Wu wvivdadcs 
Es nin aneveraccanes BGS, ecduauxe 
lg et ee eee S 23 298 
Burglary and Theft...... 6,323 308 
Steams BOGGr occ cccescces SAO « saasncen 
Auto Prop. Damage...... 39,809 17,876 
Auto Collision .....<.... 1,265 2,314 
Other Prop. Dam. & Coll. 1,716 13 
"FORRAES cis ties $454,202 $216,913 
American Mutual Liability 
Net Net Losses 
Premiums Paid 

fn | AE ee ee $9,375 $246 
Auto Liahiitty ..<< 6 << sec 263,009 114,263 
Liability Other than Auto 115,706 23,682 
Workmen’s Comp. ...... 1,746,709 929,841 
Piite: Ges ccccensacce’ 795 531 
Surglary and Theft...... 3,383 2,265 
Auto Prop. Damage...... 76,128 45,739 
Auto Collision .......... 4,619 1,102 
Other Prop. Dam. & Coll. 22,036 2,120 





TORE AR ce ucacusaccss $2,241,760 


American Policyholders’ 


Net Losses 
Paid 





$46,816 


Net Losses 
i 





Net 
Premiums 

PORE) occ aa ane anneal es $7 
Aa RAMS oa kev iccte 79,908 
Cher Rasmenty ..56...2-. 2,112 
Workmen’s Comp. ...... 7,782 
Auto. Prop. Damage..... 23,219 
Auto Collision <..ccccees 638 
Other Prop. Dam. & Coll. 477 
FORE AEs ce2sanends $114,210 
American Re-Insurance 

Net 
Premiums 
FOUIGEEE. esas kan insecces 255 
DON sac cwedite Cassese 10 
Auto Liability .......... 162,177 
Other Liability ......... 39,707 
Workmen’s Comp. ....... 54,442 
WED” “onididerevenccas 25,670 
SOROON re ec ciwhedsekeeurs 66,610 
Cy OR OS ee 26 
PR ere 5,379 
Steam Beet .oscccccnes 220 
Engine and Mach........ 3 
Auto, Prop. Damage..... 1,768 
Auto Collision ..cencscs. 31 
Other Prop. Dam. & Coll. 2,038 
Water Damage ......... 2 
pic y | A. See $358,338 

American Surety 

Net 
Premiums 
RCEMORE oc ca gitcctuwcence $43: 
Awto Liability. ......:-.. 86,588 
Other Liakiity .......2%. 34,579 
Workmen’s Comp. ...... 69,211 
MEE o cxenndecannaei 217,513 
De eee 127,803 
ee CAO eins temecess 7,864 
UN NIEEIR ec era dc dera's we oace 2 21,073 
Auto. Prop. Damage..... 24,268 
Auto Collision ..<....<+. 1,294 
Other Prop. Dam. & Coll. 2,445 
FOVPAUS Jc écsuesseus $593,071 

Arex Indemnity 

Net 
Premiums 
Auto Liability ......6<:. $1,737 
Other Liability «.......+. 3,384 
Workmen’s Comp. ...... 8,654 
ere 244 
MNEMES - cvcdacacwencuns 673 
Auto. Prop. Damage..... 448 
Other Prop. Dam. & Coll. 92 
FORE MRey sos 6ccsiwese $15,232 
Associated Indemnity 

Net 
Premiums 
ge, a $74,173 
Other Liability ......... 19,075 
Workmen's Comp. ...... 145,237 
SES eccahetedeceecen 10 
Pe AU cian eSucs 2c R82 
ee RES POE EEOC : 962 
Auto.” Prop. Damage..... 23,911 
Auto Collision .......... 3,686 
MiaceHameous. <5 oc éccsccs 359 
TONE AR sc boc es cen $268,295 


$117,137 


Net Losses 
Paid 





$117,023 


Net Losses 
Paid 





Paid 


$86,782 


| Ciasualty- Surety Writings In New J ersey 
Soared to $68,991,595 in 1941] 


Volume of 146 Companies More Than Ten Million Ahead of 1940 Figures; 
21 Carriers in Million Dollar Class 


Atlantic Casualty 


























Net Net Losses 
Premiums Paid 
Auto Liability ...... $123,808 $38,086 
Auto. Prop, Damage..... 36,858 7,458 
VOR REA csensccds $160,666 $45,544 
Baker’s Mutual 
Net Net Losses 
Premiums Paid 
Other Lisheity 5c .c<25 32,388 $4,988 
Workmen’s Comp. ...... 134,322 55,702 
PENG GING. wi cc kcstcecdas 2,113 895 
TOT AR Pies ead cccsus $168,823 $61,585 
Bankers Indemnity 
Net Net Losses 
Premiums Paid 
PORE. ca dvudickaamkes $14,015 $2,921 
BGG” cece atensaecees 2,504 1,537 
Aamo Liehility ....cecces 365,948 121,206 
Other Liability ......... 225,965 58,560 
Workmen’s Comp. ...... 491,781 227,949 
ee ore 36 —10 
WUE in cccectvactvacneve wheawens —373 
PERe GIROR Sic cccesceee 19,497 7,337 
DONOR on ckeweeececuaws 38,024 12,430 
Auto. Prop. Damage..... 111,259 60,204 
RO CO cin 5 5005 5,658 2.927 
Other Prop. Dam. & Coll. 5,950 799 
TOR MES s och cided $1,280,631 $495,487 
Benefit Association of Railway Employees 
Net Net Losses 
Premiums Paid 
Accident & Health....... $78,644 $35,283 
FOEAE Sesisiecnccas $78,644 $35,283 
Car & General 
Net Net Losses 
Premiums Paid 
Pt ee ne Soe (oo 2S are 
ye ee) eee 239,339 $82,013 
Other Liability ......... 26,432 7,541 
Workmen’s Comp, ....... 101,470 47,003 
WUNINE adideacasecdnenas yey ere 
WE Cc usccdwucanacasds Dear > -aeaeauus 
POR CM ou dcceacenkes 2,448 1,825 
RP err er re 4,879 941 
Auto, Prop. Damage..... 72,827 36,398 
Auto Collision .......... 1,367 375 
Other Prop. Dam. & Coll. 1,105 418 
py. | A. Sa eee $450,610 $176,514 
Central Surety and Ins. Corp. 
Net Net Losses 
Premiums Paid 
eee Saecaas asinine $302 $43 
PRE © aici cda4 Seeks aces Se. ‘acuisgnterns 
Att LiGe si cccsicca 228,552 76,830 
Other Liability ......... 20,997 4,727 
Workmen’s Comp. ....... 32,582 14,407 
PMNS c keaddss caecanes 2,632 1,597 
A na ae 3,088 631 
PINGG GME vacicccencuce 7,811 3,982 
NN oo oss cairns 4,240 573 
Auto, Prop. Damage.... 56,228 23,962 
Auto Collision .......... yi Wome ee eee 
Other Prop. Dam. & Coll. 255 70 
(iy. sk ee $356,844 $126,828 
Century Indemnity 
Net Net Losses 
Premiums Paid 
ROCHE 2s. 3). «Souda na wes $11,113 $2,356 
RR onic etcadeedecwed 28,036 15,599 
AGO Liste oa. ccccees 231,565 113,782 
Other Liability ......... 91,713 42,052 
Workmen’s Comp. ...... 226,755 139,661 
MEN Soa c ata odes aeeuawe 21,953 5,320 
SE Sha dudeetessaaewac 37,498 —-1,491 
Pe CM oda win ad aot 12,192 5,531 
EN ion a ceaeawes eos 25,294 8,243 
Auto. Prop. Damage..... 69,218 52,972 
Arto Collision .......... 1,336 2,683 
Other Prop. Dam. & Coll. 5,023 6,836 
yi) 7. 3. ee $761,696 $393,544 
Citizens Casualty 
Net Net Losses 
Premiums Paid 
Auto Liability: <...2...... $129,261 $69,548 
Auto. Prop. Damage..... 33,256 15,894 
Filo |<. Sie $162,517 $85,442 
Columbia Casualty 
Net Net Losses 
Premiums Paid 
Accident En Oe eee $4,047 $1,148 
Health ..... See perry 653 240 
Auto Liability ........ 0,184 $1,300 
Other Liability ........ 9,793 3,383 
Workmen’s Comp. ...... 44.951 18,484 
BOE aicedaticvonwaamad 7,156 612 
TRONM uh sea cabdddeeucees 5,548 431 
PRG och ceceeseu<s 1,249 292 
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° 
ag asualty-Surety Fi 
Stez ‘ Lag tc li aay 
ea Bale a ne igures fo 
yn oe Mack 16 sag agree ae Employers Mut. Liab aa 7 2 
peexae oe e amage..... Soap 197 - Liab, — 
Oth : . ollision ihnae sh 818 2.496 Net Net Loss 
er Prop. Dam. & Coir a eae ee eee Deans . ee 
venues Sr aa ea ed Liability el ars $30,010 35,18 
FPabses Conv iaseace $128,504 ¢ Pl: men s Comp. peas 12,704 8524 E . ! 
umbi . a 31,902 ie aithag. kk 371,472 Rete stablishe 
Columbian National Life F Burglary i senreeven yee 4 452 84,089 c d 1923 
Net Net Los Auto. Prop. Damage..... ae 7 
Accident Premiums — et Losses Auto Collision me es 9,733 *'s 022 onfer Tel.: Mltchell —, 
~ =~ allel htata Paid ‘cee Pam te, eo vA 3,833 = ell 2.096 : 
: one 90,U. ec " a rm me > 
seduhaciammaaa $6,031 $556 rop. Dain, & Coil, 44628 R63 with us a 
er 5,83 3 ——- ; : 62 837 - 
sinc Se ee Sox tae — New Jersey | | 
sins easing tes $11,912 —  =———s Employers Re $430,191 ¢ ses 
Columbian P : hers $3,659 Employers Rei $101,377 Cc i \ 
fener ssociati a crs Reinsura ASUALT : 
ive — : ~ ged a BONDS Y A Risks 
in et Net Losses Accide Premi 3 -OSSeS TO 
Accident & Health. Premiums Paid gE ee “se. as INLAND . W. MARSHALL & CO P 
ites saautens $32,693 Nontae! Ack a. 1,417 929,900 MARINE One of N I 
FOTALS......cccece vee 169. Anite Taiahili & H... Aly 843 FIR ew Jersey’s Leadi NA. , 
"Gh, ehh ce shame: 1m liability .......... 359 F E eading General A : Bind f 
eI Lone Oth oo alt 93,68 teens 31 CLINTO gencies ing O A 
Col i $32,693 ther Liab : 193,680 ae IN ffi 
olumbus Mutual Life Fi dala - ie ate ieen 11,280 E . STREET, NEWARK, N. J 111 John S#., N v : 
Net io y Fidelity ...... Be Seessid te 32,064 Brigit Fidel‘: ; e Je Tel. REct YC, 
Accident ...,. Fegmseme a Plate’ Gi Soe anlar eal hats 17,102 3540 elty & Deposit : Or 2-7667 
BR ene ee $31,515 ei MERE co. se eudticivn 30,942 is < Net Net Tos reat Ameri —— 
roraALs $10,122 Burglary ....-........... 245 ees< Fidelity ON et T osses merican Indemnity 
sense See aer nm $31,515 $10,122 Auto. Prop. Damage..... 4,275 rd ae Pee LHe hs $195,231 are ) Net N 
Commercial Casualty $10,122 rod aes on 10,752 : ae Plate Oa ie ha 89/769 itt 4 Accident om a: et Loss 
y ther Prop, Dam, & Coll, 20 S00 DOME grsvecrecsancn 33,830 , gy a etl ada $12,403 ai ys 
Net NetI Credit m. & Coll. SD ssitees gies ct: 67.626 14.934 Auto Liability ...... oe $6,79 ; 
Accident Premiums aiiws. he 1 sioner oe ,629 20,489 ¢ MIRE sie idd ten 677 791 
cident «+ ++++++++0+: Seeing Paic pce vee “B27 45 TOTALS , ther Liability "......... 154,41 89 
: ATEN socepnsisccassuavvs ye ge $48,706 FOTALS. ...: ae et 1 RRR AR RIMIRNY 58 SLOTS SCO RTI $386,459 $73,17 Workmen's Fines Laan nets 82°008 61,741 
— Liability ....... a poy tt 52,284 Equitable Lit serene $321,443 $52 11 ivenian caus ,176 Fidelity ..... Pe vecece 235,148 17,485 
oe ag beeeseeens 186.219 147,071 ife Assurance Society s Fund Indemnity ath ree 7,279 nie 
> s Comp. .... 20 207 55,00€ Ne : N igh Od taelctae 11°98: 
MN ccdicceesadarnees 65,297 426 > Accident & i Net Losses — Accide Pr Net Net Losses cosh ga laa Me 83 61 ' 
enn gaan ere 92,198 a7 Non-C & Health Serger Dai * dent — eenitinia ee — y Leh eaae & 20 5 
7 "Gless ...02. "40- 2 AIRS: — Po. 52 BVGERT sake veh es mate d ; TARO Pau : 
Hane Oe chixiceteenss 32,404 apftas ae Ge : rn ret $319,091 oom spaseceersecenees 799 $2,095 hit a eae Capt Hite fan : 
porccgga ne ea 31,120 11.751 TOTALS Aes ad 22,432 Athe: ppd ine eer 4 = 7G Other “ase , bore wind es ‘or 21:77) 
peony Prop. Damage. bie rio 93 ti a aco $550,407 $3 ea vgsicn Wamome Co, oe Aw erases 45550 44,077 Water Beieee & Coll. 4.508 15 ( 
ie ( ollision iene 79,199 427395 Bureks Cosuatt 341,523 Fidelity : RADE \s-occacv 101914 sli a a lias oo 344 
Credit Prop. Dam. & Coll, 4 2,379 es N Rirmate Sn Fie pede ae 6.173 62,219 TOTALS ee ae 102 
( ) . 56 - ; * I , VY iveeeeeeee are A RS i BREN ie aie 
FREE »+-+-- ey 7 59 Auto Liability Premiums ” Losses MIGGEHGIASE: ccc. cocmecone 6,494 260 The Gua ave G077;920 ‘$252 
rOTALS = 206 Other Liability ......... $99,899 es Burglary .....+.0c00ce.. 6,016 a rantee Co. of North A 292,292 
cele TRO asd | MAN ON, Workmen’ ) dp 3648 Auto, Prop, Damage... ’ 2'092 Pe et 
cb 00 baler $1,323,431 Vorkmen s Com ae 7,616 ». Prop. Damage . 14,304 3925 ; a : 
Connecticut General Life $434,284 Feccred Glass ... 6 easels 59,075 48 a _— ere - eee 20,149 Ba Fidelity .. Preis Net tome | 
2 Surglary .....+..-..-.-., 1,851 awe 1er Prop. Da et ae ee 493 o/02 he-crb ga dara et 46 s Fe 
Net Ne Avie coo. aniaes. 1°260 111 . Dam. & Coll. 842 92 M cisnae aes eanraren cies pre = 
Accident Premiums . oe Eesanes Auto Fae. Setes Seas ° A 43°535 14 TOTALS re 916 TOT ’ 14,921 ed 
aetth ......:cseceucee $89,137 aid Other Pr Rcpaticpeen wel 19,735 PSD. 36: sieieciee $287 rALS. aoe 
, To ead gat $59,157 $73,356 rop. Dan e Coll 460) r ... $287,499 Sauce Sté‘(‘é‘é CHardwarre $19,558 
Non-Can. A, & H...... 36,742 23,0 i oe 310 — General A ' er Hardw $19,558 = $272 
seen eee 7,810 ween TOTALS — - 39 cc., Fire & Life ares Tnd: 2 
rOTALS re pene niet aneee $203,606 $112,705 N r Net : 
eee eeeee ; u 9,90 > 70)5 , Net r ee : N oe 
Connect.c ‘ T eee $100,558 ropean General Reinsurance erat: ie iy Premiums ae i ted gpd c eee — ses , 
-cut Indemnity ~ Net N BOM a ok thee ae $30,616 ie ther Liability .......-. 21,910 
: am: . I sees eesees ou $ Work , TY sees $1,883 \ 
Ne q Accid Pr A et Losses Aute Sp a ec $13,194 rkmen’s ee 10.492 ; 
Auto Liabilit Premium Net Losses Accident ........+2+4+00. "S71 236 ory Other Teil st eeeecees votes 13'269 ‘Plate Glass Comp. ...... 3,071 438 
Other Liability Bee ae $8,093 ; 4 ee) Auto Liability tk oodoga re 1309 $16,726 Workmen’s ‘to “i maetghicni 125'3e4 173,812 ret? | SRN Ae ED 1,064 347 ( 
Plate Glass ........ "ae 300 Other Liability 6.2.00... 253,385 1 so ias Plate ee es 451,196 antes Other Prop. Damage. .... 49. = 
Burglary .......... 82 0 Workmen’s Pers trsasts 39"457 0,185 Burglary p PSE eemeng tas 10,472 2,755 er Prop. Dam, eo 9.553 wees 
Auto. Prop. Dama . ee. et RES Fidelity Mp. ....ee eee 6,647 Mme RG tet Co 31.92 3,821 Coll. 2'929 2,144 
Auto Coleion 300 |tC«<‘ ait Ree nd en he 521434 60 Engine a aap eee 4348 18,569 TOTALS.. 277 
D sidaseswes 53 820 a: ileal a ates cit ys 14,421 Auto. Pr Mach.......:.. oe 46 Peers: $49,068 . 
aise 5 185 Burglary | ........ 39,213 14°72 rop. Damag 400— ardwar $5,260 
rOTALS — Sy holes 41°35 "723 +~Auto Collisi ee wees * ws e Mutual Ca , 
ALDS...20 50000 SEG a Beg eee 356 9/214 Other RSIOH «soa 5572 90.39 sualty ‘ 
ciel -. $11,533 $3.8] ngine and Mach........ 1,273 oi ther Prop. Dam. & Coll. 5.793 326 Net ; 
a wa? ae Come Damage... 4 TO" am. & Coll. 9,334 —_— iets Me 
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m A. BD Biiccccss 1 pe More Water Damage ......0.. 4,102 ye neral Casualty Surglary ist pee eeccscvos 4752 105,597 | 
TOTALS ts hae 245 cole 34—Ci«; - Net =f pat age Ag eo ae 5752 2'154 : 
ae saelaihe $3,923 $1014 POTALES...... Sea istene site hates Lack Beassiiihs Sone Auto ioe. see aston sass 10 ( 
Continental Casual $1,014 Pies Ractes femunnes $584,459 $214 a aes tae 4c aid Other Pen Ten. 6 Go 17°762 36,156 | 
s N y ” cess Insurance Co. of Am % ,263 Auto. Prop Dat Sista osececeios *I2 SMES ay 3 am. & Coll. Bead 8.726 : 
Ne Ne wee . erica nage... aS eee rapes | , a) il 
Accident Premiums et Losses , Net N es we 13 * rOTALS 
<< lh ate $135,887 Paid Accident ........ Premiums — — Niel abo. d.05 ae H ebony gs dee $535,920 $237,62 
Non-Can, A. & H....... 121,03¢ $36,546 — o> ene ( >: ugliest $70 = arleysville Mutual Casual i 
. 4 . . £1,056 " - ITY wsessees ciugs Paid General Rettsurance we 
Auto Liabilit = 13'069 60,498 a Liability . 7 76,726 vas sie aie aida 7 Re alty 
Other I inability fhiabaeseleriaa 224,482 Rn a —* Comp. ...... 4,345 vOLU/0 cinsurance Auto Liability Premiunie ae 
Wor = apg: a ladlalla 107316 11,188 Fidelity ... oe sts a4 0° 8 ih Ne . Auto. Pr E lose uree os : aid 
eo s Comp. ...... 263°308 31458 surety .... Sy ee cea test 628 890 =Accident . ee Net Losses o. Prop. Damage..... ae $23,449 ! 
Surety. i sone baconeen 12/960 weit — tne 10.500 653 serge Recaiteha pecs $18,018 Pee 50 TOTALS 5,299 14,969 ! 
ate G aebetesseeve ese 7" 7 8 38 Gimie and Mach, ....... 23 52 Auto. iis bitte ee eee eens ae Mg i Se 
es tesneberesess 10'681 239 Auto. Prop Fach... ag. 2 eaeP aS rere y sa" 5 Alla ae Pies 539 Hartford Accid $149,403 $38,418 \ 
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Regie Inds saga $403,7¢ 2 Othe liability ... Premiums Paid i Auto C rop. Damage ches eQnO” 0 1 ica Si Ra SIR carat ees 137,704 36,8 i 
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ragenty ..... + O8'e@ s0 105,195 739 Net N “se ee id ee as a1 
bey ae ee ete 7.748 Prats Po Liability . Premiums — ss or a ~ owigy Wilin)  a Premiums — ew TOTALS. a ee 
late Glass wae 2,749 adel ther Liability ......... $173,891 $45 ~~ gai and Sree i $23,079 _ i tenons tet $2,388,633 1,85 | 
Wtelame ep Auto. Pr A eed $45,602 Ria hauiiier | on DAT $7,413 Hartf ‘ 633 $1,021 851 
Sted aR . } eat 1,35¢ Auto C see Damage ; \ 1,102. Other ¥ Dit espe 1 ee 767 ord Live Stock : 
pea gr — 356 Auto Collision 6.0.02... 0,331 "7 564 ther Liability ......... 77,848 65.7 N , 
a and Mach... . 3,319 ae ADEA A MON 4,146 signs ee s Comp. ...... 119,143 65,739 Live Stock oi: Net Losses 7 
Auto. Cait. Damage..... 58'386 1,995 PALS... eee reese $239,470 —— Raia a a) og nes 85,243 SA la: $3,003 $302 3 
Other Prep. £ Sidi ee 2"11 1 26,769 Federal Life & Cc iti $68,635 Plate Gl Esa tetas 9 sa 599 ess 1'232 rOTALS....... Te eee 
p. Dam. & Coll 99 1,779 Sas. on gg gle ee fa 5 166 Hartford St sees $3,003 $302 
TO" : ae 277 Ac a Net Loss ye ge SE Sear 23. a 3,959 cam Boiler Inspecti 
ict Ha ~ $373,672 sree Accident & Health Premiums ‘— Auto Collisi Damage. . gee 4,486 ieee Bs 7 
ee ae ce eee $43,0 RAIOTE oc gins, 907 94°9 Stez pes Net Losses 
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Auto seses $17,672 $7 N ... $667,571 $214,22 ee ae , 
; , 0 382 $7,319 Accident a oe Losses Globe Indemnity — Sand tate $351,275 $77,164 
\ ped 244 bate Bak... ee $72,633 pony Net a 
128,791 LIVOLS pierre eee ee eee > le 20 as N ; : Net I : 
Fide 642°357 58,022 te Liability <20200202! 7,642 po Accident ..... Premiums as a Accident .. Prepiinis i re 
Surety 17 + 298,168 W. wd a ra 319,560 108814 rownig Resacor eee viiieeye $29,076 $49 dato Riahilite ee rn $48 al | 
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Plate Gla: 2246 1,912 F omp. A, 78.25 Aability 3,180 I r Tiahiliey 131,209 i 
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“or gg thes Mach Ry 43 naa ey Pra tioee ne ae 23,147 > iad Surety apart ara Ge ts 45°659 267,103 Burglary ae ea SA ie etait 3,936 — 
/ ». Prop. Damage 068 “4 Sinem Roller .... 54.346 715 sea Sede es dat nes 5709 y gg” MS ARE 69: 72 
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PB ik eae $1,864,301 . rop. Dam, & Coll. aan 738 oosier Casualty 
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ES sik $1 aut, o a ceident & Health Became La 
483,215 $595,291 ee are eee $4 
TOTARS <7 --—- ee | 
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Indemnity of North America 
Net Net Losses 
Premiums Paid 
Peet een ae $42,378 $13,433 
— Ree re ey 4,042 1,095 
Auto Liab cS re 424,985 177,001 
Other L iability ...+eeees 178,022 37,194 
W orkmen’s Comp. «+++ 350,895 124,255 
Fidelity ...---seerr reer 126,113 12,946 
ao Attain e beekwe see 45,262 1,845 
Plate GIASS 2 ccc c cc tscene 16,586 7,652 
Burglary Petey RO Oe 79,980 13,480 
Auto. Prop. Damage..... 112,677 51,247 
Auto Collision .....-. wee 1,974 1,311 
Other Prop. Dam. & Coll. 17,591 810 
Water Damage ..---+++ 1,741 826 
WOTALS.: 22265-0000 $1,402,246 $443,095 
Independence Insurance 
Net Net Losses 
Premiums Paid 
Accident ...+. seerereees me, 2,67 $1,195 
TOTALS. <60 00s vec8s $2,679 $1,195 
Interboro Mutual Indemnity 
Net Net Losses 
Premiums Paid 
Auto L iability etn weaken $82,569 $23,899 
Other Liability ......--- 12,686 6,237 
Workmen’s Comp. ..---+ 94,583 34,599 
Auto. Prop. Damage..... 29 627 11,250 
Other Prop. Dam, & Coll. 363 8 
MEVEAES «<< oace-os ees $219,828 $95,993 
International Fidelity 
Net Net Losses 
Premiums P ake ae 
BIER) Sicvsie ee veeie aus 91,199 $10,92 
Hew sp TAGS RRC 8,443 739 
ne ee ~ $99,642 $11,660 
Jamestown Mutual 
Net Net Losses 
Premiums _~ 
$26,927 8.051 
Auto Liability .......5+- $26,927 $8,051 
Other Liability ......... 6,647 1,505 
Workmen's Comp. ....-> 69,125 20) 126 
Auto. Prop. Damage..... 8,753 3,298 
Other Prop. Dam. & Coll. Cee cawewoue 
WOES. oo-cccewehs.s $111,655 $33,780 
John Hancock Mutual Life 
Net Net Losses 
Premiums Paid 
Accident & Health....... $54,500 $28,805 
EVER tts cies cet cose $54,500 ~~ $28,805 


Keystone Automobile Club Casualty 














Net Net Losses 
Premiums ree : 
(OS OS errr ee eee $157 $120 
EES ae ea 184,422 65,938 
Other Liability ......... ae ~wenetaes 
Auto. Prop. Damage..... 50,650 26,877 
Auto Collision .......00- 25,450 12,208 
OFT ES: chase seavs $260,712 $105,143 
Liberty Mutual 
Net Net Losses 
Premiums 7 $ 
Accident 2. .cccccccssccens $2,112 56 
Auto Liability .......+.- 570,134 175,944 
Other Liability ......... 103,138 52,514 
Workmen’s Comp. .....- 2,661,206 1,301,488 
Bete GHOSE ccc ncscaerns 2,103 ; 975 
Auto. Prop, Damage..... 148,424 83,560 
Bete ‘COMSION. «sesso ee 31,177 14,008 
Other Prop. Dam, & Coll. 24,153 4,188 
yy). 2. ae $3, 542,447 $1,632,833 
London Guar. & Accident 
Net Net Losses 
Premiums Paid _ 
ERE ey $32,460 $6,659 
ET creer ee ae. aeddas ss 
BO LADY 6cciee snes 70,113 30,882 
Other Liability ..ccccuee 50,009 8,817 
Workmen’s Comp, ...... 81,261 28,673 
MMe CHOSEN coc eaxees cus 6,563 2,540 
DMRES cai lecccdeusess 10,288 130 
I eer Lae . Siaoneeis 
Engine and Mach......... FO were uccals es 
Auto. Prop, Damage..... 19,592 9,358 
Me: COMBION  occces cess 824 3 
Other Prop. Dam. & Coll. 1,357 80 
WME. ose vche icici nalgie te 19,389 2,695 
6 aoe $294,896 $89,837 
London & Lancashire 

Net Net Losses 

Premiums Paid 
MOE saesicwe Cue ey sees $11,549 $2,609 
. eee 716 171 
Auto Liability 75,496 34,673 
Other Liability ......... 38,879 23,683 
Workmen's Comp. ...... 74,008 33,908 
MOEAY og Snvcdcecs che 1,896 sat 
BOING oialsie eeacetyern Nias eee 1,757 —30 
REO GHASE oasicnece nc ces 5,587 2,295 
| SRA eee 7,998 1,243 
Auto. Prop. Damz ee 20,816 11,209 
Auto Collision .......... 870 236 
Other Prop, Dam. & Coll. 971 129 
19.3 OF? 5 $240,543 $110,121 

Loyal Protective Life 

Net Net Losses 

Pr remiums Paid 
Accident m ‘Health. 60%. 3,627 $1,834 
mCan. A. & H........ 8,632 2,736 
ODA oe kd «Obie $12,259 $4,570 

Lumber Mutual Casualty 

Net Net Losses 

4 Premiums Paia 
an LAANARY: Gosiccis cen $24,104 $2,155 
ther Liability ......... 15,227 8,579 


Casualty-Surety Figures 


for 





~ $141, 948 


Net Losses 
Paid 


36, 783 


$700,885 


Net Losses 


$338,026 


Net Losses 





Workmen’s Comp. ...... 257,930 
Auto. Prop. Damage..... 8,843 
Auto Collision .......... 798 
Other Prop. Dam. & Coll. 4,308 
co). a ae $311,210 
Lumbermens Mutual Casualty 

Net 
Premiums 
PGCUORE: (oo iadecsecnccaes $33,016 
ROG esse yates iwi: 911 
Reto: Lieiee 66 icccccc 453,871 
Other Liability ......... 105,748 
Workmen’s Comp, ...... 882,416 
Pie GH | vcsccvcceeenx 1,792 
Steam Boiler... ccccesss 13,617 
Engine and Mach........ 11,379 
Auto, Prop. Damage..... 124,816 
Auto Coision «..ccc0c. 26,460 
Other Prop, Dam, & Coll. 4,793 
FORM or eccceeans $1,658,819 
Manufacturers’ Casualty 

Net 
Premiums 
fd Or NS oe ee ee $2,650 
Auto Liability ....¢..¢. 323,117 
Other Liability ......... 15,800 
Workmen’s Comp, ...... 349,710 
IGM S no's ha Checuae cn eas 1,288 
SMI dE aarcle co doieuce ens 19,062 
rie COM a creda 2,956 
RUNGNAEN = cece casenesines 11,572 
Auto, Prop. Damage..... 89,744 
Auto Collision .......... 20,884 
Other Prop. Dam, & Coll. 1,779 
ORES 6 3 xicee viens $838, 562 

Maryland Casualty 

Net 
; Premiums 
PCRMIMINE 5 oo Onno ewde tee $33,569 
FROME 655 aes ncntacaaeds 3,059 
Auto Liability .......... 244,500 
Other Liability ......... 96,384 
Workmen’s Comp. ...... 428,901 
PUOGIEE cose cose kaeta aes 47,233 
Se ae ees 110,977 
WONG CEE dace asces.s 17,202 
WUMIEEE Go Geet ast 39,799 
Steam Bolero << cececc ce 24,443 
Fngine and Mach........ 8,743 
Auto, Prop. Damage..... 72,745 
Pitty COMMA os «o's 60 cs 611 
Other Prop. Dam. & Coll. 8,003 
SOMES <a anivwcocseieess 3,098 
go (0 30 | 1 Se eee $1,139,267 


Massachusetts Bonding & Ins, 














Net Net Losses 

’ Premiums Paid 
BCGORE 2. si aces $15,6 $4,070 
IQUE iso tend Suess 10,137 8,638 
Ame Liability... ook. cs 98,449 57,354 
Other L iability deaeka bas 41,666 22' 194 
Workmen’s Comp. ...... 168,860 78,075 
IMGMEM cc Fo aaleidvatnd sca 19,082 1,966 
Se BERR P Ee nee es 27,660 25,448 
Ngee. CHURN one r ee cuits 2,810 879 
PRONE Soa ee cues 8,260 1,034 
Auto. Prop. Damage..... 29,764 16,385 
Auto Collision .......... 230 7 
Other Prop. Dam. & Coll. 4,693 566 
ROPEALS. 220525823. $427,27 $216,616 

Massachusetts Indemnity 

Net Net Losses 

Premiums Paid 
Accident & ne ABA Nie $5,759 $5,163 
Non-Can, A. & I wage 22 ,808 4,678 
TOUS. 25656 $28,567 $9,841 

Massachusetts Plate Glass 

Net Net Losses 

Premiums Paid 
Pinte GIRS aide e wise <e $23,351 $8,224 
POW MES ess oeselss $23,351 $8,224 

Massachusetts Protective Association 

Net Net Losses 

: Premiums Paid 
Accident & Health...... $7,405 $9,369 
Non-Can. A. & H........ 174,482 78,391 
VOPPARES, 6% 660s cs: $181,887 $87,760 






E. L. R. Stewart 


President 





11 Commerce Street, Newark, N. J. 
Phone: Mitchell 2-7080-1 
Branch Offices—Asbury Park, N. J.—Newton, N. J. 


Medical Protective 




















Net Net Losses 
Premiums Paid _ 
Other Liahility cccccccies $14,899 $4,554 
FOTARS io ds chscee $14,899 $4,554 
Merchants Indemnity Corp. 
Net Net Losses 
Premiums raid 
E - rcrsweisueteen $32 $375 
Auto Linbility: § ..c scccscs 411,054 190,654 
Other Liability .......... 916 153 
Workmen’s Comp. ...... 122 11 
SGN 2 cc ceconCaanddunns ee 
Pitts Gla niccceccescces 1,679 514 
GREE chinvenciccdices 1,843 169 
Other Prop. Dam. & Coll. 146 1,511 
TOFAGS: dc cuecawes< $430,026 $193,387 
Merchants Mutual Casualty 
Net Net Losses 
Premiums Paid 
fe ee ree mw ‘anaes aes 
Auto Liability .....ccce- 15,246 6,546 
Other Liability ......... 1,542 375 
Workmen's Comp, ...... 2,292 148 
Pie GO eeaaceccccucas 291 47 
Auto. Prop. Damage..... 4,481 2,601 
Auto Collision. ....++«.«. 186 187 
Other Prop. Dam. & Coll ...... 50 
TORRES. cis ecsnceas $24,395 $9,954 
Metropolitan Casualty 
Net Net Losses 
Premiums Paid 
Es sic Wag eae ad $19,786 $5,761 
er nee 19,125 3,672 
Auto Liability... 86,888 20,501 
Other Liability ......... 26,192 5,313 
Workmen’s Comp. ...... 19,164 16,327 
PIOEES «cli vececanc cade ss 7,605 —177 
WUNGENS tc. twoereceesaeds 4,655 300 
ene: GN nck dwneencnces 4,744 1,507 
WORRIES. noedeascane'ce ce 6,118 752 
Auto. Prop. Damage..... 18,272 11,317 
Auto Collision) «cccccase 572 55 
Other Prop. Dam. & Coll. 315 20 
Water Damage ......~... we ‘“Guaeewda 
le ~ $213,469 $65,348 
Metropolitan Life 
Net Net Losses 
Premiums Paid 
| eS Er ee ea $498,557 $239,809 
Sey ane 1,347,732 774,309 
Non-Can. A. & H........ 5,315 12,726 
TOPAESoo22 5. ce: $1,851,604 $1,026,844 
Ministers Life & Casualty Union 
et Net Losses 
Premiums Paid 
Accident & Health....... $42,489 $20,696 
TOT Beis sci ccasave $42,489 $20,696 
Monarch Life 
Net Net Losses 
Premiums Paid 
Accident & Health...... $3,565 $644 
Nouw-Cae. A, & Biis.2.2 114,247 36,799 
gai iy)? See $117,812 $37,443 
Mutual Benefit H. & A. 
Net Net Losses 
Premiums Paid 
Accident & Health....... $346,085 $194,534 
Bij | See $346,085 $194,534 


Mutual Boiler 
Net Net Losses 








¢ Premiums Paid 
ae. eee $42,924 $4,627 
Engine and Mach........ 49,967 8,843 
co) $92,891 $13,470 

Nat’! Acc. & Health 

Net Net Losses 

Premiums aid 
Accident & Health....... $203,244 $61,627 
204 2.) \. Sees $203,244 $61,627 

National Casualty 

Net Net Losses 

; Premiums Paid 
Accident & Health....... $231,006 $82,477 
PURO LSE eid once 20,482 5,849 


E. M. Moran 


Vice-President 













Serving Insurance Companies since 1925 











COMPLETE DEPARTMENTS :—Automobile (all lines) 
Fire, Casualty, Workmen’s Compensation. 


Make This Your N. J. Claim Office 
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VINCENT CULLEN 


























President 
Othes Listy 2.22005. 10,531 1,697 
Workmen's Comp. ...... 20,406 8,233 
2 aa ae 724 93 
OPES Cnr re i ere 
Pe SD nas caekeacaas 1,086 251 
OR © acc caacocees 2,787 684 
Auto. Prop. Damage..... 5,640 2,396 
Rete Ce Sa. 6 os nc a - aaausdee 
Other Prop. Dam. & Coll. 169 4 
pli. ee $293,822 $101,687 
National Grange Mutual Liability 
Net Net Losses 
Premiums Paid 
fe era $25,706 $5,645 
Auto. Prop. Damage..... 8,495 3,038 
Auto Collision .......... 2,579 1,317 
SOPRA eieenwcuwas $36,780 $10,000 
National Surety Corp. 
Net Net Losses 
; Premiums Paid 
MME Sit eccnsecsacmen< $95,922 $36,161 
PN dete as caeehences 139,731 3,749 
PR GOs a icsinewcas 17,216 6,948 
DONNO a ciunevacnadaeis 88,891 12,015 
TOTALS oeieccsseiax $341,76 $58,873 
New Amsterdam Casualty 
Net Net Losses 
Premiums Pai 
ee ae $10, 405 $3,966 
NO USS ere 3 912 
Auto Liability ..... 84,478 
Other Liability ......... 64,674 
Workmen's Comp. 177,104 
Wo GEER eae 8,324 
OS ee 4,057 
PO SEEN dd eatonecce 8,912 
ES ee 5,371 
Auto. Prop. Damage. . 39,843 
Auto Collision ...... e 783 
Other Prop. Dam. & Coll. 1,099 
TOTAES. 0c. ccccse $1, $399,523 
New England Casualty 
— Net Losses 
Premiun Paid 
ee $4,783 
rOTALS $4,783 
New Jersey Manufacturers Casualty 
Net Net Losses 
Premiums Paid 
Auto Laabrlity $567,861 $218,946 
Other Liability 213,008 72,458 
Workmen's Comp. 4.741.615 2,219,003 
tv” See $5,522,484 $2,509,53 























C ere 7% % = Mie Lm | 
SS Gael = UNDERWRITER = 








March 20, 194) 











e 








New York Casualty 































North American Accident 


FOTRLGY cine cies 
Norwich Union Indemnity 














Qos Accidcnt & Guarantee 








Ohio Farmers Indemnity 





Patrons Mutual Casualty 


Pennsylvania Casualty 
Net Net Losses 


Premiums Paid 
Arto LAability ....65.64-6-0: $170,259 $60,272 
Other Liability ......... 2,541 315 
Auto. Prop. Damage..... $60,502 $41,163 
Auto SCOUSION: ices o% 65 7 
Other Prop. Dam. & Coll. A rere 
cy yh eee $233, 387 $101, 757 
Pennsylvania Manufacturers Assn. Casualty 
Net Net Losses 

Premiums Paid 
Anto: Daahility oi4.66.< 05 $16,573 $1,020 
Auto. Prop. Damage. . 4,651 2,304 
Auto Collision ......... 2,055 608 
TOTALS ocsicesass $23,279 $3,932 

Phoenix Indemnity 

Ne Net Losses 

Piste Paid 
ROCA ob ci eewed ees $14,517 $4,423 
er eer 2,448 94 
Auto Liability ....06.00% 52,012 17,848 
Other Liability ......... 39,824 6,317 
Workmen’s Comp. ...... 77,619 44,156 
Biate Geass: 5 o5.0103.0:0 64-6 56 4,883 1,590 
REY | sinc atessanwasiawe 12,989 2,097 
ae 1,092 _ 30 
Auto. aor Damage..... 14,171 5,159 
Auto Collision ae 985 1,038 
Other Prop. Dam, & ‘Coll. 1,007 118 
Water Damage  <s.6.65.5.0: Bl. Sarasees 
WOTRES — cisaeva ses $221, 598 $82,890 

Preferred Accident 

Net Net Losses 

Premiums Paid 
Accident Ce ee rr ee $11,488 $8,965 
et 553 163 
Auto Liability ......... 310,023 78,054 
Other Liability ......... 11,338 988 
PRAOINS a or:aonsensedaews 2,180 237 
er ar 16,635 2,106 
Piste Glass .5.c6cces0s 1,433 577 
ee eee 25,707 3,135 
Auto. Prop. Damage.... 80,177 34,846 
Auto Collision .......... 6,092 3,185 
Other Prop Dam. & Coll. ‘ee ee 
PEOVTALS: 6n00k >> $465,884 $132,256 


Progressive Life 
Net Net Losses 


Premiums Paid 
Accident & Health...... $441,171 $104,749 
rOTALS nae wre $441, 171 $104,749 

Protective Indemnity 

Net Net Losses 

Premiums Paid 
Becsdent «ck deiewnces va eee 
Auto Liability .......... 19,841 33,651 
Other Liability ......... 612 38 
Piste THREE. sn 055:.00 48008 ee ee 
oe eee eee eee ; MG «iuesens 
Auto. Prop. Damage..... 5,608 3.850 
Auto Collision ...... ~ 764 134 
Other Prop. Dam, & Coll 3 sia dates 
TOPE 6p diaevansé $27 820 $37,673 

Prudential 

Net Net Losses 

Premiums Paid 
Aeetent occ cccsan soars $38,235 $9,350 
POE: ce ciceesmevtacise 124,460 80,334 
POTALS. 3602830650 $162,695 $89 ,684 


Public Service Mutual Casualty 
Net Net Losses 


Premiums Paid 

Auto Liability ......... $13,236 $1,725 
Other Liability ......... 4,835 146 
Workmen’s Comp. ...... 25,848 4,988 
Auto. Prop. Damage. 4,800 2,384 
Other Prop. Dam. & Coll. BUG: aaa sitate 
Statutory Automobile .. 30,763 26,014 

TOTBES: ..62i5- $79,790 $35,257 


Royal Indemnity 
Net Net T osses 





Premiums Paid 
MEE: -c savanisveweees $23,898 $5,369 
IPMN: or cvieseceveevess 2,039 1.333 
Auto Liability .......... 208,386 74,000 
Other Liability ........ 124,182 24.727 
Workmen’s Comp. ...... 281,598 146,804 
PEGEIRT,  Gwaed vewdaseesae 26.691 2,755 
re 12,533 S507 
Piste. MGSB isis sis oels-0nac 9,978 4,308 
a ae ee 36.88? 7.175 
Steam Boiler 2c... ciccces 11,229 2452 
Engine and Mach........ 4,731 3.993 
Auto. Prop. Damage.... 58,713 34,471 
Auto Collision ......... 1,419 491 
Other Prop. Dam. & Coll. 4,790 327 
it ig) *. ee eae ~ $807,069 $304,948 
Saint Paul-Mercury Indemnity 
Net Net Losses 
Premiums Paid 

CSA. rite a eed weal ats $3,666 $158 
Auto Liability ........ ; 63,574 30,811 
Other Liability ......... 33,478 13,038 
Workmen’s Comp, ...... 65,859 33,919 
PES: caniecGuweweswt he 3,516 373 
LT Se eee roe 12,594 1,324 
Mist! GsIR6s oo icaasa cas 2,906 1.425 
NET cd a Soba s0808 9,111 2,677 
Auto. Prop. Damage.... 19,166 15,654 
Auto COMMISION 00s es.ce 1,583 391 
Other Prop, Dam. & Coll. 2,848 705 
i ot ha $218,251 $97,827 


Seaboard Surety 
Net Net Losses 


Premiums Paid 
Other Liability ..... , $236 
Workmen’s Comp, ...... 246 uf Giae'g os 
ee pee 3,316 307 
Pe: oa vediadtdingss kot 71,587 209 
Other Prop. Dam. & Coll. Bee) © Scnvee os 


fOr Pe Or ae eee $75,915 —$97 
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Seacoast Fisherman’s — Liability 





Security Mutual Casualty 
Ne 





" etecten Mutual ‘Lite 


Selected Risks Indemnity 
'N 





Shelby Mutual Plate Glass & Casualty | 


‘Standard Accident | 





Susstiard Surety a Casualty 


fm 
Turton 


NINI DO 
es 





Travelers Indemnity 


Travelers Insurance Co. 
N 


6 d4s eae wR EO OOe 


Trinity Universal 

Net Net L 
Premiums paceses 
Auto Liability snc. cccs $57,668 $6,143 
Other Liability ate ieatirs 9,370 ‘9 
Workmen’s Comp. ...... 2,230 2 

[ti oS Aca acer soar Ba ore ree 274 ‘ 
ET UENO On Sen Rae a 1521 {2 
Piste Gisae oo coe cia’ ote 1,097 “) 
NE whee x's Sewwkse a 1,859 159 
Auto. Prop, Damage..... 16,773 7,375 
Auto Collision .......... 164 ? 

Other Prop. Dam. & Coll. tae hae 
Miscellaneous ........... 308 “* 
co) Sere $91,986 $13,935 


Union Mutual Life 


N et Net Losses 
Premiums Paid 


Accident & Health...... $13,859 
Non-Can. A. @ Bhiiessccs 6,894 Pes: 
TOMAS: «is cckrces $20,753 $4,964 


United Benefit Life 
Net i Losses 


Premiums Paid 
Accident & Health...... $12,414 $6,575 
WOTMER: ook iedkasns $12,414 $6,575 


United Life & Accident 
Net Net Losses 





: : Premiums Paid 
Non-Car. Ae @ -Hisksces $4,077 $4,161 
TOERES ichiscees $4,077 $4161 

United States Casualty 

Net Net Losses 

Premiums Paid 
PEOMEBE Fico die sad curs $6,401 $1,049 
Health Oe ee 1,530 102 
PURO EAA DIOS — accede oaks 212,131 64,746 
Other Liability ......... 154,378 57,706 
Workmen's Comp, ...... 375,018 221,300 
POM. Scare inasinvonvuis 7,542 —196 
Surety ees ceseees 8,407 —467 
Plate Glass 13,278 4,621 
BQCIISIY. | Wicscies tien caus 25,060 2,451 
Auto. Prop, Damage..... 60, oH 38,164 
PUto COMIGION. és <.5 5:0: «eae 51 334 
Other Prop. Dam, & Coll. 3,930 860 
TAR BIOS: 5-5 cs. wanp ee $869,405 $390,670 


U. S. Fidelity & Guaranty 
Net Net Losses 





Premiums Paid 
URGE ces ecerdeletianse $35,499 $15,383 
RRR RE RRC 7,918 1,739 
Non-Can, A. & Hai .....; 43 csencum 
AULO -DLIGDUNG - 0.0666 k 55 323,597 104,855 
Other Liability ......... 354,863 84,229 
Workmen’s Comp. ...... 427,976 287,255 
PICU Soccceec esc mcrun 113,049 20,506 
PRUOONY 35% sieit os cove hela ve 113,806 52,658 
ere ee 24,767 9,866 
BUURIBEY 4 vnkete vasedan 57,302 14,849 
Auto, Prop. Damage.... 88,458 45,322 
Auto’ Collision ...6. sass 7,740 3,043 
Other Prop. Dam. & Coll. 23,086 3,257 
Water Danire: oki Si 55 0 463 Pps F 

WOVE AS) cs bes enn $1,578,567 $642,962 

United States Guarantee 
Net Net Losses 

; Premiums Pai 
PRO CHOM Eo aie s\ die wsiecehis er $1,674 est 
PUtO LAGRUItYy 666 66:6) 05:50 153,512 $49,434 
Osher Tape oc ceslces 27,526 5,103 
Workmen’s Comp. ...... 36,466 18,806 
DIMOMEGS 85 Con aientekoet 72,675 145 
SREEG. 1 cicavieaietca mes emee 95,722 —3,627 
PARE ACHBED © 5c Wii slalad co e8 656 123 
IRIE Ye ate-ase reeds 31,898 7,848 
Auto. Prop. Damage..... 36,430 17,680 
AUG “COMBIGH isis isk was x 472 245 
Other Prop. Dam. & Coll. 6,572 209 

POT AGG) ésksd05 oe ac $463,603 $95,966 


United States Life 
Net Net Losses 





: Premiums Paid 
ROCINERE | 5s dc due ousaae $1,117 $158 
PROHUN: Jone miwecesnveres 86: acdccem 
Hospital Expense ........ 10,412 2,384 

WOPRER: ccscbux, $11,615 «$2,542 


Universal Indemnity 
Net Net Losses 


ie Premiums Paid 
Astto Liability, .c.<cics.0i0 $141,238 $69,459 
Auto, Prop. Damage..... 41,322 17,940 
POLLS cise ovnvete $182,560 $87,399 

Utica ene 

Net Net Losses 

: Premiums Paid 
yn |, Se ae 823 20 
Agto: Liability: 563865. 84,011 20.005 
Other Liability ......... 13,869 2,264 
Workmen’s Comp. ...... 214,048 89,300 
PAR RANE. esis aoc acces 44 «shee 
BOUND a Se are NOt ciccg gil A 
Auto. Prop. Damage..... 25,876 10,907 
Atitto Collision. 2.6 sicexss 3,737 1,040 
Other Prop, Dam. & Coll. 1,949 188 
Miscellaneous ........... 23 14 
TOTATB se iiseis vcs $344,556 $123,738 

Washington National 

Net Net Losses 

: Premiums Paid 
Accident & Health...... $423,354 $141,643 
ig | er "$423,354 $141, 643 

Western Casualty .* _ Surety 

et Net Losses 

Prem: Paid 
UO MCW fu 5. aoe tice a ee eck $17 veekal 
WOTAIS: vicsssauess —$17 newts 





mb oe SSO UD st OO 


bt as 


pe Reg et ee oe 


i> ms oe oan Geka 


_ in os: ate ete 28 ee 


@e@ees bee te oe oe ot we 








Net Loss 
Paid 


$6,143 
19 


a 
$13,953 
Net Losses 
Paid 
$4,964 
$4,964 


Net Losses 
Paid 

$6,575 

$6,575 

Net L osses 
Paid 

$4,161 


$4,161 


Net L OSSeS 


57,706 


—196 


$390,670 
y 
Net L Osses 


$642,962 
Net Losses 


Paid 


"$95,966 


Net Losses 


Yet Losses 
Paid 

$69,459 

17,940 
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Tet Losses 
Paid 


1,040 


et Losses 
Paid 
$141,643 
$141,643 
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Yorkshire Indemnity 
Net Net Losses 
Premiums Paid 
Liability ..--+-++ees 5,58 $19,725 
ieee Liability ......-.- was so 3 
Fidelity cee wooo me eae o'e soon 7 ; 
Surety cceececererseeeee an cou 
ee ae 5 
ia. Prop. Damage.... 11,354 8,374 
‘Auto Collision ..--.+-+- tte 206 201 
Other Prop. Dam. & Coll. ye ee, Se 
TOTALS ..cccecsoes $88,488 ~~ $31,242 
Zurich General ets & Liability 
et Net Losses 
ae Paid 
TT ees $9,472 $1,475 
— .. ay cides a 19,730 7.961 
Auto Liability .......+-. 225,717 94,573 
Other L iability seebesnss 165,230 32,383 
Workmen's COMP wecnes $53,656 0,329 
Plate GlGSS 6b hie kets 6,44 2 4,249 
Burglary «+e esse eee eee 15,128 2,173 
Auto. Prop. Damage..... 60,091 41,668 
Auto Collision .........5 700 39 
Other Prop. Dam. "& Coll 6,168 905 
PEMA oe hh aie ++ $962,334 $435,7 


A. & H. Breakfast 


(Continued from Page 29) 


are rightfully excluded. 
are not generally sub- 
ject to change; nor are there constantly 
changing endorsements. No lawyers are 
needed to interpret the policy. 

Accident insurance is a good line to 
solicit, he continued, because it takes 
4 minimum amount of time to make a 
sale: 90% of the sales are made on the 
first call; the line is appealing because 
it is personal; involves the catastrophe 
loss. Furthermore, it renews easily by 
means of renewal certificate and with 
good exnerience there are no cancella- 
tions. The commissions.are high. 

Mr. Weaver offered the following sug- 
gestion for a one-call sales talk: “Mr. 
Jones (or Bill), this morning while com- 
ing to my office the thought occurred 
to me that perhaps you had no personal 
accident insurance which, as you know, 
is very important. Your insurance pro- 
gram is for the most part very com- 
prehensive, but your time is what I am 
afraid is not insured. I decided to see 
you today and not to Pts any longer. 
I know you do not have the coverage 
through me and as I handle practically 
all of your business insurance, the re- 
sponsibility of seeing that you have in- 
come protection is mine.” 

If the prospect should say that he has 
a policy bought from another agent or 
broker—has had it a long time—Mr. 
Weaver suggested getting that policy for 
review. Its coverage may be inadequate; 
it may not provide full medical reim- 
bursement. If such is the case a supple- 
mentary policy and full medical can be 
sold without disturbing the “old friend” 
contract. 

When the prospect insists that he can- 
not or will not buy, Mr. Weaver sug- 
gested as a last resort that the sales- 
man start writing on a small piece of 
neat filing paper so as to arouse curi- 
osity. When the prospect asks “what’s 
doing” tell him that “I am preparing 
your ‘call’ form.” This reads as follows: 

“Call” Form 

‘T hereby certify that W. B. Smith, 
my insurance broker (or agent) this date 
strongly advocated my purchasing per- 
sonal accident insurance. I refused to 
do so and this broker has discharged his 
responsibility to me.” Signature. 

Mr. Weaver said that if the prospect 
balks at signing this form he should be 
told that “I merely want it for my 
fle in case, at a later date, a mutual 
friend should ask if I had solicited you 
in the event you meet with an acci- 
dent.” Evidently speaking from experi- 
ence, Mr. Weaver said that prospects 
would rather sign an application than to 
sign their names to that statement. 
Closing his talk the speaker offered 
one thing to remember in selling personal 
accident or any other commodity, that 
“in five minutes’ time either you or the 
Prospect will make the sale.” He main- 
tained that personal accident insurance 
comes closer to a one-call line than any 
he knows of. Ninety per cent of the 
sales are made on the first interview. 
He advised against leaving a sample 
policy with the prospect if he doesn’t 
buy on the first interview. 


his opinion, — 
Rates, he said, 


Caminetti Approves Agreement on 
“Fictitious Fleet” Problem 


condi- 


Insurance Commissioner A. Caminetti, 
Jr., of California has notified all insur- 
ers admitted to that state to transact 
automobile insurance notice that he has 
approved the agreement made by the 
insurers relative to the so-called “ficti- 
problem, and that it becomes 
effective as of May 1, 1942. In his noti- 
fication he says that the agreement as 
approved differs from the one sent out 
for study and amended on February 19 
in the following respects: 


tious fleet” 


“1. The effective date of the agreement is 
May 1, 1942. 

‘2, Risks normally renewed or effective prior 
to May 1, 1942, may run to their next normal 


1942, 
therein 


anniversary date after April 30, 
“3. Manuals and changes 
filed with this department prior to April 15, 

1942. (See Article II, Section 1.) 

“4. Article IX has been amended to require 
all non-stock, as well as stock, 
The distribution of the copies of the 


shall be 


subscription by 
insurers, 


agreement on February 26 and the hearing have 


obviated the necessity of the previous 
tional requirement of Article IX.” 

In his letter of notification Judge Cam- 
inetti says the Department “will con- 
strue the agreement as placing upon 
each insurer primarily the burden of 
determining the proper classification for 
an individual risk and whether a fleet 
is a true fleet or contains risks written 
in violation of the agreement. 

“The only power of enforcement the 
Insurance Commissioner has, except with 
respect to mutual and reciprocal insur- 
ers, rests in the possible application of 
Section 704 of the Insurance Code. It 
should also be borne in mind that the 
agreement does not give the Insurance 
Commissioner any power to fix rates as 
such, and the Commissioner therefore 
is not responsible for the determination 
of the adequacy of rates for motor .ve- 
hicle insurance.” 

Judge Caminetti also extends the date 
for filing information in accordance with 
his request of December 3, 1941, to May 
1, 1942. 





R. E. FAY’S ANNUAL REPORT 


Calif. Acquisition Cost Chairman Sees 
Curtailment of Excessive Commis- 
sions in Future Due to War 
Rollo E. Fay, Pacific Coast manager 
of the National Bureau of Casualty & 
Surety Underwriters, and chairman of 
the Southern California Fidelity & Cas- 
ualty Acquisition Cost Conference pre- 
sided at the recent annual meeting of 
the conference and the following gov- 

erning committee was elected: 


W. R. Whitford, Hartford Accident & 


Indemnity, Chairman; W. M. Walker, 
Fidelity & Deposit: W. J. Bettinger, 
Pacific Indemnity; T. W. Wisdom, Na- 
tional Surety Corp.; R. S. Possinger, 


& Surety; F. Stanley 
and N. C. Andrews, 


Aetna Casualty 
Plews, Travelers, 
Maryland Casualty. 

Chairman Fay reported that it had 
been necessary only to hold three meet- 
ings of the governing committee in the 
past year. No violations of the rules 
had been complained of. The Maryland 
Casualty, insofar as California was con- 
cerned, had called off a production con- 
test that was not in accordance with 
the rules of the Conference. “I believe,” 
he said, “we can count on curtailment 
rather than extension of excessive com- 
mission activities on the part of non- 
Conference comnanies in the months to 
come because of necessities induced by 
the war situation.” 





PROMOTES SCHMIDT AND NEAL 


F. & D. Makes Former the Manager at 
Chicago; Latter Is Named Asso- 
ciate Manager 
Ellis P. Schmidt has been made man- 
ager of the Chicago office of the Fidelity 
& Deposit Co. and Julian S. Neal has 
been appointed associate manager, fol- 
lowing the resignation of Richard D. 
Searles as manager. W. H. Hansmann 
is vice-president in charge of the Chicago 

office. 
Mr. Schmidt, 
associate manager, 


who is promoted from 
has been with the 


company since his graduation from 
Northwestern University in 1928. He 
was advanced from special agent to 


assistant manager in 19¥ and the fol- 
lowing year was made associate manager. 

Mr. Neal was graduated from Duke 
University in 1931, when he was made 
special agent for the company. He be- 
came assistant manager in 1939. Recent- 
ly he was president of the Surety Un- 
derwriters Association of Chicago. 

Mr. Searles who expects to devote 
considerable time to interests in Arizona, 
was tendered a dinner by his associates 
March 6. 


DOROTHY HOBBS MARRIES 


Ceremony at Bronxville Reformed 
Church; Number of Insurance 
Men Among the Guests 
Dorothy Potter Hobbs, daughter of 
Clarence W. Hobbs and Mrs. Hobbs, 
and Charles Frederick De Long, Jr., 
were married Saturday night at the 
Reformed Church, N.Y. 


Among those attending the wedding 
were a number of insurance men, in- 
cluding Jesse S. Phillips, Francis S. 
Perryman, Harold M. Hess and Hervey 
J. Drake. The bride’s father is spe- 
cial representative of the Insurance 
Commissioners on the staff of the Na- 
tional Council of Compensation Insur- 
ance. The groom is with the Federal 
Bureau of Investigation. 

Following the wedding service there 
was a large reception at the Bronxville 


Women’s Club. 


3ronxville, 





J. M. ROBBINS PROMOTED 


Travelers Makes Him Acting Manager, 
Casualty Lines, in Atlanta; John 
L. Rich to Sacramento 


The Travelers has promoted Jesse M. 
Robbins, assistant casualty manager at 
its Atlanta office, to acting manager of 


that branch. Since October 1, 1940, he 
has been located in the Birmingham, 
Ala. branch. Mr. Robbins, a graduate 


of University of North Carolina, subse- 
quently obtained a master’s degree: at 
Columbia University. Thereafter he was 
for a time principal of a school in Leaks- 
ville, N. C. After attending the Travelers 
home office training school for casualty 
field assistants, he was sent in that 
capacity to Atlanta in February, 1927. 
He was promoted to the assistant man- 
agership of the casualty department 
there in July, 1935. 

The Travelers also announces that 
John L. Rich, a native of San Diego, 
has been appointed a field assistant in 
the life, accident, and group departments 
of its Sacramento branch office. Pre- 
vious to attending the company’s home 
office school, Mr. Rich had been a 
member of the sales staffs of Hale 
Brothers department store in Sacramento 
and of the California State Automobile 
Association. 





NEW AGENCY CHARTER 


Princeton, Inc., of Columbia, S. C., has 
been chartered with capital stock of 
$1,000 to deal as agents in writing bonds 
and insurance of all kinds, except life. 
T. W. Crouch is president and treas- 
urer; E. W. Crouch, vice-president and 
secretary. 


_record 
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SCHROEDER TO PHILADELPHIA 


Massachusetts Bonding Transfers Syra- 
cuse Manager to Philadelphia Post; 
Advances C. F. Wentworth 


John G. Schroeder, Jr., who has been 
manager of the Syracuse, N. Y., branch 
office of the Massachusetts Bonding, 
has been appointed manager of the 
eastern Pennsylvania department at 
Philadelphia. He is succeeded at Syra- 
cuse by Charles F. Wentworth, formerly 
assistant manager of that office. 

Mr. Schroeder succeeds W. W. Berry, 
who has resigned, and his advancement 
is in recognition of the outstanding 
he made at Syracuse. He has 
been with the company for several years. 
Under his direction the Syracuse office 
of the Massachusetts Bonding won the 
president’s trophy, indicating the high- 
est type of managerial ability, in both 
1940 and 1941. 

Mr. Wentworth also has been with the 
company for a number of years as as- 
sistant manager at Syracuse and he is 
widely known in the field the office 
covers. 





OPENS NEW YORK OFFICE 


American Policyholders’ Names Lee Se- 
guin as Special Agent in Charge; L. G. 
Teague District Claim Manager 

American Policyholders’ of Boston has 
just opened a new office in New York 
City to provide greater facilities for the 
increased volume of its business in that 
territory. Located at 41 Park Row, it is 
in charge of Lee Seguin, New York spe- 
cial agent, who has previously been lo- 
cated for the past eleven years in New- 


ae, ND For the time being Mr. 
Seguin will continue to supervise pro- 
duction and agency work in both New 
York and northern New Jersey. He 


joined the company in 1930 and opened 
up Jersey territory, establishing its of- 
fice at 31 Clinton Street. 

Mr. Seguin’s previous ‘experience in- 
cludes field supervisory work for Stand- 
ard Accident in New England terri- 
tory and initial training with the Trav- 


elers. He started his career with that 
company in 1920. 
Leverett G. Teague, who has had many 


years’ experience in claims work, is the 
district claim manager in the new of- 
fice. He started with American Mutual 
Liability in 1912 as an office boy; has 
handled claim work in Jersey territory 
up to this time. Under the new set-up 
he will operate both in Greater New 
York and northern New Jersey. 


(Am.) Lumbermens Mutual 
Sponsors Kaltenborn Talks 


The Sunday afternoon (3:15 EWT) 
broadcasts of H. V. Kaltenborn are now 
being sponsored by the (American) Lum- 
bermens Mutual Casualty of Illinois. 
The first sponsored broadcast was March 
8 over the Red Network of National 
Broadcasting Co. The insurance firm 
is sponsoring the popular commentator 





over a five-station N. B. C. Red Net- 
work consisting of WEAF, New York; 
WGY, Schenectady; WSYR, Syracuse; 


WHAM, Rochester, and WBEN, Buffalo. 

“The new Motor Vehicle Safety Re- 
sponsibility Act, now in effect in New 
York State, makes auto insurance prac- 
tically a necessity for car owners and 
justifies this special advertising effort 
on the part of Lumbermens,” according 


to J. P. Dobyns, advertising manager 
for the Kemper group. The campaign 
will be handled by the Leo Burnett Co 


of Chicago. 





ZIEGLER SUCCEEDS EILERS 
T. R. Ziegler succeeded T. D. Eilers 


as head of promotion department of 
Brotherhood of Railroad Trainmen. Eil- 
ers put in the accident, health and hos- 
pitalization department of the trainmen, 
50,000 of them now having that = 
The Accident and Healt! depart- 
ment of the Brotherhood had an in- 
come of $182,900 in December, 1941. Its 
life insurance department has $163,713,- 
000 in force. Eilers has retired. 


tion. 
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F. C. Richardt a Leader in Ass’n 


Affairs in Native State of Indiana 


Evansville Agency Head Gives Generously of His Time to 
Spreading Gospel of Stock Insurance; Heads State 
Association; Active in Legislative Work 


By Spencer Welton, Peripatetic Vice-President 


Fred C. Richardt of Evansville, Ind., 
owner of one of the leading agencies 
of that state and president of the Indi- 
ana Association of Insurance Agents, 
ought to be a happy man. 

He is outstanding in his chosen pro- 
fession, he enjoys to an unusual degree 
the esteem of his clients, of his neigh- 
bors and even of his most active com- 
petitors. He lives where and as he 
wants to and he hopes and expects to 
continue active participation in associa- 
tion work as long as he sees opportunity 
to contribute to the advancement of in- 
surance as an institution. 

Fred Richardt is a Hoosier by birth 
as well as by inclination and like his 
one-time fellow townsman, Joe Cook, 
counts it a special distinction to have 
been born at Evansville. 

He followed the usual pattern of 
Indiana boyhood—grade school, high- 
school, hunting, fishing, baseball, foot- 
ball and the conventional others, but 
when confronted with college, declared 
for business. That distaste for academ- 
ics, or, if you like, preference for sterner 
realities, led the young man to the offices 
of the Southern Railroad at St. Louis 
where, after a suitable period of appren- 
ticeship, he was promoted to the position 
of traveling passenger agent. 


Followed in His Father’s Footsteps 


Finding himself temporarily stymied 
from further consequential advancement 
because of his pronounced youth, Fred 
Richardt returned to Evansville and 
entered the real estate and insurance 
business of his father, which he promptly 
found to be precisely the kind of work 
he liked and to which he straightway 
dedicated his future. 

The thirty-one years which since then 
have silvered his head have but given 
him added distinction of appearance just 
as those three decades have mellowed 
vigorous forthrightness of speech and 
manner to an understanding of and 
tolerance for the foibles of run-of-mine 
humanity. 

In his dealings with others he neither 
expects nor asks the improbable, but 
he is unsparing in his demands upon 
himself. 

As chairman of the Indiana Associa- 
tion’s legislative committee, Mr. Rich- 
ardt gave sixty-one days of his time to 
leading the fight against legislation re- 
garded as hurtful to insurance and which 
was before the last General Assembly. 
None was passed, but two bills spon- 
sored by the Indiana Association were 
adopted and have now become laws. 


Evansville Local Board Presidency 


Largely through his efforts the Evans- 
ville local board started years ago with 
members, has now be- 

of the strongest organiza- 

kind in the state with more 


than sixty active supporters. Mr. 
Richardt, who was president for two 
years, has been a director since the 


formation of the board. 

In addition to his association work, 
Mr. Richardt gives generously of his 
time and effort to civic undertakings 
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and finds time to cultivate such avoca- 
tions as invite his attention. 

He is a _ better-than-average golfer, 
was president of the Evansville Country 
Club in 1937 and 1938, and served for 
three years as a club director. He is 
fond of dogs, leaning toward collies 
and cocker spaniels, having at the 
moment a number of blue-ribbon speci- 
mens of both breeds. 

The Richardt home, one of the “show 
places” of Evansville, boasts one of the 
finest flower gardens in southern Indi- 
ana, largely the result of the close 
personal supervision of both Mr. and 
Mrs. Richardt. 

Activities of Mrs. Richardt 

That gracious lady who has accom- 
panied her distinguished husband to 
many conventions is, in her own sphere, 
as active as he. She devotes much time 
to the work of the Junior League and 
was its president for two years. She 
is active in charitable organizations, 
church work, civic movements of all 
kinds, and is now and has been presi- 
dent of the Vanderburgh County Wel- 
fare Board for the past four years. 

Fred Richardt is a 32nd degree Mason, 
Knights Templar, Shriner and Elk, 
active in the Chamber of Commerce and 
in the conduct of St. John’s Evangelist 
Church. 

Companies represented in the office 
are the Boston, Federal of New Jersey, 
General of Washington, Glens Falls, 
Hartford Fire, Insurance Co. of North 
America, Pearl, Queen, St. Paul Fire 
& Marine, Continental Casualty, Hart- 
ford Steam Boiler, American Automo- 
bile, Hartford Accident & Indemnity, 
United States Guarantee and St. Paul- 
Mercury Indemnity. 

Fred Richardt is proud of the busi- 
ness in which he is a strong factor, 
believes that its influence will increase 
steadily and that the insuring public will 
become increasingly aware of the im- 
portance of adequate protection. 


He proposes to spread the gospel 
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he said, until the salesman gets a clear 
understanding of what he has to sell. 
He suerrested: “The next time you run 
short of prospects, just visit a hospital 
and talk to some of the patients.” Mr. 
Cornett offered manv helpful sugges- 
tions as to how to widen one’s center 
of influence and thus obtain more pros- 
pects. 

Time Control was another subject he 
discussed and he presented a table which 
indicated that the time actually spent 
selling is 920 hours out of 2,920 available 
working hours during the year. He de- 
clared that time saving means more than 
getting an early start and making every 
minute return a minute’s value. It means 
utilizing time to best advantage. 

E. H. O’Connor’s Pointers 

Emphasizing the almost unlimited op- 
portunities presenting themselves to 
multiple line insurance agencies enter- 
ing the accident and health field today, 
FE. H. O’Connor emphasized that while 
A. & H. premiums have shown remark- 
able growth in recent years, not more 
than 10% of the present economic val- 
ues represented are covered by this 
type of insurance. 

Mr. O’Connor said that by the close 
of 1941 government reports showed some 
53,170,000 citizens gainfully employed, 
and their number is increasing stead- 
ily as additional workers enter arma- 
ment programs. Only a very small per- 
centage of these have accident and 
health protection, although their earn- 
ings in 1942 will probably exceed sixty- 
seven billion dollars. 

The speaker brought out the fact that 
priorities and stoppage of consumer 
goods production and sales have made 
tremendous inroads upon many fire and 
surety lines, so that multiple line agen- 
cies are of necessity exploring new 
fields. None offers greater possibilities, 
he said, than the accident and health 
line. Whereas about one fire policy in 
1,200 becomes a claim each year on 
the average, in the accident and health 
field one out of every five policyholders 
or their beneficiaries receive benefit 
checks yearly. This frequency of fa- 
vorable contact with policyholders 
proves of great value in future sales, 
he said. 

Mr. O’Connor cited the experience of 
leading representatives of his own com- 
pany to show the remarkable renewal 
ratio of accident and health business. 
He urged his listeners to investigate the 
opportunities awaiting multiple line 
agencies who have not heretofore added 
accident and health insurance to their 
agency portfolios. 

George Dyer Inspirational 

With his characteristic vigor George L. 
Dyer presented his recommendations un- 
der the heading “What can we do to 
profit the client to greater degree?” He 
had a three-fold answer: 

“1, We can open our own eyes wider than 
ever before to the value of what we have 
to sell, 

“2. We can fit ourselves to be such effective 
sales engineers ‘that prospects thank us for 
selling them adequate A. & H. protection. 

“3. We can put ourselves upon such a sched- 
ule of performances that we have more 
time for our field work. 

“Under such a program we can multi- 
ply the results from everything we do. 
It is the fundamental program of the 
approved A. & H. sales course of the 
National Association. (The Cleveland 
class is the first association class to 
graduate, hats off to Cleveland.) All 
over the United States agents are tak- 
ing the course, are following the plan 
I am laying before you and are making 





of sound stock insurance through his 
agency and in his association work as 
long as it is possible for him to re- 
main on the business firing line, and he 
should derive much satisfaction from 
the visual evidence of the results of his 
thirty-plus years of well-directed effort. 
Of course he is a happy man. 





from 10% to 600% more money thay 
before. The actual average as reported 
by these agents is a 27% increase, 

“One agent who is following the pro- 
gram is earning $5,000 more this year 
than last year, as a result of it. 

“Let’s look at the results from an oyt. 
sider’s viewpoint: We have been hear. 
ing a lot about a labor union deman¢ 
of a dollar a day increase for its mem. 
bers. That seems like a big increase 
until we compare it with our possibilities 

“An increase of a dollar a day is an 
increase of $312 a year; the average 
increase of the agents following the 
program, leaving out the man with the 
$5,000 increase, is $654 a year. An aver. 
age of $654 means that some agents jp 
the group are running $1,000 a year jn. 
crease—and the $5,000 extra a year man 
shows the possibilities. 

“One thousand dollars a year increase 
means an increase of over $3 a day, 
An increase of $5,000 means an increase 
in earnings of $16 a day. An increase 
over what you are earning now. 

“Talk about defense industry jobs! 
Do you know of any that are offering 
anybody the opportunity that the A, & 
H. business offers us?” 

Group Idea on Upswing 

George L. McDowell emphasized in 
his talk that the group idea of disability 
insurance is on the upswing, but he did 
not recommend the sale of this type of 
disability insurance to the exclusion of 
individual A. & H. contracts. Explain- 
ing the group setup he said that it is 
impossible for companies to give broader 
coverage for less premium.  Further- 
more, policy provisions are less com- 
plicated, underwriting is necessarily 
more lenient and this permits accept- 
ance of risks which otherwise would 
be uninsurable under individual con- 
tract. The rate of commission is, of 
course, lower than with individual A, & 
H. coverage. 

Producers do not necessarily have to 
specialize in order to sell group A. & 
H., the speaker said. An _ experienced 
A. & H. salesman can carry the group 
idea into solicitation by specializing for 
a certain period of time on selling per- 
sons engaged in one occupation. 

Crowell on Agency Training 


Success atmosphere is the No. 1 asset 
for the agent who wants to get ahead 
and No. 2 asset in the agency with 
which he affiliates is thorough training, 
said Alan W. Crowell of the Monarch 
Life in opening his talk on “Agency 
Training.” He placed next in impor- 
tance proven sales talks, noting that 
men joining the agency of today want 
to know that these talks have been 
developed from the experiences of suc- 
cessful men. 

Mr. Crowell is convinced that “proven 
sales talks that are getting results, day 
in and day out, in the hands of suc- 
cessful salesmen are an important part 
of the success of any man or any agen- 
cy.” He declared: “They are the foun- 
dation and the main theme of any agen- 
cy training.” 

As to the No. 4 asset the speaker list- 
ed adequate supervision. The agent 
rightfully asks: “Is there machinery set 
up in the agency that will not only start 
me on the track to success, but Is 
there leadership in that agency that will 
help me stay on that track? It doesn't 
mean that I want to be spoon-fed of 
that I need constant watching. But it 
does mean that I am looking for leader- 
ship to make me think for myself s0 
that I will develop the confidence to al- 
low me to stand on my own feet.” 

Mr. Crowell said these four summed 
up the major phases of agency opera- 
tions. 


DISPLAYS AETNA HONOR ROLL 

An honor roll in red, white and blue, 
with the American arms emblazoned on 
it hangs on the walls of the Los Angeles 
branch office of the Aetna Casualty & 
Surety, containing the names of the nine 
from the office who now are in the 
service. The honor roll is the handi- 
work of Mrs. Frank Nash, wife of the 
assistant claims manager of the office. 
It is a beautiful bit of painting. 
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